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COMPREHENSIVE AUTO FORM 
CONSIDERED BY DIRECTORS 
OF NATIONAL ASSOCIATION 


No Action Taken by Company Of- 
ficials, But Sentiment Behind 
Plan Is Gaining 


FRANCHISE CLAUSE OFFERED 


Might Replace Deductible Plan on 
Restricted Forms; Few Major 
Changes in Rates 








The matter of offering to the Amer- 
ican public comprehensive all-risk auto- 
mobile insurance policies comparable to 
those now available in Great Britain and 
elsewhere in Europe was brought defi- 
nitely to the fore at the two-day meeting 
last week at Briarcliff, N. Y., of the 
board of directors of the National Auto- 
mobile Underwriters’ Association. This 
meeting was held on Wednesday and 
Thursday with Chairman Guy E. Beards- 
ley, vice-president of the Aetna (Fire), 
presiding. There were also members of 
the staff committee present. 

No action was taken on the tentative 
proposals for a comprehensive policy cov- 
ering against all physical damage to an 
automobile as prepared by the staff com- 
mittee and the whole subject was re- 
ferred back for further consideration. 
Nevertheless, there is considerable senti- 
ment within the ranks of the National 
Association for such a. broad coverage 
and it is considered likely that this pol- 
icy will ultimately make its appearance. 
While the National Association has jur- 
isdiction only over fire company cover- 
ages if it does approve a comprehen- 
sive form for the fire and allied lines 
the companies which have casualty affili- 
ates can easily round out the liability 
and property damage sections so that 
through a combined form complete pro- 
tection is available. 


Only Hazards Excluded Would Be Listed 


At present some fire companies issue 
broad policies, but the different hazards 
such as fire, theft, collision, windstorm, 
towage, etc., are all listed individually 
and sold separately for the most part. 
The comprehensive policy would differ 
in that the hazards covered would not 
be so named, the policy merely listing 
the risks not considered insured. The 
purchaser would know then that he was 
protected against all hazards not specific- 
ally excluded. 

Because such a comprehensive form 
would include full cover collision, which 
IS a inost expensive type of protection, 
the suggestion has been offered that 
there be one or two restricted forms. 
The British companies at home have $50 
and $100 deductible forms applying to all 
hazards for which the premium charge 
18 considerable less than the full cover 
torm. In the United States the deduct- 
ibles have applied almost wholly to col- 


(Continued on Page 33) 
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PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 149 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








Excellent Service and Facilities 
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THE ALERT 
JAPANESE 


_ Home Offices during the last 
three or four years have welcomed stafi officers of Jap- 
anese Home Offices, who have come to us, the world’s 
most successful distributors of life insurance, to learn 
our methods. They overlook no part of our organiza- 
tions. They question acutely. They carry away samples 
of records, policy contracts, advertising literature. They 
go deeply into the organization of Home Office depart- 
ments, and into the government of Agency departments 
and Agencies. They know that here life insurance is 
progressive, and that the American people, to a far 
greater extent than any other, make use of this branch 
of financial science to stabilize conditions affecting indi- 
vidual, domestic, and business welfare. 


The Penn Mutual has been happy to share in this 
international courtesy by entertaining at its Home Office 
several of these gentlemen, and by affording them as 
deep an insight as possible into our systems and methods. 


WM. A. LAW, President 


J. V. E. Westfall, Vice President 


THE PENN MUTUAL LIFE INSURANCE CO. 


PHILADELPHIA 


Hugh D. Hart, Vice President 


Founded 1847 

















DEATH OF THOS. F. BEHAN 


ENDS AN EXTRAORDINARY 
INSURANCE DEPT DRAMA 


Dying Official, Not Knowing How 
Ill He Was, Kept Courageously 
On the Job 


IN DEPARTMENT 48 YEARS 


Two Brothers and Two Nephews 
Are Members of Life Insur- 
ance Fraternity 





Thomas, 2. Behan, Superintendent of 
Insurance of Néw York State, who was 
appointed to that office on New Year’s 
Day, after splendid and loyal service in 
the department for forty-eight years, died 
in Albany on Monday night. 

Thus ended one of the most dramatic 
episodes in the history of insurance su- 
pervision. 

And thus passed a heroic soul who, 
stricken with a malignant disease, cour- 
ageously performed the duties of his 
office from a sick room presided over by 
the thoughtful care of two sisters, who 
made their home with him for years. The 
New York office of the State Insurance 
Department knew that Mr. Behan was 
ill; towards the end they knew he was 
very ill, but most of the people at the 
department had not been informed how 
near Mr. Behan was towards the end of 
life’s span; nor did Mr. Behan himself 
grasp for days his critical condition. Gov- 
ernor Roosevelt, who had appointed Mr. 
Behan to the position without informing 
him of his intention, and who in doing 
so had ignored the recommendations of 
the Democratic chieftains of Manhattan 
and Brooklyn, had been informed of the 
acute situation a short time before Mr. 
Behan died. Mr. Behan had signed his 
application for retirement early last 
week. 

Visited by James A. Beha on Lincoln’s 

Birthday 

The last insurance man to see Mr. 

3ehan in his sick room was James A. 

3eha, former Superintendent of New 
York. He was with him on Lincoln’s 
Birthday. At the time he found Mr. Be- 
han very weak but calm and_ philo- 
sophical. 

The departmental situation during the 
past few weeks, with Mr. Behan so ill 
that he could rarely be reached by tele- 
phone and could naturally have few visi- 
tors, has been exceedingly dramatic. It 
‘was complicated by the fact that within 
a short period a number of prominent 
people in the department had retired, one 
of them (Henry D. Appleton) later to 
die. These retirements included Albert 
Conway, Daniel F. Gordon, chief New 
York City deputy; Francis P. Ward, who 
succeeded Mr. Gordon and who left the 
department to take over the affairs of 

(Continued on Page 36) 











THE EASTERN 
UNDERWRITER 










ara teenie 











February 20, 1931 





— 














THE MANHATTAN LIFE INSURANCE COMPANY 


654 MADISON AVENUE AT 60TH STREET, NEW YORK CITY 


Office of the President 


To the Company’s Policyholders: 


A condensed statement of the Manhattan Life’s Eightieth Annual Statement is en- 
closed.* 


The report explains in simple terms the financial condition of the Company. The fol- 
lowing information will give you an insight into the obligations discharged during 
the past year, also the new business transacted. 

On December 31, 1930, besides the full legal reserve required by law amounting to 
$18,701,142.00, which is sufficient to mature every obligation of the Company as it 
falls due, the Manhattan Life held as additional security for its policyholders a sur- 
plus of $1,006,319.97. 

Death Claims and Matured Endowments: During 1930, 626 policies became claims 
—the payments involved amounting to $1,369,552.52. 

Disability Bercfits: On policies carrying Monthly Income Disability and Waiver of 
Premium Benefits the Company made payments of $29,682.40—the number of poli- 
cies involved totaling 65. 

Policy Loans: During 1930 the Manhattan Life loaned its policyholders $1,130,132.94. 
From correspondence in our files we know that these loans have been instrumental in 
helping many to weather the very trying conditions of the past year. 

Many policyholders are now using the Company’s Plan of loan repayment: The Com- 
pany accepts payments of as low as $10—payments can be made monthly, or at any 
time convenient to the policyholder. 

New Business: Although 1930 has been a difficult year, it is a pleasure to report that 
the Company’s new business reached a total of $20, 455 5937.00 —$1,403,457.00 in ex- 
cess of the record total of 1929. 

The Company now has $101, 520,663.00 in force on the lives of 38,824 policyholders. 
These figures represent an increase in insurance of $6,354,931.00 and | 5610 policy- 
holders. 

Assets of the Company: During 1930 the Company pursued its policy of investing 
assets in guaranteed mortgage loans, bonds, policy loans and securities in which every 
element of possible loss of principal and interest had been eliminated. 

General Remarks: To those of our policyholders who have loans on their policies, 
we urge repayment as soon as possible so as to bring the policy back to its full —, 
and at the same time eliminating the payment of interest. 


To those who may be thinking of dropping their policies, we urge a second thought 
—remember, your policy is more valuable in its provisions today than it was when 
you took it out. You are now older and therefore your expectation of life is less. You 
have made your premium payments at a rate for a younger age—you never again can 
duplicate the same benefits for the same amount of premium. 
Life Insurance during 1930 again demonstrated its worth as the world’s premier se- 
curity. Regardless of wars, panics or periods of depression, a Life Insurance contract 
in the Manhattan Life remains unimpaired and is matured exactly as called for in the 
individual policy. A Life Insurance policy is truly a “Declaration of Financial In- 
dependence,” and constitutes an essential part of any man’s estate. 
We take this opportunity of thanking our policyholders for their support during the 
past year. Many added to the amount of insurance they carry with this company in 
addition to recommending friends and relatives to insure also. 
The Manhattan Life observed its Eightieth Anniversary last year—a conservative old 
company whose policy is Safety, rather than Low Net Cost or great volume. Since 
its organization, the Company’s total payments to policyholders plus the amount now 
held for, their benefit is $132,557,345.95; this sum is $8,238,347.73 in excess of all pre- 
mium deposits by policyholders. 

T. E. LOVEJOY, 

President. 


*Nore:—The above is a copy of President Lovejoy’s message to Manhattan Life Policyholders and was sent 
in addition to a condensed Financial Statement. 
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Kingsley Rose From 
Farm Boy in Vermont 

LONG AN OUTSTANDING FIGURE 

How Meeting With G. W. Perkins 


Brought Him Into Insurance; Scholar 


and Talented Writer 





For twenty-four years Darwin P. 
Kingsley has been president of the New 
York Life. During that period the New 
York Life has made amazing progress 
and has solidified its position in the in- 
surance and business community as one 
of the great institutions of America. It 
passed the billion dollar asset point some 
time ago. One of the visual evidences 

















of the tremendous prestige of the com- 
pany is the marvelous skyscraper of the 
New York Life erected a few years ago, 
occupying an entire block between 
Fourth and Madison Avenues. 

In every respect Mr. Kingsley has been 
an outstanding figure. His judgment is 
held in highest esteem in financial as well 
as insurance circles. He has been a lead- 
er of the finest type; his ideals have been 
high and his addresses and articles have 
shown a marked literary talent. A bril- 
liant business executive in every sense 
of the word, he quickly made deep im- 
press after becoming president of the 
company in June, 1907. His sympathies 
are broad, his philosophy intuitive and 
his culture has made him a most pleasant 
companion. 


Worked His Way Through School 

Mr. Kingsley was born in Vermont 
where his ancestors had lived for 300 
years. He spent his boyhood on a farm 
bordering on Lake Champlain. He at- 
tended an old district school; became a 
teacher and then went to an old New 
England academy at Barre, Vt., working 
his way through by teaching and as a 
laborer on a farm. 

He went to the University of Vermont 
which resulted in an incident which made 
him interested in life insurance at a for- 
mative period of his life. He did not 
have enough money to get through and 
a friend said he was willing to trust him 
with a loan but wanted him to take out 
a life insurance policy of $1,000 against 
the contingency of his death. He spent 
$165 the first year of college and $175 
the second. At college he had time to 
play football and baseball. He won the 
Phi Beta Kappa key; and got his first 
experience in public speaking by compet- 
ing at the university in an oratorical con- 
test and winning the prize. 

At the age of 24 Mr. Kingsley went to 
Denver; taught school; then made his 
home at Grand Junction, then one of the 
last of the border towns, a settlement 
with many tents and log huts from which 
the Ute Indians had onlv recently taken 
themselves to go to their reservation in 
Utah. After being there a short time 
he bought an interest in The News of 
that city, which for a considerable time 
was the leading paper of the section, and 
his vigorous literary style and fearless 
comments quickly attracted attention. 
Nearly all newspaper men at the time 
were in politics and after a while Mr. 
Kingsley became a delegate to the Re- 
publican Convention in 1884. He was 
editor of The News for three years, a 
short time, but long enough for him to 
Win a reputation in journalism. 

When He Met George W. Perkins 
He became state auditor of Colorado, 
occupying the office during 1887 and 
I&88. His work included direction of the 
Insurance department and he made a very 
Vigorous campaign to protect the public 
iN insurance matters. He was exceeding- 
ly inquisitive and began to write letters 
to the bigger companies for points he 
Wanted to clear up in their annual state- 
ments. One of those letters was to the 
New York Life and George W. Perkins 
Went out to Denver and saw him. Both 
Mr. Perkins and Mr. Kingsley were 
young men and Mr. Perkins was de- 
cidedly impressed. 

Later Mr. Kingsley became superin- 
tendent of agents of the company in New 
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Darwin P. Kingsley To Be Chairman 
Of Board; T. A. Buckner President 


_ In order to relieve President Darwin P. Kingsley of the supervision and direc- 
tion of the details of the company’s business, and, thereby permit him to devote more 
of his time to the general affairs of the company and to finance matters, the board 
of directors of the New York Life will in March create a new office: chairman of 


the board of directors. 


It will be filled by Mr. Kingsley. 


Thomas A. Buckner, 


for half a century with the company, and now senior vice-president, will become 


president. 


There will be no other changes in the personnel of the executive staff. 


In its statement about the amendment to the by-laws the board at its February 
meeting presented a memorandum, saying: “During the administration of President 
Kingsley the company has enjoyed remarkable prosperity and growth.” 








Long Teammates; Share New Honors 
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Pach Bros. 
DARWIN P. KINGSLEY 








England, and on the ascendancy of John 
A. McCall to the presidency he came to 
New York and_ became assistant to 
George W. Perkins. He was then elect- 
ed third vice-president and then climbed 
up the ladder to the presidency. 


A Shakespearian Scholar 


Mr. Kingsley has a hobby which has 
given him a great deal of pleasure. It is 
Shakespeare. Upon one occasion he told 
The Eastern Underwriter that his inter- 
est in Shakespeare dated from his boy- 
hood on the farm. He devoured the 
works of the Elizabethan dramatist as 
other lads read dime novels. In 1920 he 
read a paper on “Shakespeariana” before 
the Hobby Club of New York, which 
document had a wide circulation. He be- 
gan his collection of Shakespeare thirty- 


Photo Underwood & Underwood 


THOMAS A. BUCKNER 





five years ago when he got hold of his 
first Shakespearian treasure. He went 
into the office of Bernard Quaritch in 
Picadilly and got four folios of Shakes- 
peare. The first one was published in 
1623 and there is a record of only about 
160 copies. It was brought out by two 
of Shakespeare’s friends and fellow-act- 
ors. The next three folios were printed 
within a few years of each other. 

Mr. Kingsley is a trustee of the Uni- 
versity of Vermont and a member of the 
American Museum of Natural History. 
In 1920-21 he was president of the Cham- 
ber of Commerce of New York. He 
belongs to the following clubs: Univer- 
sity, Union League, Metropolitan, Mer- 
chants, Blind Brook, Bald Peak, Garden 
City and the New England Society of 
New York. 





Fieldmen Pay Fine Tribute To 
T. A. Buckner As Man and Leader 


Called One of Great Figures of Life Insurance, His Rise To 
Presidency of New York Life Is Hailed By 
Prominent Members of NYLIC 


The Eastern Underwriter asked some 
of the prominent field representatives of 
the New York Life to give an estimate 
of Thomas A. Buckner, new president of 
the company. Some of the answers fol- 
low: 

Morris Weil, Chicago, who was an 
agent of the New York Life in Milwau- 
kee when Thomas A. Buckner was office 
boy in the office: 

After fifty years of closest association 
with Thomas A. Buckner I am _ con- 
vinced that he is today the greatest out- 
standing figure in the business of life 
insurance. He has filled every position 


he has held in the company with credit 
to himself and wiil, I am sure, prove him- 
self to be the greatest president of the 
greatest life insurance company in the 
world. 

E. E. Andrews, agents’ counselor-at- 
large, Chicago: 

Notice to the effect that Vice-President 
Thomas A. Buckner is about to be pro- 
moted to the presidency of the New York 
Life meets with great enthusiasm, not 
only in Chicago but throughout the en- 
tire field where Mr. Buckner has been 
so favorably known for half a century. 

(Continued on Page 4) 


Buckner With New York 

Life Since He Was Boy 
SUCCEEDED GEO. W. PERKINS 
Vibrant Personality and_ Inspirational 


Leadership Make Him Idol of 
Agency Force 








One of the most beloved men in life 
insurance. 

That is the estimate generally held 
throughout the business of Thomas A. 
Buckner, who is to be the new president 
of the New York Life. Nobody who 
has been with the New York Life for 
any length of time is unacquainted with 
Tom Buckner. With many field repre- 
sentatives he has been on terms of most 
cordial friendship for many years. At 
the conventions of the New York Life 
he is always surrounded by crowds. He 
has presided over many of these conven- 
tions and his warm, vibrant personality 
has done much to create a family atmo- 
sphere at New York Life gatherings. 

The entire business career of Thomas 
A. Buckner was spent with the New 
York Life. He began as an office boy 
in the Milwaukee branch at a salary of 
$20 a month. Out of this he paid his 
board bill of $15 a month, leaving him 
a balance of $5 for himself. He was in- 
dependent, “living on his own” away from 
his parents. 


The Buckner Brothers 

Mr. Buckner is a member of a family 
in which three brothers won high places 
in the New York Life. His oldest 
brother, Samuel O., had charge of wide 
territory with Milwaukee as his head- 
quarters. He was head of the Milwaukee 
Art Museum for years and on his re- 
tirement from the New York Life he 
moved to New York. 

Another brother, Walker Buckner, who 
is vice-president of the New York Life, 
was director of the European business 
when the company was writing in that 
part of the world. 


How He Got His Start 


A man who later became one of the 
most famous agents of the New York 
Life, Morris Weil, was attached to the 
Milwaukee office of the company when 
Tom Buckner was office boy there. Tom 
Buckner went to Weil and suggested that 
the latter let him look after his office 
records, expirations, etc. They struck 
a bargain which resulted in Buckner get- 
ting $1 a week for the work. In this 
way the boy learned first hand about 
the work of a life insurance agent. He 
took a keen interest in watching the 
lapses and by following up these cases 
he succeeded in keeping many policies 
on the books. This meant something 
to Weil and resulted in Buckner getting 
a raise to $1.50 a week. 

Tom Buckner soon became master of 
all the details of a branch office and at 
twenty-one he was made cashier at the 
Wichita, Kan., office. All this time he 
was writing business on the side. He 
became one of the New York Life’s big 
producers and when George W. Perkins 
left his post as inspector of agencies for 
the central department at Chicago to go 
to the home office as a vice-president of 
the company, T. A. Buckner succeeded 
him in that position. Likewise, when 
Perkins left life insurance to become a 
partner in the banking house of J. P. 
Morgan & Co., Mr. Buckner came to the 
home office to take up his work. G. W. 
Perkins was one of the greatest agency 
men the business ever had and it was 
looked upon as a great distinction to 
succeed to his position. 

One of Best-Loved Executives 

Since then T.-A. Buckner has become 
one of the best known and greatly loved 
agency executives in the country. His 
optimism is infectious. He has an easy, 
good-humored manner that instills con- 
fidence. His personality is the source 
of his inspirational leadership and_ his 
capacity to get close to the individual 
agent, to bring a sympathetic undes- 
standing of the problems of the field 
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to that contact, have had much to do 
with building the strong ties of loyalty 
that characterize the New York Life 
field organization. 

When Mr. Buckner celebrated his fif- 
tieth anniversary with the company last 
year there was a testimonial campaign 
which was one of the most popular in 
which New York Life men have partici- 
pated. The campaign was marked by ap- 
pearances of Mr. Buckner at a number 
of regional meetings and dinners which 
were attended by thousands of agents 
of the company in the aggregate as a 
token of esteem for the veteran vice- 
president. 


; . 
Buckner Tributes 
(Continued from Page 3) 

Many of us have served with him for a 
long term of years and have come to 
know him intimately and admire him 
ereatly in a personal way, and also ap- 
preciate the fact that no man could be 
better qualified for this new position. 
His long and active experience in the 
insurance ficld peculiarly fits him for this 
high honor. The policyholders of this 
company, the entire staff of employes, 
and the insurance industry at large are 
to be congratulated on the action of our 
board of directors. 

John B. Cannon, Spartanburg, S. C.: 

The news that Thomas A. Buckner has 
been clevated to the presidency of the 
New York Life is hailed with delight by 
his host of friends in the South. He 


knows the life insurance business from 
the ground up—from office boy to nresi- 
dent. He knows the field work better 


than anybody else in the world. He 
knows the problems and discouragements 
which confront the field men and we 
agents have always known that we have 
a sympathetic friend in Thomas A. 
Buckner. He is the man that we agents 
in the South delight to honor and our 
pinion of him is well expressed by Mr. 
when he said: “There may 
some of the life insurance compa- 
nies an executive who has seen as much 
and done as much and today stands for 
as much as Thomas A. Buckner, but if 
there is such a man I do not know him. 
He has seen and been a part of all the 
significant history of American life in- 
surance.” 

Mr. Kingsley has a worthy successor 
and we, down here, are glad. 

Lawrence Priddy, New York City 
agent, and former president National As- 
sociation of Life Underwriters: 

The election of Thomas A. Buckner as 
president of the New York Life will be 
hailed with great joy and delight by the 
entire agency force. I am sure that I 
sneak truthfully when I say that no man 
engaged in the business of life insurance 
is so popular with every one identified 
with the company as Thomas A. Buckner 
is. For many, many years he has had 
direct supervision of the agency force 
of the New York Life and he is the 
friend of every agent. Those of us who 
have been identified with the company for 
many years not only look upon him as 
our great leader, but we all regard him 
as our personal friend and we have for 
him the deepest affection. His elevation 

» the presidency of the company will be 
a great inspiration to the agency force 
and | am convinced that they will make 
a special effort to write a large busi- 
ness during 1931 as a special tribute to 
T. A. B., as he is affectionately known 
by New York Life people. 

George A. Kederich, manager Brooklyn 
branch office: 

The announcement of Thomas A. 
Buckner’s proposed election to the presi- 
dency of the New York Life should be 
and will be received by all life insurance 
men with a high spirit of enthusiasm. 

Mr. Buckner has spent his whole life 
in the business, starting as a boy in his 
father’s office, going through every grade 
of the business until now he reaches the 
very top. What a wonderful experience 
he has had!) Looked upon as one of the 
ereatest agency leaders, we find him with 
a record and feeling for the man in the 


Kingsley 


be in 


LOSES HER ONLY SON 





Bereavement of Mrs. Florence E. Shaal, 
Manager of Women’s Department, 
Equitable Society, Boston 
There was widespread regret among 
representatives of the Equitable Life As- 
surance Society in all parts of the coun- 
try when they learned this week of the 
sudden death in Westport, Conn., last 
week of Robert C. Shaal, only son of 
Mrs. Florence E. Shaal, head of the 
Equitable’s women’s department in Bos- 

ton. 





R.“P. COLEMAN’S NEW POST 

k. P. Coleman, deputy state superin- 
tendent of insurance for Alabama, has 
tendered his resignation to Charles C. 
Greer, superintendent, effective March 1. 
Mr. Coleman will then become state man- 
ager and counsel for Alabama of the 
Security Life & Trust Co. He has been 
a member of the state insurance depart- 
ment staff for nine years. 





SILVER ANNIVERSARY POLICY 

As part of the celebration of its twen- 
ty-five years of activity the Lamar Life 
of Jackson, Miss., announces the issu- 
ance of a silver anniversary policy, a 
modified life preferred risk contract. The 
policy is termed “Special Economic Pol- 
icv” and is a modified life with change 
of rate at the end of three years. It 
will be issued in minimum amounts of $2,- 
500 and that amount may be issued upon 
the non-medical plan. The age limits are 
twenty to sixty years for men and twenty 
to forty-five years for women. 


field that few men have. He originated 
the $200,000 Club for agents, an idea that 
is used by practically every life ¢om- 
pany. 

Charitable and just in all his dealings 
with everyone, no wonder he is loved by 
all who know him. 

All life insurance men will rejoice in 
his well deserved promotion. It just adds 
another pillar of strength to the institu- 
tion of life insurance. 


PROMOTES G. J. M. BEST 


Prudential of London Appoints Him As- 
sistant Manager for Australia and 


New Zealand 
G. J. M. Best, one of the clever and 
very able young men with the Prudential 
Assurance of London, has been appoint- 
ed assistant manager in Australia and 
New Zealand for that company. He will 
sail for New Zealand on March 28. 





AGENT MUST REPAY ADVANCES 


Decision in Alabama Court Holds Life 
Company Entitled to Balance Above 
Commissions 
Where a contract of employment of a 
life agent provides for advances to be 
made to the employe, which are to be 
charged to and deducted from the com- 
missions agreed upon, the employer is 
entitled to recover the excess of ad- 
vances over earned commissions, the Ala- 
bama Supreme Court has held in the 
case of Liberty National Life v. Long- 

shore. 

The trial court decided the case on the 
theory supported by a majority of the 
states that the employer cannot recover 
the excess advances in the absence of 
an agreement or promise to repay them. 
However, it was held that an opinion of 
the Alabama Supreme Court in the case 
of Peck v. West, decided in 1888, governs 
the case. In that decision, it was pointed 
out, it was ruled that if an employe’s 
compensation fell short of reimbursing 
the employer for advances made, the em- 
ploye would be indebted to the employer 
for the balance. 





NINE APPS ON INSURANCE DAY 


T. E. Burns, Lincoln National Life 
agent in Detroit, wrote nine applications 
on Life Insurance Day. His -total dur- 
ing Thrift Week was thirteen. 





co-operation. 
advantage. 





Can You Meet This Test In 
Entering Life Insurance 


Managemente 


A man who has established himself permanently in the life insurance 
business by a personal production which has yielded a stabilized commission 
income sufficient to meet his requirements and enable him to save money, and 
who is conscious of no weakness in looking forward to future personal pro- 
duction growth, will do well to investigate this opportunity. 


He must have a stem-winding industry which invites early and late hours 
and a control of himself in self-management in this business which will set a 
good example to men under his direction. 
municate to other men the use of methods which have made him successful 
and attract to this business men of good previous incomes. 


If—you measure up to these fundamental requirements of management— 
even if without previous experience in the direction of exclusively full time 
life insurance producers which while preferable, is not essential—write in full 
your exact production in lives and amount year by year, your education and 
your entire business experience, absence of ethical criticism, age and ambitions. 


This opportunity is in a leading New York City agency which is as care- 
ful in the selection of its management men as you should be in weighing the 
possibilities of this opportunity to develop and direct a group of full time 
above average producers under the best possible circumstances including half 
a dozen men to start the group and the strongest possible continuing agency 
Previous New York City experience is not regarded as an 


Box 333 


THE EASTERN UNDERWRITER 
110 Fulton Street 
New York 


He must feel that he can com- 








Knight Tells Agents Of 
Several Innovations 


RETIREMENT ANNUITY, AGE ¢ 


Aviation Rider Explained; Additional 
Dividend Option Announced; Ruling 
About Lapsed Policies 


Union Central rulings about lapsed 
policies, a new aviation rider, a new con- 
tract of Retirement Annuity at Age 65, 
and facts about additional dividend op- 
tions have been announced by _ the 
Charles B. Knight Agency, Inc., of the 
Union Central. The innovations will jn- 
terest a large circle of agents and brok- 
ers in this territory. They follow: 

Lapsed policies: Policies that lapse 
without value at or before the end of the 
second policy year may be rewritten sub- 
ject to the usual evidence of insurability, 
if at least six months has elapsed since 
the date of lapse. The issue date of the 
new policy will be advanced by a period 
equal to the time the policy has been 
lapsed. The age at issue will be the age 
corresponding to the new issue date. 
Should this result in an increased age 
at issue, the corresponding higher pre- 
mium will be charged from the date of 
revival of the insurance, but no charge 
will be made on account of the differ- 
ence in age for the period covered by the 
premiums already paid. : 


Aviation Rider 


A new aviation rider has been approved 
and may be used in appropriate cases on 
insurance policies written in New York 
State. This clause applies to new busi- 
ness being written where an _ aviation 
clause exists, that is not acceptable at 
standard rates, unless this clause is at- 
tached. The clause reads as follows: 
“Death as a result directly or indirectly 
of service, travel, or flight in any species 
of air craft is a risk not assumed under 
this policy, but, if the insured shall dic 
as a result directly or indirectly of such 
service, travel or flight, the liability of 
the company shall be limited to the re- 
serve only of this policy.” 

The Union Central is now offering a 
new contract, the Retirement Annuity at 
Age 65 policy. This contract provides for 
an annuity at Age 65 of $10 ner month a 
$1,000, or its equivalent in cash, the ma- 
turity value of the contract being $1,336. 
An additional attractive feature is that 
it has an increasing death benefit. 


New Dividend Option 


Additional Dividend Option: The com- 
pany is also issuing a supplementary pol- 
icy, as of attained age, for as much ad- 
ditional insurance as the first dividend 
will purchase, without further medical re- 
quirements. This option may be used on 
all plans, except Term, Modified Life, 
Joint Life and policies written with in- 
terim Term for more than six months. 

This dividend option may be used for 
supplementary policy only on policies to 
be issued on an annual premium basis 
and where the full second year’s premium 
for the original policy is paid in cash on 
the first anniversary. The amount of 
the original policy shall not be less than 
$5,000, so that the amount of dividend 
earned will purchase a_ supplementary 
policy for a minimum of $1,000 as of the 
attained age. 





FRATERNAL CONGRESS FEB. 23 


The National Fraternal Congress of 
America will hold its mid-winter meet- 
ing February 23 and 24 at the Hotel 
Sherman, Chicago. The Fraternal So- 
ciety Law Association will meet at the 
same time and place. 





SALT LAKE OFFICE WINS 


The Salt Lake City office of the Lin 
coln National Life was the winner 1 
the company’s 1930 conservation con- 
test for branch offices. San Antonio, 
D., were second 


Tex., and Fargo, N. 


and third. 
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Luther B. Little, Long 
Ill, Passes Away 


NOTED AS POLITICAL WRITER 





Manager of Publication Division of 
Metropolitan Life For Twenty Years; 
Retired Last Year 





The death of Luther B. Little at his 
home in New York last week removed 
the most brilliant minds and 
charming personalities identified with the 
life insurance business. Mr. Little had 
been ill for more than a year. 
71 years old. 

Prior to his retirement from the Met- 


one of 


He was 





LUTHER B: ETPTLE 


ropolitan Life, January, 1930, under the 
company’s service regulations, Mr. Little 
had been for twenty years manager of 
the publication division of the company. 
Before joining the Metropolitan in 1910 
he had a brilliant career as a newspaper- 
man and writer on political events and 
was for some time Albany and also 
Washington correspondent for the New 
York Times. In his capacity as political 
correspondent he attended nine Repub- 
lican national conventions. He was for 
many years prominent in Republican poli- 
tics in New York State, a friend of many 
of the national leaders in his party, and 
was one of the founders and a leading 
spirit of the Amen Corner, that famous 
group of well-known political writers who 
met daily with Senator Tom Platt in a 
corner of the Old Fifth Avenue Hotel 
lobby which became known throughout 
the country as “The Amen Corner.” In 
later years the Amen Corner dinners be- 
came notable for the number of promi- 
nent public men who attended them and 
who enjoyed satirical skits and bur- 
lesques put on at these affairs. Mr. Lit- 
tle could always be depended upon to 
supply some of the sparkling dialogue. 
Never Lost Newspaper Contacts 


Mr. Little did not lose his contacts 
with the newspaper world when he came 
into the insurance business and he was 
often the first one to whom city editors 
of metropolitan newspapers turned when 
a big insurance story broke. He enjoyed 
awide circle of friends in the insurance 
business where he had a reputation as a 
raconteur and wit. The old Round Table 
of the Metropolitan Life officers’ dining 
room was often the scene of scintillating 
conversation, Luther B. Little being .at 
his best on such occasions. “A great wit, 
a marvelous companion,” was an estimate 
of him by James Victor Barry of the 
Metropolitan Life, given the writer. 

Mr. Little was a graduate of Dart- 
mouth College and one of its most promi- 
nent and active alumni. He was a Phi 
Beta Kappa man; one of the most cul- 


(Continued on Page 18) 


FESLER ENTERS BUSINESS 





All-American End of Ohio State Joins 
Columbus Agency of Connecticut 
Mutual 
Wesley E. Fesler is the newest athlete 
of prominence to join the agency ranks 
of the Connecticut Mutual. Fesler, the 
All-American end of Ohio State, is at 
present doing part-time selling with the 
Columbus, O., agency. He was brought 
to the agency by Clarence S. Ohsner 
who was also prominent athletically at 
Ohio State and who has been with the 

Columbus agency several months. 

Fesler won national publicity in 1928 
when he was almost unanimously named 
by sport editors and football mentors on 
the All-American team. Many authori- 
ties judged him the most outstanding all- 
around player of the year. In addition 
to performing his duties as end he also 
gave signals and frequently dropped back 
to kick, pass, or, when on the defensive, 
to back up the line. Fesler plays guard 
on the university’s basketball team and 
has made an outstanding scholastic as 
well as athletic record. 





J. F. WILLIAMS AGENCIES HEAD 

John F. Williams, vice-president of the 
Illinois Life, is entering the agency de- 
partment of the company, his new title 
being vice-president and superintendent 
of agencies. Mr. Williams resigned in 


1926 as actuary of the Llinois State In-, 


surance Department to become vice- 
president of the company. At one time 
he was with the Miles M. Dawson con- 
sulting actuary office. 





C. C. FOWLER DINNER 


A dinner in honor of Clarence Fowler, 
special deputy commissioner of insur- 
ance, New York State, who will retire 
from the Department on March 1 to go 
with Cabell, Ignatius & Lown, will be 
given at the Park Central Hotel Febru- 
ary 28. There will also be dancing. 


AIR MAIL NOTIFICATION 





Bankers Life of Iowa Will Send Out 
Change of Age Letters to Policyhold- 
ers in Speediest Manner 
Beginning February 1 the Bankers Life 
of Iowa is sending out the change of age 
letter to policyholders by air mail. These 
will be handled in the usual way on lists 
submitted by agents through their 
agency managers. The air mail postage 
stamps on the envelope will be an atten- 
tion-getter and add to the effectiveness 
of the direct mail message. The follow- 
ing points are made in the air mail let- 
ter: 1. The letter promises that the 
salesman will call. 2. There is no in- 

quiry card with the letter. 





CANADIAN CONGRESS SPEAKERS 


Frank M. See, T. W. Callihan, R. J. 
Williams, R. S. King and Lester 
O. Shriver 
On January 21-22 the first of a series 
of Canadian life 
gresses was held. Other congresses in 
January were in Hamilton, London, Ot- 
Montreal. On February 16 
there was a congress at Winnipeg; on 
February 18-19 one in Saskatoon. Others 
in the months are Edmonton, Calgary, 
Vancouver and Victoria. ; 
The speakers are Frank M. See, St. 
Louis; Tressler W. Callihan, Boston; 
Robert J. Williams, New York; Russell 
S. King, Indianapolis; and Lester O. 
Schriver, Peoria. Those speaking in 
western Canada are Messrs. King and 

Schriver. 


insurance sales con- 


tawa and 


BARROW WITH UNION MUTUAL 


Walter W. Barrow, formerly associate 
general agent at Richmond for the Home 
Life of New York, has joined the Union 
Mutual Life as supervisor for Virginia 
and the District of Columbia under Duke 
A. Putney, general agent. 


Grant Hill Takes Own 





predecessor, 1929. 


year ago. 


50 UNION SQUARE 





1930’s Record 


So far as results achieved are concerned, 1930 proved as 
good a year for the Guardian Fieldman as its record—breaking 


The Guardian’s new paid for business last year was 
$87,560,322—practically equalling 1929’s peak production 
which, in turn, was 16% greater than that for any previous year. 


The amount of insurance in force with the Company in- 
creased to $502,763,636—more than double the total of six 


An illuminating insight into The Guardian’s progress is 
given in the following brief comparison: 


1924 
New Business Paid For. .$ 45,251,784 $ 72,159,246 
Total Insurance in Force . 250,134,633 


THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


1927 1930 
$ 87,560,322 
373,838,773 502,763,636 


- +» NEW YORK CITY 








Medicine As Producer 


FINDS ADVANTAGE IN C. L. U. 





As Production Manager He Used to Tell 
Others “How To”; Now He’s Mil- 


lion Dollar Producer 





Returning to personal production after 
putting in a period as production man- 
for the large New York 
agencies, Grant L. Hill has quickly 
climbed into the million dollar class of 
personal producers. 


ager one of 


February 1 closed 


his first six months as an independent 


l:fe underwriter in his new office at 295 





GRANT L. HILL 


Madison Avenue, New York. In that pe- 
riod his cash paid-for production has been 
“considerably in excess” of one million 
dollars. 

Mr. Hill is practicing what he preached 
as an inside man. He adheres to a rigid 
system of planned calls with a minimum 
of fifty-five per week and a close tab 
on the type of calls made and the num- 
ber and type of interviews had. He av- 
erages slightly better than a case a week 
and reference to his records for the past 
year shows only one case of term insur- 
ance in the amount of $12,000. In addi- 
dion to personal insurance he has fea- 
tured trust company co-operation, in- 
heritance tax and business insurance. 

His Prospects Strangers 


All of Mr. Hill’s business is done with 
total strangers, the contact having been 
made through direct by mail leads or a 
highly developed system of referencing. 

He was one of the first two Chartered 
Life Underwriters in New York, having 
successfully passed the first examinations 
given in 1928. When asked if he felt 
the C. L. U. degree was of any help to 
him in his work Mr. Hill said: “While 
the use of the C. L. U. degree could 
easily be overdone, surely it requires lit- 
tle imagination to appreciate its value in 
the selling field if properly employed. As 
my business is done wholly with strang- 
ers I have found the degree to be par- 
ticularly helpful. It lends dignity to our 
calling and undoubtedly gives weight to 
ideas advanced by a prospect one has 
met for the first time. 

“And of equal importance, I find many 
business men appreciative enough of the 
idea behind the degree to stress it when 
giving me a reference to a friend or as- 
sociate. I feel that any underwriter who 
can qualify is making a big mistake if he 
is not preparing himself to take the next 
series of examinations.” 
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a 
Practical Program For 


N. Y. Sales Congress 


MANY 





PROMINENT SPEAKERS 





Address of Governor Roosevelt to Be 
Feature; Numerous Educational 
Features 





A practical and entertaining program 
has been arranged for the eleventh an- 
nual sales congress of the -Life Under- 
writers Association of New York City, to 
be held in the grand ballroom of the 
Hotel Astor, Friday, March 6. The day 
session will be climaxed by the associa- 
tion’s forty-fifth annual banquet, the 
high spot of which will be the address 
of Governor Franklin D. Roosevelt. The 
other banquet speaker scheduled is Ed- 
ward J. Cattell, well known lecturer of 
Philadelphia. 

President Leon Gilbert Simon will pre- 
side during the sales congress. The pro- 
gram follows: 


Morning Session 
Songs—Led by Harry Taylor; accom- 
panied by Christy, the accordionist. 

“The Second Decade,” Leon Gilbert 
Simon. 

“The Modern Life Underwriter, a So- 
cial Engineer,” Roger B. Hull, manag- 
ing director and general counsel, Na- 
tional Association. 

“Prospecting,” Theodore M. 
manager, Equitable. 

Announcements. 

“An Investment Idea;” talking movie. 
Cast, Vincent B. Coffin, educational di- 
rector, Penn Mutual; Ralph G. Engels- 
man, general agent, Penn Mutual. 

Sales Demonstration, Charles C. Gil- 
man, agent, National Life of Vermont— 
Prospect. Earl G. Manning, general 
agent, John Hancock. 


Riehle, 


Afternoon Session 


Songs, Harry and Christy. 

“Privileged Property,” Denis B. Ma- 
duro, counsel, Life Underwriters’ Ass’n 
of New York City. 

Open Forum, James Elton Bragg con- 
ducting. 

“Selling Through the Business Insur- 
ance Approach,” Anthony H. Rutgers, 
Chatham Phenix National Bank & Trust 
Co. 

A reception at 6:30 p. m. will precede 
the dinner which is scheduled for 7 p. m. 
Entertainment in the evening will be fur- 
nished by Seyla and Martinez, Spanish 
dancers; La Fortuna Marimba Ensemble; 
and Mary Stuart, the Scotch soprano. 





BUSINESS MEN’S CHANGES 
Kansas City Company Makes Home Of- 
fice Promotions; J. C. Higdon 
Named Vice-President 

\ number of changes have been made 
in the home office executive staff of the 
Business Men’s Assurance Co. of Kansas 
City. A. W. Hogue, who has served 
as vice-president in charge of sales for 
the past eleven years, has elected to go 
into the field and act as branch manager 
for Texas. Succeeding him as vice-presi- 
dent is J. C. 
actuary of the company. 

LL. D. Ramsey, who has served in most 
every capacity from office boy to treasur- 
er with the company, has been made sec- 
retary. J. E. McPherson, who for the 
past four years has been comptroller, is 
promoted to treasurer. B. A. Hedges, 
formerly director of field service, is 
named general field supervisor, and M. 
C. McKay, formerly of the Home Life 
of Little Rock, has been chosen director 
of conservation. 


DINNER TO SALISBURY 
W. B. Salisbury of the Lincoln Na- 
tional Life in Newark, who won a tro- 
phy cup for leading the Eastern depart- 
ment of the company one month, will 
shortly be given a dinner by the general 
manager, Howard C. Lawrence. 


Higdon, former secretary- ” 














DIAMOND JUBILEE YEAR 


= 1931 


1871 





SIX DECADES 


ASSURANCES 
IN FORCE 


1880 
$3,907,000 
1890 
$16,759,000 
1900 
$57,980,000 
1910 
$143, 549,000 
1920 
$486,641,000 
1930 
$2,863, 701,000 


ae 





SIXTY YEARS 
STATEMENT FOR 1930 


NEW ASSURANCES 


PAID FOR (net) - $705,678,000 


ASSURANCES IN 


FORCE (net) - $2,863,701,000 


TOTAL INCOME 


(net) - + + $186,662,000 


PAYMENTS TO POLICYHOLDERS 
AND BENEFICIARIES 
IN 1930 - $81,274,000 


PAYMENTS TO POLICYHOLDERS 
AND BENEFICIARIES SINCE 
ORGANIZATION = $500,949,000 


TOTAL LIABILITIES $552,201,000 
(including paid up Capital Stock) 


SURPLUS AND CONTINGENCY 
RESERVE - - $36,532,000 


ASSETS, AT DECEMBER 
31st, 1930 + - $588,733,000 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 





Head Office Building, Montreal 


SIX DECADES 


ASSETS 


1880 
$473,000 
1890 
$2,473,000 
1900 
$10, 486,000 
1910 
$38, 164,000 
1920 
$114,839,000 
1930 
$588, 733,000 











ee 





OF PROGRESS 


4 NOTES FROM DIRECTORS’ 
REPORT 


In a year in which all classes of business have 
encountered many difficulties, the Company has 
made gratifying progress. New policies paid for 
show an increase of $51,227,652.32, both the 
ordinary and group departments making sub- 
stantial gains. 

Total assurances in force show an increase of 
$462,464,542.58. This gain represents a very 
high rate of persistency. indicating the high value 
placed by our policyholders on their contracts 
with the Company in a period of extreme financial 
pressure. : 

The number of policies and group assurance 
certificates outstanding passed the million mark 
during the year. 

The total net income shows an increase of 
$13,804,544.54, 

The total payments to policyholders and bene- 
ficiaries since organization . . . equal the total 
assurances in force in the Company’s fiftieth year 
(ten years ago). 

The mortality among our policyholders has 
been highly favourable. 

The rate of interest earned on the mean invested 
assets was 6.44 per cent. 

Profits paid to policyholders during the year 
amounted to $25,641,231.04. 

In a year of almost unprecedented business de- 
pression the outstanding quality of the invest- 
ments has been strikingly shown. ‘The actual 
cash dividends received on the total common 
stocks held by the Company were $969,103.84 
in excess of the dividends payable on those iden- 
tical shares in 1929. ... Even on the basis of the 
low prices at the close of the year our common 
stock holdings show a substantial excess of market 
value over cost. 

Profits to policyholders entitled to participate 
during the ensuing year will be again allotted on 
the scale at present in operation. 
~ |. The special Maturity Dividend is also con- 
+ tinued on the basis announced iast year. 
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British Prudential 
Developing Canada 


oPENS TORONTO BRANCH OFFICE 








Canadian Agency System To Be Used 
With Branch Managers; Does Busi- 
ness Throughout World 





The Prudential Assurance of London, 
yhich entered Canada last fall for Ordi- 
nary business, has recently moved into 
new quarters for its chief Canadian office 
yhich are now in the Dominion Square 
Building, Montreal. The British Pru- 
{ential has a very broad charter dating 
hack to 1848 and like many of the great 
British companies does a general fire and 
casualty insurance business throughout 
the world as well as a life business. The 
wmpany has been writing fire, casualty 
and automobile insurance in Canada since 
1923. 

When it was decided to enter Canada 
jor Ordinary business the company sent 
over Charles C. H. Drake as organizing 
manager of the life department, and F. C. 
Capron as assistant manager. Mr. lrake 
yas really loaned temporarily by the 
head office for this purpose. The com- 
yanv has just appointed as actuary of 
the Canadian chief office Arthur Pedoe, 
who resigned as actuary of the Continen- 
tal Life of Canada to accept the post. 
\Ir. Pedoe is a fellow of the Institute 
of Actuaries and of the Actuarial So- 
ciety. : * : ' 

In developing the Canadian territory 
the British Prudential will use the branch 
ofice system in charge of branch mana- 
gers. There is a Montreal branch quite 
anart from the Canadian chief office in 
Montreal. This office is in charge of 
George Main as manager. So far only 
one other branch office has been opened, 
that at Toronto in charge of Melville E. 
Hartley as manager. This office was 
opened the second of this month. The 
company will not write Industrial insur- 
ance in Canada. 

Extension of the company’s business in 
Canada will be carried through gradually. 
The British Prudential is also increasing 
its operations in other parts of the world. 
In March it will enter Australia for life 
business. The company has been doing 
a fire and casualty business in Australia 
for some time with its branch office at 
Sydney. While no official information is 














WANTED 


A LIFE UNDERWRITER WITH A WIDE AC- 
QUAINTANCE AMONG GENERAL INSURANCE 
BROKERS IN THE METROPOLITAN DISTRICT 


One of the leading life insurance agencies with a record of 


aggressive, progressive growth requires the services of an ambitious 
man under thirty-five years of age, with a record of personal produc- 
tion in reasonable amount, who is well contacted with more than one 
hundred general insurance brokers. 


An opportunity will be made for such a man to enter our man- 


agement personnel in the development of life insurance production 
from general insurance brokers upon a basis under which his com- 


pensation will be commensurate with his results. 


The incomes of 


men engaged in similar work for us well illustrate an excellent future. 


Write full details regarding your age, education, experience, 


family responsibility and whatever you judge would interest us in 
atranging interviews with the more satisfactory applicants. 


Box 13 


THE EASTERN UNDERWRITER 


110 Fulton Street 
New York 











Connecticut General 


Life Insurance Company 
Hartford, Conn. 


1930 Record 


Connecticut Mutual 
Meeting In Florida 


CHANGES MANAGERS’ CONTRACTS 





Liberalizes Present Terms Vesting from 
Beginning Equities in Agency 
Business 





The annual conference of the Connec- 
ticut Mutual Life general agents was 
held this year at Hollywood-by-the-Sea, 
where a wealth of sales ideas and dis- 
cussion of new company plans was cram- 
med into three and one-half days. 

President James Lee Loomis, Vice- 


President Peter M. Fraser and Agency 
Vice-President H. M. Holderness headed 
the delegation from the home office and 
took an active part in the sessions. The 
outstanding theme of the meeting was 
a detailed discussion of plans for the dec- 
ade ahead. It was disclosed that. the 
company has made effective immediately 
very liberal changes in its general agency 
contracts and has vested from the be- 
ginning of a general agent’s work equi- 
ties for which he has had to wait years 
to receive under the older order. 

A feature of the conference which will 
probably be adopted in all future Con- 
necticut Mutual agents’ ratings was the 
plan of dividing the entire body of gen- 
eral agents into small groups of from 
five to eight men each for seminar dis- 
cussion. This has proved so successful 
in Connecticut Mutual regional sales 
meetings that it probably will be adopted 
permanently. 


President Loomis Reviews Year 


The conference was opened by an ad- 
dress by President Loomis, who reviewed 
the company’s problems during the year. 
Mr. Holderness presided at all sessions. 
President Loomis discussed at some 
length the public attitude toward life 
insurance in periods like the present. 
He amplified in detail general trends in 
the past two years. “I should like to 
characterize the years 1928 and 1929 as 
periods in which the public were seeking 
unearned profits, reaching for enhance- 
ments; and the year 1930 as the year 
in which they lost most of their assets 
and were seeking for security.” Vice- 
President P. M. Fraser discussed in de- 
tail the present situation prevailing in the 
sales and management fields. He empha- 
sized those important factors which the 
general agents-of the company could cap- 


italize during the ensuing year. Mr. 
available, it is understood that South 


i i Fraser stated that the Connecticut Mu- 

\irica will be the next field the company New Paid Life Insurance....................++. $ 241,679.399 tual -was vitally interested im the appli 

will enter. sia Life Insurance in Force Dec. 31, 13) P 1,229,539,612 cation of preen e yes i ve! proper 

mr. Deake ane Mit. Sapam paae eereres i lising its product and stated that the 
ice ot ae Palensia) cu Life Department Income......................+. 37,552,672 dising its product an 


company realized the necessity of giving 
the same day in 1900 in the London of- Accident Department Income 





oS RU TREUERE BPC PALUMMIOEEE BERCUEIS. 2 2. ee ee ee eee ees 2,878,624 its general agents a contract which was 
ee ee 40,431,296 free from the common restrictions which 
of the company and is « fellow of the Ro eek ceca ee ei ands 431, hive qnnteed genre ihe suaciget 
Actuarial Society. Mr. Capon took part or general agents’ contracts of the Le 
in the management of one of the head os In his opinion a business man can make 
office divisions in London. Ten Years of Progr ¥ no better investment than in his own 
The Montreal branch will, of course, New Paid Life Insurance business and that there is no business 
issue policies, pay claims and carry on Year Life Insurance in Force Assets which can possibly pay better dividends 
all the functions of the head office so far 32.258. 052 sah veld qeethes returns ‘icy suas 
as the transaction of business is con- 1920 $146,265,307 $ 362,387,933 $ 32, ’ aerated tans growing general agency. 
cerned, 1925 224,049,835 741,382,864 74,540,284 The company, accordingly, in keeping 
apis ape Arai e 1930 241,679,390 1,229,539,612 143,176,806 with this attitude has made effective im- 
ASK AGENT TO SELL EGGS 5 : ‘s : : , mediately very liberal changes in its gen- 
mas eral agency contracts and as stated, has 
Odd Way of Paying Premium for an Sixty-Sixth Annual Statement vested from the beginning equities for 
industrial Life Policy in < which the general agent had to wait 
Virginia Liabilities ...... 


$133,983,044 


years to receive under the old practice. 


Novel indeed was the experience of an Excess Security to Policyholders................. 9,193,762 Pig eye se ger Dacre vgn i 
ee Assets, December 31, 1930................000005. 143,176,806 pe 
tr day in Fredericksburg, Va. Calling 


at the home of an elderly woman whose 
Premium amounted to fifty cents a week, 
le was presented with nine pennies, elev- 
tn eggs and an old copy of a newspaper. 
Bewildered, he asked what he was ex- 
pected to do. “Well,” replied the policy- 
holder, “the eggs will bring cleven cents. 
That with the nine pennies will make 
twenty cents. There is a firm in town 
which is offering thirty cents for a copy 








to the general agent for operating to full 
working capacity of each territory. E. 
Chester Sparver, assistant superintend- 
ent of agencies, discussed conservation ; 
F. O. Lyter, assistant superintendent of 
agencies, discussed agency expenses. The 
presidents’ dinner was held on the eve- 
ning of the first day of the meeting. 
L. D. Fowler, general agent at Fort 
Wayne, was announced as winner of the 


Presidents’ Organization trophy for out- 
me this yspaper ‘ standing organization work in 1930. Four 
: this SEIS of the newspaper. 1 want other general agents were given honor- 
cents avd credit me. with it You eam able mention: Warren K. Magruder, Bal- 
cents and credit me with it. You can ; , 
sell the eggs, too.” The agent did. 


timore; Walter L. Blossom, Erie; Her- 
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bert C. Remien, Grand Rapids; and John 
H. Thompson, Hartford. 

An unusual sales demonstration, “Sell- 
ing the Job,” was put on with L. D. 
Fowler as general agent in the demon- 
stration, and Stanley K. Coffman, gen- 
eral agent at Columbus, taking the part 
of the prospective agent. Milton Sher- 
man, Toledo general agent, was a mem- 
ber of the agency who introduced the 
prospect and Mr. Fowler’s secretary was 
the convention reporter. On the. last 
day plans for quality selling were dis- 
cussed by E. C. Sparver, assistant su- 
perintendent of agencies, with special 
emphasis on business insurance. The 
company has just released to its field 


force a booklet on business insurance 
which covers this entire subject in a 
manner somewhat different from the 
usual. 


COMPANY EMPLOYMENT UP 
Survey by Life Presidents’ Association 
Shows Increase in Employes 
Over 1929 
In spite of the business depression last 
year employment in the life insurance 
field was increased according to a sur- 
vey made by the Association of Life 
Insurance Presidents, the results of which 
have just been put in the hands of Presi- 
dent Hoover’s emergency committee for 
employment by George T. Wight, mana- 

ver of the association. 

At the end of 1930 the member com- 
panies of the association domiciled in the 
United States were employing a_ total 
of 270,209 persons, an increase of 3.6% 
over 1929 for all types of life insurance 
employes. Although this favorable show- 
ing is partly traceable to the relative 
stability of the life insurance business, 
with its huge volume of long-term con- 
tracts, this result would not have been 
possible but for the successful special ef- 
forts of the companies toward maintain- 
ing the amount of new production and 
increasing the aggregate amount of in- 
surance in force, Manager Wight points 
out. These efforts resulted in new busi- 
ness only 3.6% under the record-break- 
ing vear of 1929. 


POLICIES PROTECT EXPANSION 





Every Forward Move in Life of Director 
Howard Coonley of John Hancock 
Protected By Life Insurance 

Howard Coonley, president of the Wal- 
worth Co., Boston, which manufactures 
valves and fittings and which does a large 
nation-wide business, and who is a di- 
rector of the John Hancock, was one 
of the outstanding speakers at the field 
convention of the John Hancock last 
week. 

There is no more earnest believer of 
life insurance in the country, and at 
every stage of his career he has leaned 
upon life insurance, taking policies to 
cover every emergency. The first policy 
he took out was after his father died 
and his mother gave him a letter of 
credit to finance a long tour abroad. He 
bought this policy so that if anything 
should happen to him his mother :could 
send his brother on a similar trip. He 
became one of the country’s leading 
business men, a town and railroad build- 
er and frequently expanded his business. 
Always he bought insurance which stood 
back of him at all times. His business 
career is so interesting that the Ameri- 
can Magazine printed it some time ago. 

The Walworth Co. once insured Mr 
Coonley’s life for $1,000,000. It carries 
$5,000,000 of Group in the John Hancock. 





| Big Publicity Break For Sun Life 








a> B: 


MACAULAY 


The Sun Life of Canada walked away 
with the honors for insurance newspaper 
stories last week. Columns were car- 
ried by the newspapers of the United 
States and Canada on the company’s 
annual statement and the address of 
President T. B. Macaulay. In most met- 
ropolitan newspaper offices the annual 
statements of companies are passed on to 
the financial editor and more often than 
not turn up at the bottom of a column 
as a squib or under a general head like 
“Financial Reports.” But city editors 





ALLEGES BREACH OF CONTRACT 


A suit for $250,000 damages for al- 
leged breach of contract has been filed 
in the St. Louis, Mo., Circuit Court 
against the United Life & Accident by 
Otis Crowmer, former office manager of 
the St. Louis branch of the company. 
According to the petition filed in court, 
Crowmer entered the employ of the in- 
surance company May 20, 1930, as man- 
ager of the St. Louis branch and had 
charge of thirteen Missouri counties. His 
salary was fixed at $175 a month in ad- 
dition to a commission on business in 
excess of $500,000. He charged that he 
was discharged in violation of his agree- 
ment with the company on February 4. 





WANTS DUFFIELD AS GOVERNOR 

State Senator Frank D. Abell of New 
Jersey told reporters in Newark a few 
days ago that his choice for governor of 
that state is Edward D. Duffield, presi- 
dent of the Prudential. He called Mr. 
Duffield a man of the Dwight Morrow 
type. One of the Newark papers printed 
the interview under a seven column 
streamer head. 





SPEAK IN SCHOOLS 
The Buffalo Life Underwriters’ Asso- 
ciation has a speakers’ committee which 
has been putting on a series of addresses 
on life insurance at public schools. 





ARTHUR B. WOOD 


annual meeting because the company is 
a very large holder of common stocks, 
the largest stockholder in some corpora- 
tions. The fact that the Sun Life had 
decided on a new investment policy; that 
“there is a time to sell common stocks 
as well as to buy” for the permanent in- 
vestor, was a big general news _ story 
and it got the space. Arthur B. Wood, 
vice-president and actuary of the com- 
pany, shares with President Macaulay 
the spotlight in all the Sun Life’s pub- 
licity as he shares in all the executive 
responsibilities at the head office. 





LIVE AND 
LET LIVE— 


On that sound basis of mutual 
satisfaction Fidelity has framed its 
agency contracts. More than half 
a century of fair dealing has built 
the high reputation among field 


men it now enjoys. 


A singularly successful lead 
service is backed by a very com- 
plete offering of modern _ policy 
forms. Low Rate policies also 
contribute to easier selling. The 
Fidelity is financially solid and 
operates in thirty-nine states, in- 
cluding New York, on a full level 
net premium basis. It has over 


$425,000,000 insurance in force. 








Openings are available 


for the right men. 
rs IDELITY MUTUAL LIFE 
INSURANCE COMPANY 


PHILADELPHIA 


WALTER LEMAR TALBOT President 











Independence Square 


Interested in Replies from Pennsylvania and Delaware. 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents are equipped to serve every need for protection. 
Modern policies are issued on both Industrial and Ordinary plans from birth 
to Age 65 next birthday. The Home Life sales-kit means a whole family of 
potential policyholders back of every door-bell. 


THERE IS A HOME LIFE POLICY FOR EVERY PURSE AND PURPOSE 
OVER ONE HUNDRED MILLIONS IN FORCE 


Philadelphia, Penna. 





























A good many men will admit 
that their success in building a profitable volume of | 
business has been hastened by the cooperation given 
by our Agency Department. 


PHILADELPHIA LIFE | 
INSURANCE COMPANY | 


111 North Broad Street | 
Philadelphia, Pa. | 











GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








17-23 John Street, 
CORtlandt 8300 


New York 






THE 
JOHN ©C.MCNAMARA 
ORGANIZATION 





MANAGERS 


INSURANCE CO. setter 









Home Office, 50 Union Square, New York City 


—— 





Uptown 





420 Lexington Ave.—LEXington 671' 
245 Fifth Ave.—ASHland 177 














931 


rCe. 
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New England Mutual’s 
New Chicago Manager 


H. G. SWANSON ROSE RAPIDLY 





Head of Company’s Fourth General 
Agency There Has Had Brilliant 


Record in Business 





H. G. Swanson, large personal writer, 
skillful organizer and trainer of agents, 
who has had a brilliant record in agency 
work in Chicago, has been appointed 
general agent in that city for the New 
England Mutual Life, the fourth agency 
of the company there. Mr. Swanson is 





KG. 


SWANSON 


only thirty-seven years old but he has 
made a name for himself in the business. 

After being graduated from Northwest- 
ern University he joined the Equitable 
Society. A year later he went with the 
State Mutual and in the second year 
became one of the leaders in the Chicago 
territory. Attracting the attention of 
Bokum & Dingle, general agents for 
the Massachusetts Mutual, he accepted 
appointment as agency supervisor for 
that office, where he did excellent work 
for four years. 

Joining the Chicago agency of the 
Penn Mutual in 1928, Mr. Swanson or- 
ganized and directed a new unit which at 
the end of its first year had fifteen men 
and paid for $2,400,000. In January, 1929, 
he was made supervisor of the Patterson 
agency, including Springfield and Ke- 
wanee, and was in charge of the agency 
during Mr. Patterson’s absence on a 
speaking tour for the company when he 
carried out brilliantly a production cam- 
paign resulting in 391 applications for 
more than $3,000,000. 

The other general agents of the New 
England Mutual in Chicago are Edgar 
C. Fowler, First National Bank Building; 
Julius H. Meyer, Continental Illinois 
Bank & Trust Co. Building; and E. B. 
Thurman, One La Salle Street Building. 


AN AD THAT PULLS 

The Provident Mutual is running in 
March publications an advertisement 
which has proved one of the strongest 
in direct results that the company has 
used. It is called “$200 a Month As 
Long As You Live,” and carries a reply 
coupon asking for “rates at my age.” 
Some fine cases have been written as the 
result of these leads. 


DEPARTMENTAL EXAM 

The Tennessee Department is starting 
an examination of the Security Life of 
Chicago and Northern States of Ham- 
mond. It has been on an examination 
of the Inter-Southern Life since Decem- 
ber 1 along with some other Depart- 
ments. 

















EXPERT LIFE SALESMAN WANTED 


Uptown brokerage office requires man to close life prospects. Must have 
frank and forceful personality and detailed knowledge of competitive figures 
Distinct preference will be given to college 
graduates and men with Home Office organization experience. 


and legal and tax problems. 


Extraordinary opportunity for ambitious man with professional attitude 
towards business, who has the presence and address necessary to close big 
prospects, but requires subjection to the discipline of an organization and long 


hours of concentrated work. 


; Liberal starting salary and successful man will advance quickly. 
give complete picture of yourself, including age, religion, education, experi- 
We will be equally frank in answering you— 


ence, salary required, etc. 
and every letter will be answered. 


ADDRESS: 


Closer, c/o Eastern Underwriter, 110 Fulton Street, New York. 


ia, 


Please 


























WILL DEVOTE ALL TIME TO HUB 





J. D. E. Jones’ Future Activities; J. 
Edgar Knott Agency Manager of 
Equitable at Rhode Island 
J. Edgar Knott has been made agency 
manager of the Equitable Life Assurance 
Society in Providence. A graduate of 
the University of Pittsburgh, he joined 
the Equitable in that city, several times 
made the Quarter Million Corps, and in 
1929 was made a unit manager in Har- 
risburg. There were forty representa- 
tives in the unit. Mr. Knott takes the 
state of Rhode 
Equitable; sristol 
formerly in the 


entire Island for the 
County, 


territory of 


also Mass., 
General 
Agent J. D. E. Jones, who will now de- 
vote his entire time to the development 
of his Boston agency. S. H. Smith con- 
tinues as associate agency manager in 
Providence. 





GERMAN SOCIETY MEETINGS 





Actuarial and Legal Sections of Society 
For Insurance Science Held 
in Berlin 

The actuarial section of the German 
Society for Insurance Science met on 
January 13. Dr. Felix Bernstein ad- 
dressed the Society on the “Future of 
Actuarial Science.” At the meeting of 
the insurance law section on January 27, 
the topic of discussion was the new 
French insurance contract law, with Pro- 
fessor Otto Hogen as the principal 
speaker. 





TULSA TO HAVE COURSE 

The University of Tulsa is going to 
give courses leading to the C.L.U. degree, 
starting this semester. Johnson D. Hill, 
executive vice-president of the Atlas Life, 
and Carlton H. Menge, actuary for the 
same company, will be added to the fac- 
ulty as acting professors of business ad- 
ministration. 





A PERSONNEL 


should be inducted. 
train or supervise men. 


obtained. 





SELLING MEN 


A New York City life insurance agency with considerable growth in the 
past, is embarking on an expansion program which calls for a substantial 
increase in its full time members during 1931. 
of men of better than average records and incomes from other lines of business. 


It invites the attention of life insurance men who feel they can qualify, 
to the following unusual line of work—an exclusive occupation of attracting 
men of good calibre to enter the life insurance business—in two divisions: 
(1) To initiate the contact, conduct the interviews, convey the conviction that 
the candidate should make life insurance his career, with due emphasis on 
eliminating those who do not pass satisfactory selection tests; (2) To inter- 
view as above in (1) after the initial or first two or three interviews with the 
candidate have been finished by men in production management. 


A man big enough for the responsibility can develop into authority of 
last resort on whether any candidate is admitted into the agency, and must 
take the final responsibility of success or failure in convincing the type which 


We feel that to accomplish the above well, the man doing it must have a 
record of successful personal production as well as management experience 
involving the induction of new men. 
All of this will be done competently by others. It 
will be his work—exclusively to induct. 


We would be interested to obtain the views of men to whom this oppor- 
tunity appeals, informing us of past records and results they believe could be 


Box ABC 


THE EASTERN UNDERWRITER 
110 Fulton Street 
New York 


DIRECTOR OF 


Its plans require the induction 


He will not be required to educate, 








Results of Special 
Insurance Tax Survey 


MADE BY GOVERNMENT BUREAU 





Several State Legislatures Giving More 
Thought to Increasing Revenue 
Through Tax on Premiums 





A national survey made of special in- 
surance taxes during the fiscal year end- 
ing June 30 last, indicates that a num- 
ber of state legislatures are giving more 
careful study than formerly to proposals 
for increasing general revenues through 
special 


taxation upon insurance pre- 
miums. Also, according to E. J. Jutz, 
chief of insurance section, division of 


commercial laws, Department of Com- 
merce, greater consideration is being 
given equities of the insuring public and 
relative rights of the policyholders and 
companies of the respective states. 

As evidence of the former Mr. Jutz 
has referred to the fact that, within the 
past year, efforts to increase premium 
taxes failed in Mississippi, Kentucky and 
South Carolina, probably for the rea- 
son, among others, that of the $2,226,- 
899 so collected in those three states 
only $121,984 or 463% was expended 
through their insurance departments for 
protection of interests of the policyhold- 
ers who, in the last analysis, bear the 
burden. Recent legislative experience in 
Ohio, that authority points out, is in- 
dicative of the latter tendency to more 
carefully evaluate the relative effects of 
legislation upon the state’s own insur- 
ing public and the insurance companies. 

The legislation to which he referred 
was the reduction of taxation on insur- 
ance premiums after it had been discov- 
ered that the result of an earlier increase 
had been the penalizing of that state’s 
own companies through automatic opera- 
tion of retaliatory provisions of the laws 
of other states from which Ohio com- 
panies drew 75% of their business. 





WILLIAM E. JONES’ CAREER 
New Assistant Counsel of Northwestern 
Mutual Has Had Wide Experience 
in Law 
The Northwestern Mutual Life has ap- 
pointed William E. Jones of Chicago 
assistant counsel of the company. Mr. 
Jones is a graduate of the State Univer- 
sity of Iowa, class of 1908. He has had 
a wide experience in the law and has 
practiced in several cities. When a resi- 
dent of Marlowton, Mont., he served a 

term in the State Senate. 

In 1927 he became associated with the 
Central Trust of Chicago, where his work 
involved the management of estates and 
trusts, and in 1929 he joined the firm 
of Essington & McKibbin, from which 
position he has withdrawn to accept the 
Northwestern Mutual appointment. 





PASS TWO INDIANA BILLS 

The Indiana State Senate has passed 
two life insurance bills. One permits 
officers of life insurance companies domi- 
ciled in Indiana to obtain a loan from 
the company on policies held by the of- 
ficer, the loan not to exceed the net value 
of the policy. The other prohibits the 
beneficiary of a life insurance policy from 
breaking the terms of the benefactor. 
There were no dissenting votes on either 


bill. 
ADVANCED TO GENERAL AGENT 


Charles R. Eckert, who has been a 
member of the Northwestern Mutual’s 
agency force since 1917, has been named 
general agent at Columbus, Ohio, for 
the company, succeeding Joseph I. Beh- 
ling, deceased. Mr. Eckert has been a 
very successful producer; for many years 
his production has been in excess of a 
half million. Before entering the busi- 
ness Mr. Eckert attended Ohio State 
University. 


The Dominion Life of Waterloo, Ont.. 
has opened a state branch at Lansing, 


Mich. 
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Billion and Half Was 
Trusteed Last Year 


TRUST CONFERENCE HELD HERE 


Amount of Life Insurance Trusteed Now 
More Than $4,000,000,000 Says Trust 
Division Head 


The amount of new life insurance trus- 
teed during 1930 was greater than in 1929 
by about $360,000,000 according to indi- 
vidual reports and estimates from a num- 
ber of cities compiled by the Trust Com- 
pany Division of the American Bankers 
\ssociation and made public for the first 
ime by Gilbert T. Stephenson, president 
of the Trust Company Division in his 


ldress which opened the three-day mid- 


winter trust conference held this week 
it the Commodore Hotel, New York. Mr. 
St a is vice-president of the 
Equitable Trust, Wilmington. 

Mr. ames said that the total 
nount of new life insurance trusteed 
last year with banks and trust compa- 
nies amounted to an estimated total of 
$1,560,000,000 as against a total for 1929 
of $1,200,000,000. 

“Of the total of $108,000,000,000 life in- 
surance outstanding,” Mr. Stephenson 
said, “more than $4,000,000,000 is now 
pavable to trust companies and banks as 
trustee to be ener ge in accordance 
with the terms of life insurance trust 
agreements. The percentage of policies 
of outstanding life insurance trusteed 
went up from 2%4% in 1929 to nearly 4% 
the past year. The volume of trusteed 
life insurance showed an increase of 61% 
1930." 


500 Banks Represented 


Representatives of nearly 500 banks 
and trust companies turned out for the 
trust conference which was the twelfth 
midwinter meeting which the Trust Com- 
pany Division has sponsored. New York, 
Pennsylvania, Massachusetts and Ohio 
were most widely represented, although 
delegates attended from all parts of the 
country. The life insurance business was 
represented at the Thursday morning 
session by Andrew J. Davis, vice-presi- 
it and general counsel of the Provi- 
it Mutual Life, who discussed admin- 
istrative questions under insurance 
trusts 





In his address Mr. Stephenson went on 

say, calling attention to the fact that 
the rate of increase of living trust busi- 
ness was greater than that of nomina- 
tions or of appointments under wills: 


The Living Trust Trend 


“Can it be that men and women, some- 
what discouraged over the way they have 
handled their own investments, have be- 
eun to turn to trust companies and banks 
to relieve them of their investment prob- 
lems even during their lifetime by means 
of living trusts? If there is a trend im- 
posing upon trust institutions the = in- 
— problems of living men our 

rust departinents must give more atten- 
tion than ever to the plans, methods and 
supervision of their trust investments. 

‘The stream of property flowing 
through trust companies and banks back 
into the channels of trade is approximat- 
ing in volume the stream that is passing 
in the first instance into these institu- 
tions for administration,” he said. “There 
is a tendency among trust men them- 
selves to discourage the trustecing of 
property, even for charitable purposes, 
for long and indefinite periods of time. 
\nd, if | read correctly the signs of the 
times, they indicate that thoughtful trust 
men, as well as thoughtful testators and 
creators of trusts now look upon trust 
institutions as channels through which 


property should flow freely from ygenera- 
tion te generation under proper safe- 
euards and protective provisions rather 
than as pools into which. the property 


of any generation should be poured, there 
to remain until it becomes stagnant.” 


» 
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GRAHAM AGENCY 


Conferences Over Bank 
Agencies on West Coast 


ELISHA WALKER STATEMENT 


Occidental Life to Concentrate Sales En- 
tirely Independent of Banks and 
Other Affiliates 

From San Francisco, under date of 
February 11, Roger B. Hull, managing 
director and general counsel of the Na- 
tional Association of Life Underwriters, 
made the following announcement: 

Elisha Walker of New York City, 
chairman of the board of directors of 
Transamerica Corporation and also chair- 
man of the board of Transamerica Insur- 
ance Holding Co., announced today that 
at a meeting of the directors of Occi- 
dental Life, a subsidiary of Bank of Am- 
erica Trust & Savings Association, which 
is, in turn, held by Transamerica Cor- 
poration, it was decided that hereafter in 
the interest of greater economy and effi- 
ciency the Occidental would concentrati 
its production and sales activities entirely 
within its own organization, independent 
of the banks and other affiliates, in thi 
manner employed by every other life in- 
surance company in the country. Thi 
action was taken upon the recommenda- 
tion of the directors of Transamerica In- 
surance Holding Co. 

Mr. Hull has been on the Pacific Coast 
for some time. A series of conferences 
has been in progress, beginning soni 
weeks ago, between Bank of America 
officials and committees of life under- 
writers’ associations. Kellogg VanWin- 
kle, past president of the Los Angeles 
Association, was chairman of the Los 
Angeles —__: Karl Brackett, pres- 
ident of the San Francisco Life Under- 
writers’ Association, led the northern 
California group. Mr. Hull’s only com- 
ment on the announcement was to the 
effect that he believed the officers and 
directors of the so-called Transamerica 
group, which now holds all of the in- 
terests formerly under the Bank of Italy 
control, had taken a very forward-look- 
ing step, and one which is destined to 
accomplish much for the cause of sound, 
service-giving life underwriting in’ the 
United States, and especially for thi 
business of estate creation and conserva- 
tion in California, which is the joint 
enterprise of banks and life insuranc: 
companies. He also expressed the hope 
that there would now be the very fullest 
co-operation between the life underwrit- 
ers and the representatives of the banks 
and trust companies of this great finan- 
cial institution. 

The announcement leaves the life in- 
surance fraternity no longer in doubt as 
to whether the withdrawal of the Bank 
of Italy interests from the fire insurance 
business last November was intended to 
apply, or would be extended to, life in- 
surance. 


STATE MUTUAL PROMOTION 


Irving T. F. Ring, Promoted to General 
Counsel, Has Been With Worcester 
Company Since 1919 

Irving T. F. Ring, who was recently 
made general counsel of the State Mu- 
tual Life of Worcester, entered the com- 
pany’s employ in October, 1919. He was 
made assistant counsel in 1925 and two 
years later at the time Chandler Bul- 
lock became president, was named at 
torney for the company and assumed full 
charge of the legal department. 

During the past few years Mr, Ring 
has become well known to the field force 
of the State Mutual as a result of his 
assistance to them in legal matters. —H: 
is a member of the Association of Lite 
Insurance Counsel, the Exchange Club o! 
Worcester, the Worcester Economic Club 
and the Chamber of Commerce. 
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Insurance Leader In 
Coal Mine District 


CARBONDALE, ILL., MAN’S CAREER 
John D. Dill, Metropolitan Manager, Has 
Sixty-Five Towns in Territory; 
Prominent in Civic Affairs 





Many of the managers of the Metro- 
politan Life are men of prominence in 
their communities, and one who stands 
particularly well and exerts much influ- 
ence in his territory, a very interesting 
one, by the way, as it includes Herrin, 
I]. at various times very much in the 
newspapers, is John 1D. Dill of Carbon- 
dale, Ill. He is president of the Carbon- 





JOHN D. DILL 


dale Rotary Club and of the Carbondale 
Business Men’s Association. Also, he is 
chairman of the Illinois managers of the 
Metropolitan Life for the territory out- 
side of Chicago. 

Mr. Dill started as an agent of the 
Metropolitan Life on May 1, 1906, at 
Sikeston, Mo. After eight months he 
was promoted to be assistant superin- 
tendent and after two years as assistant 
was promoted to manager and_trans- 
ferred to Carbondale. He has now seen 
twenty-three years of service as manager 
at Carbondale. 


Territory Has Sixty-Five Towns 

Mr. Dill’s territory is a “country dis- 
trict” covering sixty-five towns, most of 
which are located in the soft coal fields 
of southern Illinois. Carbondale is a city 
of 7,500 population and the other im- 
portant towns in the district are Herrin, 
Iu Quoin, Benton, Christopher, Zeigler, 
West Frankfort, Marion and Johnston 
City. These towns have practically no 
other industry except coal mining. The 








POLICY. 





of dollars as well. 


No, that’s not all. 


Expensive? Not at all! 


communicate with 


Tom ’Phones Paul 


Hello, Paul—How’s business? 
tell you about the United Life and Accident Insur- 
ance Company’s NEW INCOME INDEMNITY 


It’s a new contract which protects the vast 
amount of money which a man can reasonably 
expect to earn by the time he reaches age sixty-five. 
If a man lives to age sixty-five he earns many thousands of dollars; 
if he dies before, his family not only loses him, but the thousands 


This policy prevents this tremendous financial loss. 
insured dies or is permanently disabled, my Company pays a livable 
monthly income to the insured’s family until the time that he would 
have been sixty-five. Can you think of a contract which will do more? 
There is a death benefit of $600.00 payable 
at the time of the insured’s decease and this may be increased to 
$10,600 or $20,600 in case of certain specified accidental deaths. 
Only $210.00 a year is necessary to 
guarantee a man’s wife $100 a month from the time of the insured’s 
death until the time that he would have been sixty-five. 

You say you’ve been looking for a good seller. 


EUGENE E. REED, Vice President 


UNITED LIFE AND ACCIDENT INSURANCE 
COMPANY 
HOME OFFICE: UNITED LIFE BUILDING 


CONCORD, NEW HAMPSHIRE 


I just want to 


When the 


Why don’t you 

















AMERICAN 
CENTRAL 
LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 
Old Line Legal Reserve 


Established 1899 
HERBERT M. WOOLLEN, President 








Missouri Dep’t Appeals 








conditions in the coal mining industry in 
Illinois have been far from good for the 
past several years. 


In the district are thirty agents and 
three assistant managers. Two of the 
assistants and twenty-six of the agents 
work detached from the district office. 

After all the excitement which Herrin 
underwent—there were labor troubles, 
killings, etc—political conditions have 
settled down and Mr. Dill says that Her- 
rin and the entire county of Williamson 
(in which it is located) is now as law- 
abiding as any other section of the state. 


H. L. ROSENFELD A VISITOR 

Henry L. Rosenfeld, formerly manager 
of the Prudential at 46 Cedar Street, 
New York, and at one time second vice- 
president of the Equitable Life Assur- 
ance Society in charge of the group busi- 
ness and foreign business, is paying a 
short visit to New York. 





$10,000,000 DETROIT GROUP 
A $10,000,000 group, covering 3,500 em- 
ployes of the Guardian-Detroit Union 
banks in Detroit, has been written. 


Prewitt Court Decision 


“TWISTING” ISSUE INVOLVED 





Will Attempt to Prevent Prominent St. 
Louis Agent From Having License 
Restored 





The Missouri Insurance Department 
has appealed from a decision of Judge 
W. S. Stillwell of the Cole County Cir- 
cuit Court, granting a permanent manda- 
mus directing the Department to renew 
the license of Ray P. Prewitt, promi- 
nent St. Louis agent. Prewitt, who is 
the head of the insurance agency of R. P. 
Prewitt & Co., formerly placed business 
with the St. Louis office of the Lincoln 
National Life, while James P. Sullivan 
was head of the agency. 

Last March the Insurance Department 
denied Prewitt’s application for a license 
on the grounds that he had violated the 
Superintendent’s regulations regarding 
“twisting.” The Department declined to 
act after a joint committee of St. Louis 
life underwriters, general agents, and 
company officials had filed informal com- 
plaints against Sullivan, Prewitt and 
other agents and brokers operating un- 
der Sullivan. 

No “Twisting” Law 

Missouri hasn’t any law against “twist- 
ing” but several years ago the Insur- 
ance Department issued a_ regulation 
against such practice. State Superintend- 
ent of Insurance Joseph B. Thompson 
has defined “twisting” as the practice of 
persuading or attempting to persuade the 
holder of a life insurance policy to sur- 
render such policy and purchase new in- 
surance with the agent recommending 
such action. “Twisting” is present wheth- 
er such action on the part of the agent 
or insurance broker carries the element 
of misrepresentation, Thompson has held. 
In the Prewitt case the Missouri Depart- 
ment withdrew all allegations of misrep- 
resentation, standing on its authority to 
enforce the old regulation against “twist- 
ing” regardless of whether or not mis- 
representation had been practiced. 

Judge Stillwell in granting the manda- 
mus sought by Prewitt to compel Su- 
perintendent of Insurance Thompson to 
issue him a license completely set aside 
the old regulation of the insurance de- 
partment against “twisting,” holding that 
the department had gone beyond its au- 
thority in issuing the departmental regu- 
lation against “twisting.” 

Sullivan’s case against the Insurance 
Department for the renewal of his license 
as an insurance broker is still pending in 
the Missouri courts. It is probable that 
Sullivan will press the case merely for the 
moral issues involved since he has an- 
nounced plans to withdraw from the field 
of insurance selling to open offices in 
Chicago as an insurance counselor. 





Agents, the number of logical buyers 
who never heard of you is unbelievably 
large—Conmutopics. 





Insurance 





IN 1931 


Be the Outstanding 
Life Insurance Man 
in Your Community 


Our Service Will Help You 
Massachusetts Mutual Life 


Springfield, Massachusetts 
Organized 1851 


More Than Two Billion Dollars of Insurance in Force 


Company 








Established 1879 





625,852 Prospects 


received advertising letters in first 


$36,210,101 of Business 


sold on lives of “tadvertised” prospects in same period. 
prosp Pp 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


nine months of 1930 


Des Moines, Iowa 
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Rielishdes Life Holds 
Field Men’s Conference 


DISCUSS NEW FIVE-YEAR PLAN 
President Frederic H. “es Gives Din- 
ner to General Agents; Vice-Presi- 
dent Amber a Speaker 

The general agents of the Berkshire 
Life held a three-day conference at the 
home office in Pittsfield, Mass., last week 
during which the company’s new five- 
year plan of agency development was dis- 
cussed and many interesting and instruc- 
tive sales talks were heard. This is the 
eightieth anniversary year of the com- 
pany. 

The general agents were welcomed by 
President Frederic H. Rhodes who intro- 
duced the newly elected vice-president 
and director of agencies, Harrison L. 
Amber, who received a rousing greeting 
from the gathering. Vice-President Am- 
ber, who was formerly general agent for 
the Berkshire at Buffalo, outlined the 
five-year plan of agency development and 
expansion which was enthusiastically re- 
ceived by the. conference. 

At the president’s dinner which was 
held at the Hotel Wendell, Everett H. 
Plummer of Philadelphia was the toast- 
master. The speakers of the evening 
were Harvey Weeks, assistant vice-pres- 
ident to the Central Hanover Bank & 
Trust, New York, and John Marshall 
Holcombe, Jr., manager of the Life In- 
surance Sales Research Bureau. Mr. 
Holcombe called attention to the fact 
that the Berkshire Life is probably the 
only company the two chief officers of 
which formerly served in the field as 
agents and — agents. 


MUTUAL BENEFIT MEETING 

An enthusiastic meeting was held last 
week by the Baltimore general agency of 
the Mutual Benefit Life, which is under 
L. A. Spalding. The entire Washington, 
I). C., agency attended, also representa- 
tives from the Williamsport agency. 
James H. Glenn, general agent at Phila- 
delphia, was present also and officiated 
as toastmaster at the banquet in the 
evening. The company’s home office 
was represented by Agency Vice-Presi- 
dent Oliver Thurman, Special Agency 
Assistant William H. Beers and Medical 
Director Walter A. Reiter. 


A. V. GUSTAFSON SPEAKS 

\. V. Gustafson, agency director of the 
Lamar Life Insurance Co. of Jackson, 
Miss., was the speaker before the an- 
nual banquet of the Monroe Chapter of 
the Northeast Louisiana Association of 
Life Underwriters, February 10. The 
banquet was held at night in the club- 
house of the Business and Professional 
Women’s Clubs of Monroe, La. Gustaf- 
son’s subject was ee 


INNOVATION IN BOSTON 


An innovation was tried out last night 
at the February meeting of the Boston 
Life Underwriters’ Association, when an 
open forum discussion was held on an 
insurance case which was actually closed 
last year. The agent who wrote the case 
was given ten minutes to tell how he 
did it, what he recommended and what 
was purchased. The discussion proved to 
be very helpful to the agents. 





E. C. HAWES SUCCEEDS FATHER 

Edward C. Hawes, son of Dr. Charles 
T. Hawes who recently resigned as gen- 
eral agent for the Mutual Benefit Life 
at Bangor, Me., because of ill health, 
has been appointed general agent at Ban- 
gor. He has represented the company 
the last few years in Chicago as a mem- 
ber of the A. A. Drew agency and has 
frequently qualified for the Mutual Ben- 
efit agents’ honor roll. 














The thwarted gentleman above is none other than 
our old friend the twister. He has just learned that 
a nice case which he promoted had as its intended 
victim a Union Central policyholder. Imagine his 
perturbation; wisely he contemplates entering new 


racketeering fields far from the realm of Life In- 
surance. 


S° IT GOES; what one builds up another attempts to de- 
stroy. But in this instance El Twistero picked the wrong 
party. The policyholder listened to his story, then called in 
the man to whom he always turns when estate matters arise— 
the Union Central Life Underwriter. A few moments of ex- 
planation revealed the fallacies in the twister’s arguments and 
the insured was satisfied. 


It is such work that gives pleasure to the underwriter. He 
knows that he has performed a definite service for his client 
and can see tangible results accrued from his help: Last year 
almost half of The Union Central’s new business was purchased 
by old policyholders—satisfied customers who, far from drop- 


ping any present protection, came back to the same company 
for more. 


Where such a tremendous structure of policyholder confi- 
dence exists, is it any wonder that the twister’s arguments 
meet defeat? 


The Union Central Life Insurance Co. 


of Cincinnati 


OVER ONE AND ONEHALF BILLIONS IN FORCE 
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Oppose State Taking Up 
Unemployment System 


sUBJECT NEEDS MORE STUDY 
Legislators Told Industry Would Favor 
Insurance Companies Experimenting 


With Plan 








The whole subject of unemployment in- 

surance legislation needs further study 
in the opinion of all but one of the 
speakers who appeared before the joint 
labor and industries committees of the 
New York Senate and Assembly at Al- 
bhany on Tuesday. Owen D. Young, 
chairman of the board of the General 
Electric Co., sent a telegram to Senator 
john A. Hastings, Brooklyn Democrat 
who introduced the bill under considera- 
tion, along the same line saying that the 
problem was so complex that commit- 
ment to any particular plan was not yet 
feasible or advisable. 

The Hastings bill would create a di- 
yision of unemployment insurance in the 
labor department and would provide in- 
surance either as a_ self-insurer or as 
participant in a state unemployment re- 
serve fund by each employer of ten or 
more persons receiving less than $3,000 
a year. 

Morris Hillquit, representing the New 
York City Emergency Unemployment 
Conference, was the only speaker who 
urged the passage of the bill but he also 
offered numerous amendments. The 
principal speaker against the Dill was 
Noel Sargent, manager, Industrial Rela- 
tions Department, New York State As- 
sociation of Manufacturers. He said the 
manufacturers’ association was in favor 
of the companion bill introduced by Sen- 
ator Hastings amending the insurance 
law so as to permit insurance companies 
to write unemployment insurance. 
Leonard L. Saunders, executive secre- 
tary of the Insurance Federation of New 
York State, filed with the committees 
an article by Professor William Bailey 
of the Travelers, opposed to the bill. 
Among others to appear were: George 
P. Nichols, chairman legislative commit- 
tee, and Beethold M. Harris, executive 
secretary of the Insurance Brokers’ As- 
sociation of New York; Arthur Arnow, 
| president, and S. Nicoll Schwartz, pub- 
licity director, General Brokers’ Associa- 
tion of Greater New York; Herbert M. 
Merrill of Schenectady, John L. Train 
of Utica, Hervey Drake, former counsel 
of the State Insurance Department and 
counsel for various insurance interests. 





DINE 200 MANAGERS 

Two hundred managers were the guests 
of the Life Underwriters’ Association of 
New York City at luncheon Wednesday 
at the Hotel Governor Clinton when a 
drive was launched by T. M. Riehle, 
chairman of the membership committee 
of the association, to secure 500 new 
members by the first of next month, One 
/ of the speakers at the luncheon was 
| Roger B. Hull, managing director and 
» general counsel of the National Associa- 
| tion of Life Underwriters. Major Hull 
» made some quick connections to keep the 
/ ‘ngagement. He arrived at the Grand 
» Central from along western tour at 12:20 
| and was at the luncheon at 12:40. The 
» inceting was very enthusiastic about the 
| drive which would also serve as a tribute 
' to the administration of Leon Gilbert 
| mon, president of the association. 





_ FORM MANAGERS’ ORGANIZATION 


| The formation of a life managers’ or- 
F Sanization for Lansing, Mich., was as- 
F Sured last week at the initial meeting of 
4 group of about a dozen managers who 
had be: n invited to a luncheon to discuss 
E the subject. Another meeting was set 
| ‘or this Saturday and committees were 
, fcsignated to frame a constitution and 
by-laws. The managers are seeking to 
bring about closer acquaintanceship and 
More uniform policies relative to hiring 
Of agents and other matters. 











CLYDE F. GAY 


A number of promotions in the Aetna 
Life & Affiliated Companies were made 
last Friday at the meeting of the board 
of directors. James B. Slimmon, secre- 
tary of the Aetna Life, was elected to 
similar office in the affiliated companies. 
Clyde F. Gay, assistant superintendent 
of agencies, Aetna Life, was named agen- 
cy secretary, and Berkeley Cox, attor- 
ney in the legal department, associate 
counsel. 

I. F. Cook and M. J. Turkington, su- 
perintendents in the group division, Aet- 
na Life, were made assistant secretaries 
in that division. Walter S. Paine, in 
charge of the engineering and inspec- 
tion division, accident and liability de- 
partment, Aetna Life, was elected man- 
ager of that division. F. G. Winslow, 
cashier, and L. E. Ames and H, A. En- 
sign, assistant cashiers, Aetna Life, were 





BERKELEY COX 
named to similar offices in the affiliated 
companies. 

Mr. Slimmon first became associated 
with the Aetna Life in 1919 and was 
elected assistant secretary in 1924 and 
secretary the following year. 

Mr. Gay first joined the company as 
group representative in the Little Rock 
office and was associate general agent 
at Shreveport. In 1928 Vice-President 
K. A. Luther brought Mr. Gay to the 
home office as superintendent of the 
Southern division and a year ago he was 
made assistant superintendent of agen- 
cies. 

Mr. Cox had a distinguished service 
record in the World War, being awarded 
the D.S.C. and the Belgian Order of the 
Crown of Leopold. He practiced law 
in Richmond after the war and joined 
the Aetna’s legal staff in 1925. 





EMANCIPATOR ROW STILL ON 





Depositions Being Taken in Suit by Teb- 
betts Against Sixty-four Companies 
and Agents 
The row over the “Emancipator” pol- 
icy in St. Louis is still on, and deposi- 
tions are now being taken in the suit 
filed last year by Lewis B. Tebbetts, 
broker and sub-agent, against thirty-one 
companies and thirty-three agents and 
company officials. The suit was for $200,- 
000 damages and charged conspiracy to 
keep Tebbetts out of the life insurance 
business. Tebbetts was charged by the 
agents with “twisting” policies and re- 
placing them by “Emancipator” policies 
in the Lincofn National Life, which 
eventually terminated Tebbetts’ contract 
along with that of J. P. Sullivan, gen- 

eral agent. 

One of the depositions taken was that 
of Chester O. Fischer, president of the 
St. Louis Life Underwriters’ Association 
and general agent of the Massachusetts 
Mutual Life. He is one of the defendants. 

Clinton O. Shepherd, vice-president of 
the Missouri State Life, made a deposi- 
tion concerning the part played by the 
company in protesting against the alleged 
“twisting” activities of Tebbetts. He de- 
nied any concerted action by companies 
or agents to drive Tebbetts out of busi- 
ness. 





BUFFALO COURSE OPENS 


The University of Buffalo evening ses- 
sion life insurance class opened last week 
with Jay L. Lee, manager of the local 
Phoenix Mutual office, as instructor and 
Walter B. Sheehan, executive secretary 
of the Buffalo Life Underwriters’ Asso- 
ciation, as assistant instructor. 


RALPH H. MUSSER PROMOTED 

Ralph H. Musser has been appointed 
general agent of the Oregon Mutual Life 
at San Diego, Cal., to succeed Clarence 
R. Hope, who has resigned because of 
poor health. Mr. Musser has been with 
the Oregon Mutual since 1921 and is 


president of the Southern Idaho Life Un- 
derwriters’ Association. 








‘Free Wheeling” 


The new Provident 
Providor policy makes 
possible effortless glid- 
ing through advanced 
age on momentum of 
your years of power. 


Ask Us 


Wells & Connell 


General Agents 


Provident Mutual Life 
33 Liberty St., New York 
John 4-3771 











“SIMONS 
SERVICE” 


is well and favorably known 
along the great life insurance 
street in New York City. 


“Everything in Life is a Sale. 
Here is a good Buy for you.” 


We have an agency service 
and company relationship 
which presents one of the 
strongest combinations in 
New York City to handle 


your life business. 


Ideally located on the 12th 


floor of the Home Office Build- 


ing at 256 Broadway, your 


cases receive unusual attention 


from a group with outstand- 
ing personality, ability, ex- 
perience and friendliness, who 
constitute the personnel of 
this office... . Then com 
bined with this the personal 
services of Mr. Simons are 
available to you with his 25 
years of successful life under- 
writing experience with the 
Home Life in New York City. 


There are agencies larger than 
we are, just as there are small- 
er ones. We offer you every 
facility of the largest with the 
personal friendliness, courtesy 
and convenience of the small- 
est. 


Give us your Brokerage and 
Surplus Life Business 


WE CAN GET RESULTS FOR YOU 
THE 


RUSSELL SIMONS 
AGENCY 
A Real Live Life Office 


at 256 Broadway, N. Y. 
Phone: Barclay 7-6860 
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| Fine Tribute To One Of Younger Behans 





The following letter was written by a 
prominent New York business man to 
William H. Sargeant, president of the 
Massachusetts Mutual Life, and concerns 
a young insurance agent, Louis B. Be- 
han of the T. R. Fell agency of the com- 
pany in New York. Mr. Behan is a 
nephew of Thomas F. Behan, the late 
Superintendent of Insurance of New 
York who died this week and son of 
Joseph C. Behan, vice-president of the 
\Massachusetts Mutual Life. The letter 
follows: j 

Dear Sir: On December 8, 1930, I 
wrote to your office asking that a repre- 
sentative call to see me about making 
certain changes in my policies. I carry 
about $80,000 of insurance with your com- 
pany and only $25,000 additional with 
other companies, including the North- 
western, New York Life and Prudential. 
Shortly thereafter a Mr. Louis B. Behan 
called to see me. Before meeting Mr. 
Behan two fears immediately seized me: 
one that I would wind up bv taking more 
insurance against my wishes or my abil- 
ity; and secondly, that the plan I want- 
ed to have worked out could never be 
understood or consummated. 

It did not take more than two minutes 
of discussion with Mr. Behan to have 
both fears immediately dissipated. I 
found with me one of the most remark- 
able gentlemen, young or old, I have ever 
met. I do not believe it took more than 








Group Unemployment 
Cover Urged in Mass. 
Legislation authorizing the issuance of 
group unemployment insurance policies 
and the creation of a two-year unpaid 
commission on the stabilization of em- 
ployment were recommended recently 
to the legislature of Massachusetts by 
the state’s Department of Labor and In- 
dustries. The recommendations were 
contained in the department’s reports of 
its investigation of the general unem- 
ployment situation and its causes. 

The group insurance policy would be 
issued to an employer and would cover 
not less than fifty employes, insuring 
them against the loss of salary after 
continuous employment of at least a year. 

Premiums on such policies, the recom- 
mendation provides would be paid by the 
employer, or the employe, jointly. The 
employer could obtain such insurance, 
under the provisions from any insurance 
company authorized to do business in the 
state. 





INSURANCE LAW JOURNAL 





Appears in Attractive New Guise; Began 
Publication in 1872; L. A. 
Mack Publisher 

For the first time in fifty years the 
Insurance Law Journal appears in new 
dress, a most attractive looking cover. 
It was designed by Charles B. Petrie, and 
represents Blind Justice holding the con- 
ventional scales and tablets of the law. 
This modernistic design will attract many 
new readers among the rising generation 
of insurance men desiring to study insur- 
ance Jaw and who want to accumulate 
their own library as they go along. 

L. Alexander Mack is publisher of the 
Insurance Law Journal; and Fred S. 
Knight is its editor. 





F. L. BETTGER ANNIVERSARY 
Franklin L. Bettger of Philadelphia, 
Who led the field force of the Fidelity 
Mutual Life for January, completes fif- 
teen years with the company this month. 
He has been one of the Fidelity’s lead- 
Ing producers for many years and is well- 





versed on the subject of business insur- 
ance, 

All races are to some extent affected 
hy cancer, according to the New York 
Life, hut there is evidence that it is most 


common among civilized people living on 
artificial diets and leading sedentary lives. 


ten minutes of my time to work out a 
rather complicated plan of insurance and 
for the first time in my life I found an 
Insurance man who could state in simple 
language and with clear understanding 
the things that I wanted. In other words, 
he avoided making a necessarily com- 
plicated plan more complicated. This I 
have never been able to accomplish be- 
fore. I have had so-called experts go 
over my insurance and IT have tried re- 
peatedly to get my policies worked out 
the way I wanted but invariably the poli- 
cies came back with changes consider- 
ably different from what IT wanted and. 
in addition, so complicated and involved 
that they turned out to be nothing but a 
Chinese puzzle. Accordingly, I had long 
ago given up the idea that there were 
men in the insurance field with clear un- 
derstanding and abilitv to state things 
simply and directly. To put it mildlv, 
Mr. Behan was a revelation to me. It 
was both a delight and a relief to be 
able to talk with him. 

The policies were submitted to me to- 
me what I want and the amendments are 
day with the changes. They have given 
stating concisely and exactly what T have 
and all of the detail I need. 

Now as to additional insurance, Mr. 
Behan made certain excellent sugges- 
tions which in fact do not require me to’ 


(Continued on Page 36) 








LIFE SALES DOWN 10.7% 





January Total Paid-For Was $888,335,- 
000; Ordinary Life, $595,562,000; 
Group Insurance Gains 21.8% 
Total new life insurance of all types 
declined 10.7% in January, according to 
the figures of the Association of Life 
Insurance Presidents. Group insurance 
was the only class to show a gain. Of 
this type, $78,363,000 was sold in Janu- 
ary, compared with $64,313,000 in Janu- 
ary, 1930, an increase of 21.8%. Janu- 
ary sales of group last year, however, 
were 348% below the same month of 

1929. 

New Ordinary life insurance of $595,- 
562,000 was written last month, against 
$712,855,000 in the same month of 1930, 
a decline of 164%. Industrial insurance 
sales aggregated $214,320,000, compared 
with $218,027,000 in January, 1930, or a 


letters, etc.—have failed. 


Address— 





A CONSERVATION MAN 


An Agency with outstanding insurance in force approximating 
one hundred million, requires the services of a conservation man. 
He must know every wrinkle in the process of keeping insurance 
from lapsing. This is not a letter writing, swivel chair job—it is an 
opportunity to do a difficult thing—conserve existing insurance after 
the usual things which agencies do—final notices, telephone calls, 


It will require an average of ten outside calls daily in an effort 
to reduce a lapsation experience already comparatively good, but 
which must be made better. It requires literally a reinstatement artist. 
A man with cashiering or other inside experience so that he knows 
thoroughly the routine of conservation and the danger signs of lap- 
sation, who has been outside long enough to know something of 
personal selling and fencing for interviews in negotiating with the 
public—may have the elements which we can build into a perform- 
ance better than he ever has realized, at the same time we achieve 
our intended result—an improved lapse ratio. 


An absolutely scrupulous integrity transcending normal standards 
of business morality is the base upon which such a man must operate 
under our conception of agency policy which recognizes always, the 
interest of the original producer under an established set of lapsation 
regulations adopted by the agency. 


The best qualified applicants will be accorded an interview. 


Box XYZ 
THE EASTERN UNDERWRITER 
110 Fulton Street ' 

New York 








decline of 1.7%. Total new paid-for in- 
surance for January was $888,335,000 
against $995,195,000 in January, 1930, and 
$1,024,478,000 in the same month two 
years ago. 


PASS LICENSE FRAUD ACT 


A bill authorizing the Indiana State 
insurance commissioner to suspend or re- 
voke the license of a life underwriter 
where it has been proved that fraud has 
been committed in obtaining the license 


or in the sale of insurance has passed 
state Senate. 


BEST JANUARY IN HISTORY 

The Register Life of Davenport, Ia., 
reports the largest January paid produc- 
tion this year in the company’s history 
of forty-two vears. A. E. Littig, secre- 
tary and treasurer, states that the com- 
pany’s new sales plan, put into operation 
this vear, is accountable for the record 
month. 











life insurance. 


is always required in estate settlement. 








IMMEDIATE Estate 


Younger business men—men also whose estates have 


depreciated —can provide immediate family protection throwzh 


Adequate life insurance is an essential element in almost 


every estate. Simply and surely it provides that ready cash which 


The 
LiFe INSURANCE 

- TRUST To complete your insurance protection, make your 

ae policies payable to Chatham Phenix as trustee under a properly 
drawn trust agreement. By so doing, you enlist the century long 
experience of this complete and neighborly bank, provide in 
creased security for your heirs, relieve them from the task of 

= 

= Cay en eeeet hte investing large sums, and save that beaviest of all tolls —the 

— main ofice of (hatbam 





THIS advertisement is one of a series on the sub- 
ject of Insurance Trusts which Chatham Phenix is 
inserting in local newspapers. Each advertisement 
reaches a total of more than 2,700,000 readers. In 
addition more than 50,000 reprints are sent through 
the mail to likely prospects. 

Chatham Phenix cooperates fully with insurance 
underwriters. We will be glad to send reprints of 
our advertisements and a copy of our booklet, “The 


Life Insurance Trust and Its Uses”, on request. 








CHATHAM 


NATIONAL BANK Aanpb TRUST COMPANY 
Established 1812 
Main Officc, 149 Broadway — 15 Convenient Branches 


Resources over $300,000,000 


PHENIAX 








| TRUST COMPAN 
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LIVE HINTS FOR BUSINESS 





Practical Suggestions fo Help the Man With the 


Dispelling people are saving 
The madly for protection 
Hobgoblins against hobgoblins of 
the future, says the 
Emancipator, agency organ of the Lin- 
coln National Life 
The fear of the future is holding up 
the business of the nation. You as an 
nsurance man can do more than any- 
e else to bring back normal buying 
ind confidence through the sale of in- 
surance No matter what the hobgob- 


ns of the 
sfy them, 


future are, if money will sat- 
nsurance is the answer. It 


uarantees money, removes fear and so 


lears the track for normal business ac- 
tivity. The advantage is on vour side 
because the average good prospect has 


1 
cash . 


* * * 


Remember when 
“Keep vou talk to a _ pros- 


On The pect that he isn't in- 
Track” terested in your pol- 

icy, or in your name 
your address or your telephone 


umber, says 


“Northwestern National 
News.” Like a fast moving street car 
his mind is traveling in one direction, 
and if you want to get aboard you must 
run in the same direction. 


Your prospect is a human being with 
his mind filled by a thousand and one 
prol perhaps he has allowed him- 
self to drift into debt; perhaps his lat- 
est investment looks shaky; perhaps the 
children are of college age and there is 

money for college; perhaps—there are 
a thousand “perhaps” in his mind, but 
not one of them concerns your policy. 
_ You are yearning to sell him a_pol- 
icv; he is yearning for release and free- 
dom from his problems. 

Forget the rate book and policy. As 
me human being to another, try as hard 
to solve the economic problems of your 

spect as you would try to solve them 
f he were your brother. 
x * x 


lems; 


Not long ago a 


Sage Advice comparatively new 
Of agent asked the ad- 
A Veteran vice of a veteran in 


the business who has . 


written many large policies, according to 
a story in “Provident Notes.” The new 
agent had had a short but encouraging 
interview with a millionaire and was fig- 
uring on. selling ‘him $25,000. 

Ihe veteran said, “You would suggest 
to a man earning $12,000 a vear that he 
should save $2,000 a year through life 


GETTERSS- 


m4 


‘a 
Book Increase His Income and General Effickency 


During these times 


insurance wouldn’t you? Just as to a 
man earning $1,200 a year you would 
urge that he save at least $200 a year 
for the same purpose.” The young agent 
agreed to this. 

“Then,” continued the veteran, “go to 
your millionaire who has an income of 
$120,000 a year and, in the most mat- 
ter of fact tone you can command, tell 
him to put $20,000 a year, at least, into 
life insurance, perhaps more. 

“Put yourself in his place. Remem- 
ber it is, after all, only a matter of pro- 
portion. Certainly there is nothing to 
get any more excited about than can- 
vassing the $12,000 or $1,200 a year man.” 

. ce os 


There is considera- 


Plenty Of ble merit in the fol- 
Salary lowing approach sug- 
Increases gested by George 


Wooldridge, San 
Francisco agent of the Equitable Society: 

Agent—Mr. Prospect, you are aware 
that the cost of living has decreased 20% 
to 25% during the past year, are you 
not? 

Prospect—Yes. 

Agent—Has your salary been reduced 
accordingly ? 

Prospect—No, I have not suffered any 
reduction! 

Agent—This means you have received 
what is equivalent to a 20% increase, 
doesn’t it? If you could divert part of 
that 20% into a plan which will guar- 
antee a continuance of your economic 
value to your family if you should pass 
out of the picture prematurely and at 
the same time build up a retirement fund 
for yourself if you live, den’t you think 
that would be by far the best method 
of saving that money? 





J. A. THOMAS MADE MANAGER 
In Charge of Minneapolis Territory for 
Mutual Life After Long Success 
in Milwaukee 
Joyce A. Thomas has been appointed 
manager of the Minneapolis agency of 
the Mutual Life to fill the vacancy caused 
by the resignation of Hiram T. Lewis. 
The agency covers thirty-six counties 
in northwestern Minnesota and all of 

North Dakota. 

After several vears of selling in) gen- 
eral business, Mr. -Thomas joined the 
central Hlinois agency of the Mutual Life 
in 1913 and moved to Milwaukee where 
he has been located since. In 1929 he 
was appointed agency organizer. 





since 


sible respect. 


The 














CLEVELAND SALES CONGRESS 





Many Prominent Speakers Scheduled, 
Including James A. Fulton, Roger B. 
Hull and James Elton Bragg 

A fine program has been arranged for 
the eleventh annual Northeast Ohio Sales 
Congress to be held in the Hotel Statler, 
Cleveland, Saturday March 7. Among 
those scheduled to speak are the follow- 
ing: James A. Fulton, president of the 
Home Life, New York; Roger B. Hull, 
managing director, National Association 
of Life Underwriters; James Elton 
3ragg, director, N. Y. U. Life Insurance 
Training Course; Lawrence E. Simon, 
special agent, Massachusetts Mutual, 
New York City, and Albert E. N. Gray, 
assistant secretary, Prudential. Enter- 
tainment will be furnished by the Twen- 
tieth Century Male Quartette, through 
courtesy of the New York Central Rail- 
road. 


*Modern Life Insurance - 


*:The Company has, by its retroactive 
principle, kept every policy, regardless 
of date of issue, up-to-date in every pos- 


Mutual Benefit Life Insurance Company 


Newark, New Jersey 


1645 














HUTTINGER TALKS IN RICHMOND 

E. Paul Huttinger, assistant to the 
vice-president of the Penn Mutual Life, 
was the guest speaker at the February 
luncheon meeting of the Richmond, Va., 
Association of Life Underwriters, his 
topic being “Business Insurance and How 
It Should Be Applied in a City the Size 
of Richmond.” 





LIFE INCOME ADVERTISEMENT 

The American Magazine for March has 
an attractive advertisement featuring the 
Life Income plan for family protection 
of the Equitable Life Assurance Society, 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 


























The Reputation earned by 





Thirty-three Years Serving the Public Need 


THE COLONIAL LIFE INSURANCE CO. 


Of America 
Incorporated 1897 under the Laws of New Jersey 


HoMeE Orrice: JERSEY City, New JERSEY 


Inquiries Invited from Men who can write Industrial and Ordinary 











| 34 Nassau Street 


President 
DAVID F. HOUSTON 





The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes 

care of him. Life insurance field work is a business, and subject 

to the principles of general business. Those who achieve in this 
work are those who give it their undivided and full thought and effort. 
Isn’t this merely natural and logical? 


Life insurance field work under satisfying conditions is a career 
giving opportunity for achievement and profit according to ability and 
undivided effort. THE Mutua Lire InsuRANCE CoMpaNy OF New YORK 
affords such conditions to its field workers. Life insurance in all stand- 
ard forms, annuities, disability and double indemnity benefits, prompt 
and equitable dealings, and facilities for serving policyholders in 
practical ways combine to make its agency force successful. 


Earnest-minded men and women of character and ability contem- 
plating a career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


New York, N. Y. 
GEORGE K. SARGENT 
2nd Vice-President 


and 
Manager of Agencies 
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Insurance Plays A Big Part In 
The Stage Orchestra Of Today 





Fred Waring’s Pennsylvanians 


Most people are unaware of the sur- 
prising amount of insurance it takes to 
cover theatrical organizations today, of 
the unusual and diversified hazards which 
require some form of protection. A case 
in point is that of the well known Fred 
Warine’s Pennsylvanians, one of the 
country’s foremost stage orchestras, now 
appearing in the Broadway hit, “The 
New Yorkers.” The Pennsylvanians have 
traveled extensively the past few years 
and their ever-present: protection has 
been a great source of comfort. 


The orchestra is protected by a blan- 
ket life policy placed in the Connecti- 
cut Mutual, which insures each of the 
twenty-two members for $5,000. Individ- 
ually, the members carry an average of 
$10,000 personal life insurance, and exten- 
sive accident and health coverage. Fred 
Waring, director of the organization, is 
personally insured for $150,000, most of 
which is endowment maturing at age 50 
or 55, and Carl B. Seeds, manager, has 
$40,000 of the same kind. Both carry 
business insurance in each other’s favor 
and in addition Mr. Waring carries pro- 
tection on several film and stage stars 
which he has under contract. 


“THE BLACK SHADOW” 


Raymond C. Ellis, Home Life General 
Agent, Gives Talk on Fear at Bal- 
timore Meeting 


_The need for the agent’s overcoming 
lear was emphasized by Raymond C. EI- 
lis, general agent in New York City for 
the Home Life of New York, speaking 
before the monthly meeting of the Bal- 
tmore Association of Life Underwriters 
last week. Mr. Ellis said that the simp- 
lest way to overcome “The Black Shad- 
ow, lear, was by concentration on the 
task at hand. The agent should busy 
himself in work, devoting all his spare 


ime to improving his knowledge of the 
business and its technique. 
Moreover, said the speaker, the agent 


should cultivate the professional concept 
ot the business and become a hiehly qual- 
ified life underwriter if he hopes to at- 
> the most effective degree of sales 
effort 





NEWARK MEETING 
The Newark Life Underwriters’ As- 
sociation March meeting will be held on 
Monday, March 9. The total member- 
ship of the association is now up to 240. 





a large blanket policy covering all equip- 
ment, wardrobes, musical instruments, 
etc., from damage by fire or breakage, 
theft or other hazard. Then there is a 
payroll policy renewed each year which 
protects the weekly earning of the group 
and gives the members, incidentally, a 
feeling of security. A few weeks ago 
the value of insurance was impressed 
upon the Pennsylvanians when one of 
the members was killed and another suf- 
fered serious injuries as the result of an 
automobile accident. 

Fred Waring’s Pennsylvanians has 
grown from a barnstorming, small-town, 
three piece orchestra to a twenty-two 
piece band with additional specialty art- 
ists. Qualifications for affiliation have 
made for a high grade personnel, most 
of whom are college graduates. The 
band is equally at home and popular on 
the New York stage and in Hollywood 
where it has entertained many film 
celebrities, and enjoys a reputation in 
university towns throughout the country 
as well as in continental cities where it 
has played long restaurant engagements. 
While appearing at a Paris engagement 
the band gave a Fourth of July concert 





PHIL ROSEN LED 





Paid for $2,626,000 in 1930 for New 
York Life; Gets Praise from 
Company 
Philip S. Rosen, son of the late Harry 
B. Rosen, and with the Vanderbilt Ave- 
nue branch, New York City, led the en- 
tire field force in production last year, 
paying for $2,626,000. In 1929 he paid 
for $2,519,000. “We consider this a not- 
able achievement,” said the New York 


Life. 





TO SPEAK IN PHILADELPHIA 

Leon Gilbert Simon of the Equitable 
Society, New York, and Roger B. Hull, 
counsel and manager of the National As- 
sociation of Life Underwriters, will be 
the principal speakers at the February 
dinner-meeting of the Philadelphia As- 
sociation of Life Underwriters to be 
held at the Manufacturers Club on Feb- 
ruary 24. Mr. Simon will talk on “The 
Challenge of the Future.” 





DR. L. A. CRIM DEAD 
Dr. Lyman A. Crim, formerly Indiana 
agent for the National Life of Vermont, 
died while sitting in a chair at his home. 
He was 77 years old. 











Waite THE 
BOND MARKET 


SAGGED 


N”’ NL Bonds Increased 


in Value! 


CCORDING to figures published 


by responsible statistical organiza- 
tions comparing the average yield of 
Railroad, Public Utility, and Industrial 
bonds by grades of quality, all except 
the highest grade bonds had a lower 
market value at the end of 1930 than 
at the end of 1929. The market value 
of NYNL bonds went up. At the end 
of both 1929 and 1930 the Company s 
bonds were worth more at the “market” 
than the value at which they were 


carried in the financial statement. 


Comparative figures on book and 
market value of Bonds: 


Amortized 
Value Excess of 
(Value at Market Value 
which carried Actual over value at 
in financia | Market which carried 
statement) Value in Statement 


December 31,1930 $17,687,935.20 $17,921,123.48 
December 31,1929 16,314,416.39  16,369,154.34 


Increase in difference between Market and Book Values 


$233,188.28 
54,738.95 
$178 449.33 











NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, Presivent 
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L. B. Little Dead 


(Continued from Page 5) 


tured men in insurance. Often he read 
classics of Greek literature in the origi- 
nal. Possessed of a prodigious memory 
he could quote poetry by the yard. 

Born in a small town in New Hamp- 
shire Mr. Little always held a great af- 
fection for his native state and was an 
active member of the New Hampshire 
Society of New York. He was graduated 
from Dartmouth in 1882, was a member 
of the alumni council from 1913 to 1919 
and also served on a committee which 
met young men desiring to enter Dart- 
mouth who had passed the examinations 
but whom it was desired to have some 
alumnus meet personally. 

Golf Accident 

It was an accident on a golf course 
which provided the turning point in Mr. 
Little’s health. He fell on a golf ball, 
breaking his hip and for months was in 
a hospital. His string of visitors was 
long; his good nature never failing. The 
nurses and doctors of Lawrence Hospital, 
Bronxville, never had a more entertain- 
ing patient. 
Little’s 
Little, 


Dorothy 
also a 


widow, Mrs. 
who survives, 1s 


The Funeral 
The funeral services were held in New 
York City on Saturday afternoon, the 
Rev. Donald B. Aldrich of the Church 
f the Ascension officiating. Many rep- 
resentatives of the Metropolitan Life and 


of the Amen Corner (former political 
writers for newspapers) were in attend- 
ance. Among those present were these: 

Metropolitan Life: J. E. Kavanagh, James 
Victor Barry, J. D. Craig, Harry C. Bates, 
Emma S. Thiele, Dr. Thomas Willard, Fred 
Dunham, H. W. McClintock, Albert Brenton, 


Frank Kaszas, R. V. Carpenter, Ethel Stanbrook 
nd Helen Beers. 

Former newspaper friends of Mr. Little: Har- 
old Anderson, Ernest K. Coulter, Robert E. Liv- 
ingston, Charles S. Hand, Owen Thomas, Robert 
G. Lyman, Carl Minor, Steve Evans, T. O. 
MeGili and William Leary. 


The Insurance Advertising Conference was 
S. S. Miller, president, and 


Pillinghast, vice-president. 


Frank J. Price, Jr.’s Poem 

One of the warmest 

Little was Frank J. Price, Jr., of the 

Prudential advertising division. Upon 

hearing of the passing of Mr. Little he 
omposed the following poem: 
LUTHER BoLITtLle 

fabled 


represented by C, 


Leshe F 


admirers of Mr. 


His Argosy no treasure sought; 


He lived and, living, played a manly 
part: 
To him the plaudits of the crowd were 
naught 


But gestures meant to stir the brag- 


gart’s heart. 


He-walked erect with men of high estate, 
Yet won the love of those of humbler 
place: 
His credo was a> 
straight!” 
\ rugged soul, withal of finite grace. 


simple one—“Live 


He asked no greater gift than this of 
God: . 
That he might be a loyal friend and 
oud 
To those he knew who. thorn-strewn 
pathways trod 
Or fought alone to breast an adverse 


tide 


GARRABRANT TO MOVE 
W. Wallace Garrabrant, general agent 
in New Jersey for the Northwestern 
Mutual Life, will move shortly to more 
commodious quarters in the Lefcourt 
building. Mr. Garrabrant has been gen- 
eral agent for twelve years. 


The Buffalo Life Underwriters’ Asso- 
iation has entered a team in the Amer- 
ican Bowling Congress to take place in 
that city this month. 


AIRPLANE DEATHS DROP 





Only Two Passengers Killed in Scheduled 
Flying in Last Six Months 
of 1930 

Only two passengers in airplanes on 
cheduled flights were killed during the 
last six months of 1930. This is a re- 
markable drop, as the figure for the first 
six months was twenty-two. The aero- 
nautics branch of the U. S. Department 
of Commerce estimates that the total 
miles flown and passenger miles flown 
during the past six months amounted to 
more than in the first period. 

The two persons killed were both in 
the same accident, which occurred in 
November. The pilot was also killed. 
The only other fatalities in scheduled 
flying were two other pilots. All the 
accidents occurred at night, and unfavor- 
able weather was advanced as the pri- 
mary cause. 

The Commerce Department attributes 
this great decrease in deaths along with 
increase in flying to a number of fac- 
tors, including co-operation by the trans- 
port companies with the aeronautics 
branch, and obedience to its regulations 
promulgated last May; excellent quality 
of American aircraft and engines and 
the skill of the personnel, and the De- 
partment of Commerce service through 
lighted airways, radio beacons and so 
forth. 





CONNECTICUT GENERAL REPORT 





Company's Total in Force, December 31, 
Was $1,229,539,612; Assets In- 
creased $12,439,498 


The Connecticut General paid for ap- 
proximately the same amount of ordi- 
nary life insurance in 1930 as in 1929, 
according to the annual report recently 
Robert W. 
Group insurance and rein- 


presented by President 


Huntington. 
surance showed a falling off, however, 
reducing the total new business from 
$275,487,372 for 1929 to $241,679,390 in 
1930. The total insurance in force De- 
cember 31, 1930, was $1,229,539,612. 

The company’s total income for the 
vear was $40,431,295. Assets increased 
$12,439,498, bringing the company’s total 
to $143,176,806. Policy loans made dur- 
ing the year amounted to $5,475,902, an 
increase over any previous year. For 
death losses, matured endowments, sur- 
rendered policies and all other causes, 
the company paid out $17,200,680 during 
the year, an increase of $2,647,482 over 
the previous year. An outstanding fea- 
ture of the year was the unusual num- 
ber of suicides among holders of large 
policies. There was also an increase in 
the number of claims paid for total and 
permanent disability. 


A life insurance course is being con- 
ducted in Jackson, Miss., under the aus- 
pices of the Mississippi Association of 
Life Underwriters. The course follows 
the suggested plan of study for the 
C.L.U. degree. The educational director 
is A. E. Babbitt, actuary of the Lamar 
Life. 


PENNSYLVANIA -- 


Ness! Danted tor age 


in- Philadelphia 
Pittsburg 
Pethlehom 
Harrishuyg 
and vicinity 





1851 





BERKSHIRE LIFE INSURANCE COMPANY is justly 
proud of its record for past year. 
The marked gain of insurance in force has resulted principally 
from the success and efforts of its loyal field force. 
New policy contracts—keeping pace with public demand. 
“ASK ANY BERKSHIRE AGENT.” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 


1930 








INDIANA RULING 

Bonds of joint stock land banks are 
not eligible for deposit by Indiana life 
insurance companies, Attorney General 
James M. Ogden has just held in an opin- 
ion addressed to the Indiana State Insur- 
ance Commissioner, John C. Kidd. Mr. 
Ogden explained that a statute enacted 
in 1919 authorized such investments but 
a 1929 amendment to the life insurance 
company act naming the types of securi- 
ties in which investments could be made 
by life companies did not include joint 
stock land bank bonds and contained a 
section repealing inconsistent legislation. 


LOS ANGELES MEETING 


The next meeting of the Life Under- 
writers Association of Los Angeles has 
been set for March 2. The speaker will 
be James Samuel Knox, who conducts 
a sales class in life insurance at the 
University of Southern California. 





PAY TRIBUTE TO C. W. WELTY 


February is the natal month of the new 
president of the Lamar Life, Christian W. 
Welty. who was recently promoted to 
this office after a service of almost twen- 
ty-five years with the company, and the 
Lamar Life agents have held a sales 
campaign this month in his honor. 











Assets 


year 1931 


Contingency Reserves 





Even in 1930 


PROVIDENT MUTUAL 
Moved Ahead! 


NEW INSURANCE paid for in 1930 totaled $122,176,600, 


an increase over the 1929 total. 


INSURANCE IN FORCE passed the Billion Dollar mark, 
increasing to $1,015,616,000 at the end of 1930. 


Policyholders’ dividends for 1931 will be on the same liberal 
basis used in 1930, and the amount set aside for this purpose, 


$7,635,000, is the largest in the Company’s history. 
tee $245,650,000 


Liabilities, including dividends set aside for the 


Provident “Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 


227,299,000 
18,351,000 
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The Lincoln National Life 
Insurance Company, 


“Fort Wayne, Indiana, 
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Eastern Under- 
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Rochester Lawyer Is 
N. Y. Insurance Sup’t 


CAREER OF GEO. S. VAN SCHAICK 





Man of Integrity, Independent Thought, 
Cultivated, Highly Regarded by Bar 
and Public Spirited 





The day after Thomas F. Behan died 
Governor Roosevelt appointed George F. 
Van Schaick of Rochester, N. Y., as 


State Superintendent of Insurance. The 
nomination will be sent to the Senate 
following the funeral of Mr. Behan yes- 
terday morning. The new Superintend- 
ent is a lawyer of the first rank, an in- 
dependent thinker, a man of culture with 
a wide diversity of interests. 

James M. Lown of Cabell, Ignatius & 
Lown, insurance lawyers, a former insur- 
ance department deputy superintendent, 
practiced law for some years in Roch- 
ester where he knew the new Superin- 
tendent well. Asked for an estimate of 
hin Mr. Lown said to The Eastern 
Underwriter : 

“Mir. Van Schaick is held in the highest 
estecm by the Rochester bar. A man of 
integrity, a fine lawyer, a forceful and 
graceful speaker, independent in thought 
and action, he is also a most public-spir- 
ited citizen, devoting much time to chan- 
nels in the public interest.” 

Mr. Van Schaick was born at Cobles- 
kill, N. Y., on July 25, 1883. He attend- 
ed the St. Lawrence University and the 
Yale Law School, being graduated in 
1907. He is a son of John Van Schaick, 
who was made a State Senator from 
1884 to 1885. Mr. Van Schaick was ad- 
mitted to the bar in 1907, and has prac- 
ticed in Rochester since. In 1919, he 
became a member of the firm of Bow- 
man & Van Schaick. 

He is a director of the Legal Aid So- 
ciety of Rochester and chairman of the 
Legal Aid Societies Committee of the 
State Bar Association. A member of 
the American, New York and Rochester 
Bar Associations, he belongs also to the 
Rochester Ad Club and the University 
Club of Rochester. 

Mr. Van Schaick holds memberships 
in the Rochester Academy of Sciences, 
the Rochester Historical Society and the 
American Academy of Political Science. 
He has lectured at Cornell University 
and the University of Rochester. He 
has two daughters: Frances, a sopho- 
more at Vassar, and Sarah, who attends 
Monroe High School in Rochester. 





DEFENDS CALDWELL DEAL 





Vice-President of Home Group of Little 
Rock Says $3,000,000 Was Put 
Into Companies 
James J. Harrison, executive vice-pres- 
ident of the Home Life of Little Rock, 
told the Arkansas Joint Legislative In- 
vestigating Committee at a hearing this 
week that Caldwell & Co. put about $3,- 
000,000 in cash or securities into the 
Home companies in order to carry them 
through the depression but that these 
companies could not survive the failure 
of Caldwell & Co. He defended the 
transaction whereby Itogers Caldwell se- 
cured control of the Home companies. 
Mr. Harrison’s testimony was in line 
with that of A. B. Banks, president of 
the Home companies. The legislative 
committee expects to base remedial leg- 
islation on the results of the investiga- 

ton, 





McCRACKEN WITH UNITED 


_L. B. McCracken has been made asso- 
Clate agency manager of the United Mu- 
tual Life of Indianapolis. Mr. McCrack- 
en has been with the State Life of Indi- 
anapolis as secretary of the agency de- 
partment and field supervisor. He was 
for some time with the Travelers. 





DOMINION LIFE APPOINTMENT 
John T. Gifford was recently appointed 
agency promotion manager by _ the 
Dominion Life of Canada. 


JOINT UNEMPLOYMENT PLAN 





Fourteen Rochester Companies Adopt 
Relief Program With Single 
Reserve Fund 
Fourteen of the largest industries in 
Rochester, N. Y., employing about 26,- 
000 persons, have adopted a joint pro- 
gram for unemployment relief. Newspa- 
per dispatches said that this was the 
first project of the kind in this country 
but a similar plan has been in operation 
among a group of employers in Fond 
du Lac, Wis., each company being in a 

different line of business. 

Under the Rochester plan a reserve 
fund will be set up over a period of five 
years. No contributions will be asked 
from employes except in event of emer- 
gency when employes will contribute 1%. 
The companies will reserve up to 2% 
of their payrolls each year until the re- 
serve fund equals five annual appropria- 
tions. Those eligible to receive bene- 
fits have been in service more than one 
year and receiving less than $50 a week. 





BUFFALO MEETING MONDAY 

The Buffalo Life Underwriters’ Asso- 
ciation will hold its regular dinner meet- 
ing next Monday night, February 23. 
Clay W. Hamlin, general agent of the 
Mutual Benefit in Buffalo, will repeat 
his national convention address on “Sim- 








110 Fulton Street 








Life insurance man of many years’ experience in an official 
capacity at Home Office and in field, with record of building agency 
to over twenty millions in fifteen years, desires to re-enter agency field, 
preferably in Eastern City. Interested in proposition affording op- 
portunity to build large agency or to assist in development of estab- 
lished organization. Satisfactory references. 


Box 1161 
THE EASTERN UNDERWRITER 


New York City, N. Y. 














GET TRAINING IN HARTFORD 


A small group of carefully selected new 
representatives of the Connecticut Mu- 
tual will meet at the company’s home 
office in Hartford beginning February 24, 
for a three-day conference, devoted 
largely to sales training. An interesting 
feature will be the annual meeting of 
the policyholders of the company, to be 
held February 25. Agent-policyholders 
will be able to attend this meeting as 
the conference will be recessed during 
that time. 





HULL SPEAKS IN DENVER 
Among the speakers at the sales con- 
gress held in Denver last week by the 


Colorado Association of Life Underwrit- 
ers were Roger B. Hull and Mrs. W. S. 
Pritchard of the National Association, 
and Albert E. M. Gray, assistant secre- 
tary of the Prudential. 





INDIANA LAW SURVEY 


A resolution calling for a commission 
of from five to nine members to make an 
insurance survey in Indiana, to study in- 
surance laws of that and other states 
with a view of removing ambiguities in 
present laws was passed by the Indiana 
House. The commission is to report and 
make recommendations to the 1933 gen- 
eral assembly. 
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A FULL LINE OF 
Aittnciive LU senda Patiey © ontiacts 


The multiple line of Life, Accident & Health, 
Group and Salary Savings Insurance, offered by 
the Missouri State Life gives the Field Repre- 
sentative a complete kit of live, up-to-date, policy 


contracts covering every life insurance need. 


The Company writes all standard forms. 
limits 0 to 65. Licenced in 41 states, the District 


of Columbia and the territory of Hawaii. 


Insurance in force December 31, 1930 
$1,249,920,574 


issouri State Life 
Insurance Company 


Hillsman Taylor, President 
St. Louis 


THE PROGRESSIVE COMPANY 


Age 
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COMPREHENSIVE 
FORMS 


INSURANCE 


The question whether insurance com- 


panies this country shall issue to the 
neral public so-called comprehensive 
policies 1s being discussed with increas- 
frequency. By comprehensive poli- 

ies is meant forms covering household 
itents, automobile owners and others 


against practically all insurable risks con- 
nected with the types of property men- 
ned in any particular contract. 

\t the present time the average policy 
insures against only those risks specifi- 
itself. 
not mentioned are not covered. The com- 
this 


about and covers all risks which are not 


cally listed in the form Hazards 


prehensive policy turns method 


directly excluded in’ the “exception” 
lauses. The theory advanced by pro- 
ponents of comprehensive policies is that 
hey afford better protection to the pub- 


and are more easily saleable because 


the agent has only one contract to offer 
instead of having to obtain a prospect’s 
onsent to buy several policies today to 
gain the same broad protection. 
Just last week the board of directors 
f the National Automobile Underwriters’ 
\ssociation gave some consideration to 
a comprehensive automobile form cover- 
ne against all types of damage to a car 
vith certain uninsurable exceptions. The 


W he le 


plan automobilewise is stiil very 


much in its infancy but there is no mis- 
taking the trend. Inland marine under- 
writers have led the way through the 
“all-risk” policies they issue on many 
types of risks and the public itself is 
desirous of further simplification in in- 


surance forms. One of the principal ob- 


stacles to this general movement has 


been the multiplicity of dissimilar state 
insurance laws creating definite lines of 
] 


demareation between fire and casualty 


insurance and the many sub-divisions of. 


Cul h 


BRITISH UNEMPLOYMENT INSUR- 
ANCE FUND FACED BY BANK- 
RUPTCY 
It is not surprising that the revelations 
recently made before the Royal Com- 
mission on Unemployment Insurance in 
London have caused widespread dismay. 
Sir Richard Hopkins, Treasury Control- 
ler of Finance and Supply Services, put 
in a memorandum in which it was stated 
that the cost of the dole to the Exchequer 
from 11.75 pounds in the 
beginning April 1, 1928, to 36.97 
million pgunds in 1930, while the con- 
jectural estimate for 1931, on the basis 


rose millon 


yeal 





of the existing situation, was from £50,- 
000,000 to £55,000,000 ($275,000,000), or 
even more. Transitional benefit for 1931 
was estimated to cost £35,000,000 to £40,- 
000,000. The amount borrowed by the 
Fund up to April 1 this year would prob- 
ably be £72,000,000 to £75,000,000 
($375,000,000), and it was estimated that 
further borrowing during the 
year would be to the extent of 
£40,006,000 to £50,000,000. 

Before the end of 


from 


financial 
from 


March legislation 
will have to be passed to deal with the 
question of transitional benefit. But this 
bill will the fringe of the 
subject, and once the Royal Commission 
has presented its report the Government 
will have to decide whether or not it will 
take steps to stop the headlong flight 
The 
evidence of Sir Alfred Watson has made 
all political parties realize the real seri- 
ousness of the position. 


touch only 


of the Fund towards bankruptcy. 


It remains to be 
seen whether the Government will grasp 
the nettle. 

Within the Cabinet itself there is now 
very little opposition, in theory at any 
rate, to the idea of tightening up the 
administration of benefit, though one or 
two Ministers may be expected to show 
fight against proposals to put such an 
idea into practice. 
articles 


\ series. of is appearing in 


sarron’s, the financial weekly, in which 
the systems adopted for -unemployment 
relief in) England, Germany and. other 
European countries are being examined 
at length. The first of the series ap- 
peared this week and deals with Euro- 
pean methods of mecting the situation 
and the present United 
States. The Morris 
Mills, raises fundamental questions which 
he says involve the future development 


of American commerce and industry. 


status of the 


writer, Charles 


J. B. Levison, president of the Fire- 
man’s Fund group of fire and casualty 
companies, is making a business trip 
East, visiting departmental offices at 
Chicago, New York, Boston and Atlanta, 
where he will confer with divisional man- 
agers. Mr. Levison plans to be away 
from the head office at San Francisco 
for about a month. 

* * x 


William R. Prescott, general agent of 
the Hartford Fire, Southern department, 
and an insurance man for half a century 
although he does not look his years, was 
a New York visitor last week. 

* ok x 


C. A. Ludlum, former vice-president of 
the Home, now retired, sailed from New 
York for California last Saturday. He 
will be gone for several weeks. 


—=_ 











The Human Side of Insurance 








Esther Olsen in Her Robes as Queen 





J. P. Graham, Jr., Holding Up a Friend 
at Nassau 








Miss Esther Olsen of the map depart- 
ment of one of the companies in the 
Union Indemnity group was queen at 
the Mardi Gras ball given at the Athe- 
naeum Club, New Orleans, Dr. W. R. 
Brewster, associate medical director of 
the Union Indemnity, being king of this 
social event. The carnival tradition in 
New Orleans goes back to the old world 
carnivals of Nice and Venice. The Live 
Oak Association, a club composed of offi- 
cers and employes of the Union Indem- 
nity, gave the ball, the first affair of the 
kind ever given by an insurance com- 
pany. The executive committee of the 
ball included W. Irving Moss, Mike M. 
Moss and S. Sanford Levy, all of the 
Insurance Securities Co., Inc., of which 
the Union Indemnity is a division. The 
guests numbered two thousand. There 
were many pageants carrying out mytho- 
logical lore of ancient times. 

* Ok 


Edward Stotesbury Hutchinson has 
spurned a banking career with his grand- 
father, E. T. Stotesbury, or an insurance 
career with his father, Sidney E. Hutch- 
inson of Hutchinson & Rivinus, one of 
Philadelphia’s leading insurance agencies, 
for a job as assistant matchmaker and 
promoter of wrestling at a salary of $25 
a week in Boston. The 19-year-old youth 
is heir to a large fortune. 

* * x 


Darwin P. Kingsley, president of the 
New York Life, is now in Augusta, Ga., 
where he will remain until about April 1. 

a 


Noel Aylmer Dew, general agent of the 
John Hancock Mutual Life, Portland, 
Ore., was at one time a European portrait 
artist, good enough to have his work 
hung in the gallery of the Royal Acad- 
emy, London. 


J. P. Graham, Jr., general agent for 
the Aetna Life at 165 Broadway, New 
York, is shown in the picture above havy- 
ing a good time on the beach at Nassau 
in the Bahama Islands where he recently 
took his winter vacation. His companion 
is Irwin L. House, a public relations man 
who handled the publicity end of Presi- 
dent Hoover’s campaign and also that 
of Albert L. Ottinger for the governor- 
ship. Mr. Graham spent most of his 
time on the beach and in the water doing 
plenty of swimming and diving, his fa- 
vorite out-of-door sports. Incidentally 
he has won both medals and cups in 
swimming and diving events, having been 
the champion diver for six consecutive 
years of the Riverside Yacht Club in 
which he is a member of the board of 
governors. He also participated in many 
Metropolitan A.A.U. events. 


* * o* 


Sara Francis Jones, only woman mem- 
ber of the Million Dollar Round Table 
last year, and an agent of the Equitable 
Life Assurance Society in Chicago, is in 
New York visiting Dr. Robert M. Daley, 
associate medical director of the Kquit- 
able, and Mrs. Daley. 


* * xX 


Charles H. Coates, who retired as vice- 
president of the National Liberty, Peo- 
ples National and Baltimore American 
on January 1, was guest of honor at a 
dinner given him by about twenty offi- 
cers of the Home group of companies 
Monday night at the New York Club. 
Vice-President Harold V. Smith pre- 
sided and President Wilfred Kurth gave 
Mr. Coates a handsome traveling bag on 
behalf of those present, 
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Commissioners’ Convention Value 


Of Securities 


| have been asked if the insurance 
commissioners of the United States have 
always made it a practice to have com- 
panics make up their annual end-of-the- 
year financial statements with market 
prices. The situation for a period of 
years is as follows: 

Prior to December 31, 1907, there was 
not published or issued by the National 
Convention of Insurance Commissioners 
any book or list of values for bonds or 
stocks owned or loaned on by insurance 
companies. Including the December 31, 
1907, and December 31, 1930, books, 
there have now been issued and pub- 
lished twenty-four such books. At first 
the expense was borne by the New York 
Department alone. Later Massachusetts 
and now practically all the departments 
of the various states have contributed to 
such books. The purpose of the conven- 
tion's valuation of securities book is to 
avoid a company using a different value 
than that used by another company for 
the same bond or stock. 

Of the twenty-four years from 1907 to 
1930 the convention values for seventeen 
years were the actual December 31 quo- 
tations—actual sale prices when obtain- 
able—mean between bid and asked when 
no sales—bid or asked prices were given 
in the usual quotation sheets or daily 
papers. 

The convention values for December 
31, 1907, 1914, 1917, 1918, 1919, 1920 and 
1921 were average values as follows: 

Year 1907: Quotations of January 2, 
1907, plus quotations of first of other 
eleven months and of December 31, 1907. 

Reason: Bottom dropped out of mar- 
ket. 

Year 1914: 
30, 1914, used. 

Reason: Market was closed from 
July to end of year on account of the 
World War. 

Year 1917: Quotations of first day of 
November, 1916, February, May, August 
and November, 1917, divided by five. 

Reason: The World War. 

Year 1918: Quotations of November 
30, 1918, added to convention values of 
Previous year and divided by two. 

Reason: Another War adjustment. 

Years 1919-21: Quotation of Novem- 
her 1 of the year, added to convention 
values of previous year and divided by 
two. 

Keason: 
the time. 

All of the foregoing including the 1907 
values were approved by the National 
Convention of Insurance Commissioners. 

At different times some average values 
have been used by the Banking Depart- 
ments of several states and by the U. S. 
Treasury Department. 

It will be recalled that at the Roose- 
velt convention last fall the commission- 
ers’ committee on valuations did not make 
any change over the year before decision 
pa alue on market values, December 3], 

() 


Actual quotations of June 


The financial conditions of 























Net Carrying Power of Surety and 
Bonding Companies 


Another question I am_ frequently 
asked by fire, marine and life people is 
why the United States Government is 
interested in issuing a Treasury Depart- 
ment table giving the net writing qualifi- 
cation powers of bonding and _ surety 
companies. 

This table is issued at intervals during 
the year. The net writing capacity of 
surety and bonding carriers is 10% of 
the company’s capital and surplus. This 
list is the measuring rod recognized by 


the surety world for while the govern- 


ment will recognize a bond of a surety 
or bonding company which is for more 
than 10%, the 10% must be net, the bal- 
ance of the cover representing the 
amount ceded to reinsurance. 

The Government figures in the surety 
world in many ways. To illustrate: the 
Government gives an order to a contrac- 
tor to build a dam. Can he make good 
on the proposition? He must furnish 
the Government a bond. Take the Star 
Route mail contracts. Those contractors 
must furnish a bond. All Federal offi- 
cials are bonded. There are dozens of 
types of bonds—customs house, supply, 
prohibition, etc..—which are issued. 

New York State has a similar 10% of 
the capital and surplus provision. It is 
in Section 24. 

* * * 


Should Insurance Departments Go 
Out of Their Way to Save 


Insurance Companies? 


A third question frequently heard is 
whether State Insurance Departments 
should go out of their way to save in- 
surance companies whose financial struc- 
ture is weak. 

The general opinion of the departments 
is that they should. 

Almost any department can tell you 
many stories illustrating how depart- 
ments save companies from failure, some- 
times after the company is apparently 
impaired. One case to illustrate: a rein- 
surance company (now plentifully sup- 
plied with surplus) at one time had twen- 
tv-four creditors on its back. They 
thought it was going on the rocks and 
there were department hearings. The 
department went to the companies with 
which it was doing business;” got the 
real facts; and showed that the situa- 
tion was not so black as painted. 

A very strong fire company and a 
strong casualty company ran into a se- 
ries of hard luck. One was actually im- 
paired: the other close to it, but behind 
both companies were powerful parent 
companies which went to the rescue. 

A well regulated State Insurance De- 
partment knows when a company is weak 
and keeps its eve on it. In some states 
there are many weak companies. Everv 
stone is turned in order to save such 
companies. When an insurance company 
foils it smashes public confidence; hurts 
the entire structure of insurance; holds 
up claims; brings unnecessary expense; 


causes various delays. 

No matter how clearly the insurance 
codes are written there is always pro- 
vision for discretionary power on the 
part of the commissioners, and it is 
through this discretionary power that at- 
tempts are made to save companies from 
wreckage. This does not mean that mis- 
leading financial statements should be 
published, but there are many ways in 
which reserves can be cut down and as- 
set items increased. 

Of course, there is always danger in 
trying to save companies, as was the case 
with the Equitable Casualty, but every 
time that company was impaired the 
New York Department made it put up 
more capital. Widespread depression, 
Bank of U. S. failure, complicated fi- 
nancing, and other contributing influ- 
ences finally caused the crash. 

« *& 2 


Six Chess Players in One Agency 
The J. P. Graham agency of the Aetna 
Life in New York has six members of 
its staff who are chess players and who, 
incidentally, will take on a challenge at 
any time from other life insurance men 
who play the game. They are General 
Agent Graham, James T. Soutter, Jr., 
Lewis G. Abele, Loomis J. Wood, cash- 
ier, Sam T. Greene and M. S. Grinberg. 


Dechert Favors Organization To 
Disseminate Non-Agency 
Mutual Facts 
No sales document issued in the fire 
and casualty business in years has at- 
tracted more attention than the booklet, 
prepared by W. L. Dechert, Harrison- 
burg, Va., under the title, “Mutuals 
Which Have Perished.” The mutuals 
under fire, of course, are the non-agency 
fire and casualty mutuals. It is Mr. 
Dechert’s opinion that the stock compa- 
nies should through some organization 
systematically equip agents with general 
facts, statistics and happenings about 
non-agency mutuals and their troubles 
which documents, in the hands of agents 
who are progressive, can be used to the 
overwhelming advantage of stock com- 
pany insurance. There was such an or- 
ganization, of course, in the Casualty In- 
formation Clearing House which passed 

out of existence. 

It is my opinion that there never will 
be another organization similar to the 
Casualty Information Clearing House. 
There are several objections to the com- 
panies (through an organization) attack- 
ing other systems of insurance. It was 
because of such objections that the C. I. 
C. H. died a peaceful death. 

I wrote a letter to Mr. Dechert (who 
runs a large and successful insurance 
agency) asking him where he got the 
material for his pamphlet and how much 
was original with him. He replied say- 
ing that he had borrowed much from the 
publications and writings of Edson S. 
Lott, president of the U. S. Casualty, 
who some years ago ran a large adver- 
tising campaign aimed at reciprocals and 
non-agency mutuals; and from many 
other sources. Possibly about 20% of the 
production was that of Mr. Dechert’s. 
In addition he edited a large number of 
borrowed contributions, in some cases 
rewriting almost the whole for purposes 
of brevity. He is a good editor and a 
capable writer. 

*  * 
Leaves Department Feb. 28 

Clarence C. Fowler, special deputy su- 
perintendent, New York State, in charge 
of the insurance liquidation bureau, will 
go with Cabell, Ignatius & Lown, New 
York lawyers, on March 2. 

* * 
Cabell Saw English Courts in Action 

Hartwell Cabell of Cabell, Ignatius & 
Lown, one of the leading members of the 
New York bar, was a member of a com- 
mittee of the New York State Bar As- 
sociation which made an interesting re- 
port on litigation affecting personal in- 
juries. The committee, among other 
things, looked into the evils of so-called 
ambulance chasing, abuses of the privi- 
lege exercised by lawyers to make con- 
tracts with clients for contingent fees, 


and also the overcrowded condition of 

the tort calendar in the large cities of the 

state. While in London Mr. Cabell ob- 

served the English procedure in action. 
* * x 


Calcutta Reads American Insurance 


Article Quotations 

The reader of exchanges in the office 
of this paper advises me that the Indian 
insurance papers run very long quotes 
from American insurance papers, mostly 
from The Eastern Underwriter, and rare 
ly quote British insurance papers. 

* * * 


Free Board, Clothing and Education 
For the Children of Deceased 
British Insurance Officials 
The Insurance Clerks’ Orphanage of 
London, Eng., established in 1902, is an 
incorporated and registered institution 
founded for the purpose of making pro- 
vision for the education of the children 
of deceased member insurance clerks. 
While directors of insurance companies 
in the United Kingdom usually provide 
staff pension schemes, ceasing at death, 
it was realized that companies could not 
be expected to make grants for the edu- 
cation of the children of their prema- 

turely defunct officials. 

In the past many members of insur- 
ance staffs died without having had an 
opportunity to make adequate protection 
for their dependants. Today the position 
iS converse with most British insurance 
offices, most of which pay half the life 
insurances of their male staffs and make 
it a compulsory obligation that salaried 
officials on appointment join the Insur- 
ance Clerks’ Orphanage. 

The Orphanage is maintained by in- 
surance men themselves. Upon the 
death or incapacitation of a member his 
children between the ages of 6 and 11 
(older when circumstances warrant) re- 
ceive board, clothing and educ&tion at 
schools selected by the mother, or guar- 
dian. There are no fixed scales of grants 
or benefits—each case being dealt with 
on its individual merits, without voting 
or balloting. 

The management of this institution is 
composed of representatives from all 
branches of insurance—life, fire, marine, 
casualty. Every bona fide salaried male 
official of an insurance company is eli- 
gible for membership on the committee’s 
approval at a life subscription of three 
guineas (about $16), or an annual pay- 
ment of five shillings, plus an entrance 
fee of not less than £1 Is. 

The Orphanage does not appeal to the 
general public for funds. At present 127 
children are being maintained and edu- 
cated at a cost of over £5,000 ($25,000). 
The working expenses are about 8d in 
the pound sterling only. 

Beneficiaries upon leaving school, if 
they so desire, are assisted by the insur- 
ance committee of the Orphanage to en- 
ter the insurance profession. The regis- 
tered office of this institution is at 65 
Watling Street, London E.C4, the free 
use of which is kindly given by the Lon- 
don Salvage Corps. 

x * x 
Kentucky Banking 

Some interesting figures have been 
compiled regarding the financial situa- 
tion in Louisville at the close of 1930, 
as compared with the close of 1929. 

On December 31, 1930, there were 
twelve banks and trust companies, doing 
a banking business, other than land 
banks and Federal Reserve, as against 
eighteen on December 31, 1929. 

Surplus and undivided profits in that 
time dropped from $15,080,000 to $10,- 
923,000; and capital account, from $14,- 
405,500 to $7,775,000. Deposits from $143,- 
393,000 to $106,918,000. Resources, total, 
$221,311,000 to $153,147,000. 

Six banks were closed on December 
31, 1930, that were open on December 
31, 1929, including National Bank of Ken- 
tucky, Louisville Trust Co., Union Cen- 
tral Bank, Bankers Trust Co. and two 
negro banks, the First Standard and 
American Mutual. In January the two 
negro banks merged and resumed opera- 
tion as one unit. The other four have 
remained closed and are in liquidation. 
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N. Y. Agents Support 
Qualification Bill 
Offered at Albany 


APPROVED ALSO BY BROKERS 
Measure Peston toe Written Test and 
Examination Fee; Active Fight for 
Passage Seen 





The New York State Association of 
Local Agents, Inc., last week introduced 
both in the New York Assembly and 
Senate at Albany companion agents’ qual- 
ification bills providing for examinations 
for applicants for agents’, licenses and 
also for the payment of examination fees 
by such applicants. This measure has 
the support of the agents’ association, 
affiliated with the National Association 
of Insurance Agents, and also the ap- 
proval of the General Brokers’ Asso- 
ciation of the Metropolitan District, Inc., 
and several other brokers’ organizations. 
The companies are reported generally 
as opposed to this particular measure and 
their representatives will probably fight 
itS passage. 

This bill is called the McKay qualifica- 
tion bill because it was first introduced 
by Assemblyman Harry J. McKay, Re- 
publican of Rochester, who is a member 
of the insurance committee. The bill, 
which has been referred to this com- 
mittee, is practically the same as the mea- 
sure that failed of passage last year ex- 
cept that this year’s bill carries no ap- 
propriation to meet the expenses of put- 
ting the measure into effect by the State 
Insurance Department. The proponents 
believe they will be able to secure the 
necessary appropriation in another year. 

In brief the McKay bill provides that 
an applicant for an agent’s license who 
has not been licensed before must give 
notice in writing, present a character 
certificate by the company or companies 
— to have the applicant as agent 
and submit to a written examination as 
to fitness to become an agent. Each 
application for a certificate of authority 
must be accompanied by $20 if the ap- 
plicant lives in a city of 500,000 popu- 
lation or more; $15 for those in cities 
f 100,000 to 500,000; $7.50 for cities of 
75,000 to 100,000: $5 for cities of not 
over 50,000, and $2 if the applicant 
does not do business in a city. Non-resi- 
dent individual applicants shall pay $20 
if doing business in cities of more than 
100,000 and $10 if operating in smaller 
places. 

Fees Are Not License Fees 

An agent once licensed as provided in 
this measures may without further exam- 
ination be licensed to represent addition- 
al companies. The bill also is not retro- 


active and becomes effective, if enacted, 
on January 1, 1932. Some statements 
have been made that this measure will 
cause retaliation by other states because 
of the fee provisions. The proponents 
f the bill state that this is due to con- 
fusion over payments for examinations 
and fees for licenses. This qualification 
bill does not contain any provision for 
license fees and once an applicant has 


paid his examination fee and passed his 
test there are no further fees required 
by virtue of this particular legislation 
even though he is licensed by twenty or 
more companies. The advocates contend 
there will be no reason for retaliation 
by other states because the fee required 
has nothing to do with the number of 
companies, foreign or domestic, in an 
agent’s office, but applies solely to his 
initial effort to obtain a license. 

The fee provision is inserted in order 
to discourage those who at best would 


control only a very limited amount of 
premium income from seeking licenses. 


It is believed by the New York State 

Association of Local Agents that the ex- 

amination provisions plus the fee will go 
(Continued on Page 33) 





No Action Is Taken 
Upon Federal Code 


D. OF C. MEASURE IS TABLED 





House Sub-Committee Holds Bill Over 
After Hearing Objections from 
Insurance Bodies 





There will be no effort made at this 
session of Congress to pass the bill es- 
tablishing an insurance code for the Dis- 
trict of Columbia and also acting as a 
model code for other states. The sub- 
committee on insurance and banking of 
the House of Representatives District 
Committee on Tuesday tabled the bill 
following a hearing at Washington. Rep- 
resentatives F. R. Reid, chairman of the 
sub-committee, read a letter from J. H. 
Doyle, general counsel for the National 
3oard of Fire Underwriters, in which he 
stated that there is no particular need 
for this legislation in the District of 
Columbia and asked that favorable con- 
sideration be withheld. 

No objections to the bill being tabled 
were offered by Insurance Superintend- 
ent Thomas M. Baldwin, Jr., of the Dis- 
trict of Columbia or by Assistant Cor- 
poration Counsel Thomas F. Cameron 
of the District. The latter intimated 
that the progress of the bill had been 
delayed by a smoke- screen thrown 
around it by certain interests opposed to 
its passage. This was denied by Edward 
S. Brashears, representing the Insurance 
Club of Washington. He said he had 
opposed the bill because he saw no need 
for such legislation. Chairman Reid said 
the present bill can be amended for con- 
sideration by the next Congress. 





AGENT’S EXPIRATIONS UPHELD 





Federal Court at Louisville Holds Daily 
Reports of Bankrupt Office Are Not 
Property of Companies 

The rights of a local agent to the own- 
ership of expirations as against the in- 
surance companies’ rights in the matter 


was decisively upheld this week in a 
decision by Federal Judge Charles I. 
Dawson, western Kentucky district, U. 


S. Court, at Louisville, in a decision ren- 
dered in connection with the bankruptcy 
case of the Chapman Insurance Agency, 
in which the interested insurance com- 
panies had contended that the daily re- 
ports in a bankrupt office were the prop- 
erty of the companies in which the risks 
had been written. In rendering his de- 
cision Judge Dawson declared that the 
daily report records in the hands of the 
agent represented the exclusive property 
of the agent, and that a fire insurance 
company had no rights thereto. 

Judge Dawson is denying the appli- 
cation of the companies for the control 
of the daily reports from the Chapman 
office held that in his opinion there had 
been confusion of the facts as to the 
real relationship and a mistaken theory 
of rights of the principal. He held that 
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in the case of the agent soliciting busi- 
ness the contact is between the assured 
and the agent, prior to the principal 
becoming a party thereto, in that the 
agent acts prior to determining who the 
principal shall be, in the case where he 
represents several companies. 





CHAPMAN AGENCY CREDITORS 

In the bankruptcy of the Chapman In- 
surance Agency, Louisville, Ky., no trus- 
tee or receiver has been named as yet. 
First creditors’ meeting is set by Referee 
Nat C. Cureton for his office, February 
24, at which time action will be taken. 
Total admitted liabilities are given in a 
schedule filed during the week at $82,- 
740, consisting of about forty claims, the 
larger ones being Home, New York, $48,- 
407; Aetna, $8,577; American Central, 
$5,266; Continental, $5,266; Franklin Na- 
tional, $1,523; New England, $1,332; 
World Fire & Marine, $497; Maryland, 
$840; Union Central Bank, Louisville, 
$5,000. There are also numerous claims 
of agents, surety and casualty compa- 
nies and business organizations of one 
sort or another. A. G. Chapman has 
established a new office at 1007 Starks 
Building, where he will operate a new 
agency as A. G. Chapman Insurance 
Agency. 





H. N. KELSEY LEAVES BANK 

Horatio N. Kelsey, for many years 
United States manager of the Hamburg- 
3remen Fire Insurance Co., and later 
United States manager of the London 
& Scottish, has retired from the Under- 
writers’ Trust Co. in John Street, which 
institution he organized and of which 
he was chairman. 





HEADS CLEVELAND BOARD 
Harry R. Manchester was this week 
elected president of the Insurance 


Joard of Cleveland. 
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H. E. Patten Heads 
Royal Credit Dep't 


INVESTIGATION WORK 





MORAL 





Will Handle Cases For All Companies 
Of Group; Has Had Long Credit 
Experience 





An experienced credit man, Howard E. 
Patten, is the new manager of the credit 
department established by the Royal In- 
surance Co., with headquarters at the 
New York office at 150 William Street. 
Mr. Patten was previously with the 
credit department of the Central Han- 
over Bank in New York and before that 
spent thirteen years with the Farmers’ 
Loan & Trust Co.’s credit department. 

He has been especially active on the 
membership committee of the New York 
Credit Men’s Association. A few years 
ago the association awarded him a dis- 
tinguished service medal in appreciation 
of the large ‘number of members he se- 
cured through personal effort. Mr. Pat- 
ten is also a member of the National 


Association of Credit Men and attended 
two of its recent conventions at Louis- 
ville, Ky., and Seattle, Wash. 

In his new association with the Royal 
Mr. Patten will have charge of the moral 
hazard investigations of this company 
and the others of the group. Heretofore 
the companies have carried on their in- 
vestigations through routine methods, but 
they “plan now to go into the work ona 
more extensive scale under Mr. Patten’s 
direction. There will be the advantage, 
also, of centralizing the work in the 
Royal’s head office. 





LONG’S CANDIDACY AIDED 


The petition nominating George ©; 
Long, Jr., vice-president of the Phoenix 
of Hartford, as director of the Cham- 
ber of Commerce of the United States 
and bearing the endorsements of the 
presidents of the National Board of Fire 
Underwriters, the National Association 
of Life Underwriters and several promi- 
nent associations, has been supplemented 
by a further petition with the endorse- 
ments of others. They include the heads 
of the San Francisco Chamber of Com- 
merce, Pacific Coast Gas Association, 
California State Chamber of Commerce, 
National Lumber Manufacturers’ Asso- 
ciation, Insurance Board of Cleveland 
and the Federation of Mutual Fire in- 
surance Companies. Mr. Long, if elect- 


ed, will succeed C. A. Ludlum, former 
vice- president of the Home. 
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Court Releases $6,000,000 


& 
Decides That “Our Administrative Machinery Should No Russian Surplus 


Longer Be Clogged” With Vexatious Problems Arising 
Out of Non-Recognition by United States of Soviet 
Republic; Background of Litigation and of 


Liquidation Proceedings 


Following a long period of litigationbeing paid 100 cents on the dollar (with 


through various courts based on what 
shall be the final disposition of funds of 
Russian companies, in possession of the 
liquidation bureau of the New York In- 
surance Department, the Court of Ap- 
peals has made its decision, and it is very 
complicated. It is complicated because 
there are six decisions relative to the 
companies involved and the court ap- 
plies different methods of meeting a va- 
riety of situations. 

Standing out as clear is that the Court 
of Appeals has reversed the decision of 
the Appellate Division of the Supreme 
Court, First Department, given on May 
30, 1930, which had upheld the conten- 
tion of Albert Conway, then superintend- 
ent, that the funds should be held in the 
U. S. until the State Department recog- 
nized the Russian Government. Chief 
Justice Cardozo says in his decision that 
“our administrative machinery should no 
longer be clogged, our liquidator no 
longer burdened and courts no longer 
vexed with problems not our own.” One 
of the decisions is that proof of claims, 
though growing out of foreign business, 
should be considered by the liquidator 
where the corporations are not insolvent. 


Fine Piece of Liquidation Work 


The amount of the funds aggregates 
$6,000,000. It is general opinion that 
the liquidation of the companies was a 
beautiful piece of departmental work and 
it brings great credit to Deputy Fowler. 

The complications in the decisions will 
follow the attempt to distribute funds 
which are the property of people living 
all over the world; of the Court of Ap- 
peals’ decision that moneys paid in some 
cases must go to a board of the company 
where there is a quorum present; of the 
dificulty of reaching such a quorum. 
Many directors are living in Paris and 
undoubtedly some of this money will be 
paid out in that city. The Russian Re 
and the First Russian have quorums. In 
adjoining columns The Eastern Under- 
writer goes more into detail in quoting 
from the Court of Appeals’ decisions. 

The background is unusually interest- 
ing. The companies whose affairs and 
whose liquidation went before the Court 
of Appeals are the Russian Reinsurance 
Co. of Petrograd; First Russian Insur- 
ance Co., Moscow Fire, Northern of 
Moscow, and Second Russian. Frederick 
B. Campbell of Campbell & Whipp ap- 
peared for the Russian Reinsurance, 
First Russian and Moscow Fire; Walter 
H. Pollak and Boris M. Komar for cer- 
tain creditors of the First Russian; Paul 
Bonynge for the Northern of Moscow; 
Bonynge & Barker for the Second Rus- 
sian, and Hartwell Cabell for the Ham- 
burg Insurance Co. and other creditors 
of the Second Russian; and James F. 
Donelly, representing the Insurance Su- 
Perintendent. 


The Background 


The background of the case in brief 
follows: 

In August, 1925, the Superintendent— 
then James A. Beha—took possession of 
the assets of the branches following the 
confiscatory decrees of the Russian So- 
viet Republic, but not because of insolv- 
ency. Liquidation later became finished, 
the domestic creditors and policyholders 


interest) on the first class claims recog- 
nized by the liquidation bureau. The 
question was what to do with the surplus 
remaining after claims of the first class 
were paid. Creditors and policyholders 
with claims arising out of foreign busi- 
ness insisted that they know when their 
claims should be enforcible; that either 
the liquidator of the domestic branch 
should pay them, or, if that remedy be 
denied, that they should be relieved from 
the injunction which stays remedy by 
suit. The Russian companies themselves 
insisted that they were still juristic per- 
sons; that they are represented in Paris 
by boards of directors competent to act, 
and that they are entitled to possession 
of their surplus funds remaining after 





creditors of the first class are paid. 
The Superintendent as statutory liqui- 
dator took the ground that in view of 
the hazards and uncertainties of the 
Russian situation the surplus should not 
be paid to anyone, but should be left in 
his hands indefinitely until a government 
recognized by the U. S. shall function in 
what was once known as the Russian 
Empire. The Appellate Division upheld 
the contention of the Superintendent. 


Mr. Fowler’s Argument 
About two years ago Deputy Fowler 
madé his report to Superintendent Con- 
way as to the financial condition of the 
Russian companies. At that time Judge 
Crain. directed him to make a plan for 
disposal of the surplus. He tried to fol- 
low decisions of the Court of Appeals in 
the prior cases, such as the Hamburg, 
which Mr. Fowler had argued before the 
Court of Appeals. He had contended that 

(Continued on Page 24) 


Russian Directors Must Solve 
Internal Managerial Problems 


Surplus Assets in This State But a Part of Total Assets to Be 
Administered Abroad; Main Opinion of Judge 
Cardoza of Court of Appeals 


The longest one of the decisions of the 
Court of Appeals, and one setting forth 
the main opinions of the court (Justice 
Cordoza writing the opinion) has the 
Russian Reinsurance of Petrograd and 
the First Russian as appellants. It takes 
up the question of the releasing of the 
Department’s plan of “locking up the 
funds,” which was made by Deputy Fow- 
ler at the request of the lower court. 

Justice Cardoza says creditors should 
not be “stayed” indefinitely ; especially as 
liquidation is now over and there has 


been a fulfillment of the trust for which’ 


possession was assumed. Continuous stay 
involves hardship and inequity. Holding 
that the surplus must also be made avail- 
able to creditors and policyholders with 
claims founded upon foreign business 
there remains the question of the rem- 
edy. Having finished with liquidation, it 
is no longer a part of the Superintend- 
ent’s duties to ascertain the validity of 
the claims that will be paid out of the 
surplus unless inequity would be done if 
the claimants were remitted to a remedy 
at law. Of course, attachments or ex- 
ceptions levied before the date of liqui- 
dation must be recognized. There are 
likewise some other exceptions. Contro- 
versies over claims in dispute and now in 
courts must like other suits be adjusted 
in the courts. 


How Surplus Is to Be Distributed 


The big question is how the remaining 
surplus after payment of old creditors 
of the first, second and third classes are 
paid, is to be distributed. Justice Cordo- 
za rules that this surplus should be paid 
to the corporations; represented by di- 
rectors, who will constitute a quorum of 
the board. The present law in respect 
of these Russian corporations driven 
from their domicile and there subjected 
to decrees of confiscation and extinction 
has been expounded with a full review 
of the decisions in a recent judgment of 
the Court of Appeals, the cases being 


Petrodrasky Bank vs. National City 
Bank and the Severnoe Securities Cor- 
poration vs. London & Lancashire. The 
L. & L. case was decided January 6, 1931. 
That ruling was that they are still juris- 
tic persons, and that their boards of di- 
rectors, represented by a quorum, are 
still competent to act. 

That doctrine, Justice Cardoza thinks, 
controls the case in hand—in other 
words, the Russian companies which have 
been in the hands of the liquidation bu- 
reau. 

Time for N. Y. State to Get From Under 
Foreign Problems 

Russian directors, chosen by Russian 
shareholders in accordance with Russian 
law, must work out for themselves their 
problems of internal management, says 
Justice Cardoza. The surplus assets in 
New York State are bit a part of the 
total assets to be admunistered abroad. 
Continuing, Justice Cardoza says: 

“We disclaim continuing duty of visita- 
tion and supervision. Fraud indeed will 
be checked, if fraud becomes apparent. 
This is far from saying that competent 
custodians will be divested of their cus- 
tody and their powers taken over by 
agencies of government. Least of all will 
this be done on the mere motion of the 
government, unprompted by any creditor, 
or by the owner, legal or equitable, of 
any interest in the business. We think 
the time is now at hand when the re- 
sponsibility for the management of these 
foreign corporations should go back to 
the managing officers appointed by the 
shareholders. Our administrative machin- 
ery should be no longer clogged, our 
liquidator no longer burdened, our courts 
no longer vexed with problems not our 
own. The orders of the Appellate Di- 
vision and those of the Special Term 
should be reversed and orders entered 
dissolving the injunction and directing 
the transfer of the surplus in accordance 
with this opinion.” 


Decision Discusses 
Insolvent Company 


CASE OF THE SECOND RUSSIAN 





Assignee Must Be Duly Qualified Trust 
Company or Someone Else Approved 
by the Supreme Court 





_In the case of the Second Russian the 
Superintendent of Insurance holds non- 
distributable surplus of about $500,000 
which is insufficient to pay claims arising 
from foreign business, the amount due 
from such claims being approximately 
$2,000,000. This situation is further com- 
plicated by the fact that the Second Rus- 
sian, unlike the other companies, is in- 
solvent. The Second Russian’s counsel 
had asked that the liquidation injunction 
be modified to permit the insurance com- 
panies to execute a general assignment 
without preference for the benefit of 
creditors, the assignee to be chosen by 
the court. The idea was to preserve 
equality of treatment for all creditors. 
The court ruled it was unable to find 
anything in the statute or public policy 
prohibiting the execution of a general 
assignment. 
The Court’s Decision 

The court ruled as follows: 

“The Appellant (Second Russian) asks 
that the injunction in the order of liqui- 
dation be modified to the extent of per- 
mitting the insurance company to execute 
a general assignment without preferences 
for the benefit of creditors, the assignee 
thereunder to be chosen by the court. In 
this way, equality of treatment will be 
preserved for all the creditors entitled to 
share in the estate. 

“The liquidation of the domestic 
branch having been completed by the 
statutory liquidator, and there being no 
receiver to whom the assets may be 
transmitted in the territory of the domi- 
cile, we are unable to discover anything 
either in the statutes of this state or in 
its public policy that prohibits the execu- 
tion of a general assignment (Rogers v. 
Pell, 154 N. Y. 518; Vandetpoel v. Gor- 
man, 140 N. Y. 563). 

“We are not required to determine 
whether the company would be entitled 
to other or further relief if more had 
been demanded. It asks for nothing more, 
and this, at least, it should receive. 

“Upon the execution by the corporation 
of a general assignment without prefer- 
ences, the assignee thereunder to be a 
duly qualified trust company, the Super- 
intendent of Insurance should deliver to 
such assignee the surplus assets of the 
corporation after deducting therefrom 
his proper charges and expenses: 

“In the event that a trust company is 
unwilling or incompetent to serve, the 
choice of the assignee will be subject to 
the approval of the Supreme Court upon 
notice to the liquidator. 

“If for any reason not now apparent, the 
assignment shall be adjudged invalid, or shall 
fail of its effect, the assignor will be at liberty 
to apply for the appointment of a receiver to 
make division of the assets in accordance with 
the principles of equity. 

“The appellant Tillman, claiming to be a 
creditor, asks for a modification of the injunc- 
tion by permitting him to bring suit against 
the company, and to enforce any remedies, 
either attachment or execution, available at law. 
For the reasons stated in other opinions handed 
down herewith, the injunction should be dis- 
solved. to the extent of his demand. 

“The order should be modified in accordance 


with this opinion, and as modified affirmed with- 
out costs to either party.” 
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Frees Russian Surplus 


(Continued from Page 23) 
it was not then time to say anything 
about the surplus, as the liquidation had 
not been completed. 

Campbell & Whipp and other counsel, 
representing the Russian companies, took 
a different viewpoint. 

Mr. Fowler argued that the surplus 
should not be distributed pending non- 
recognition of the Soviet Government by 
the U. S., but the Court of Appeals in 
prior litigation, in writing its decision, 
said it would not lift the injunction pend- 
ing liquidation for the benefit of U. S. 
creditors and allow trial of the Second 
Russian cases to go on, but that the Su- 
perintendent could not hold the funds 
indefinitely. The court said it had pre- 
viously stated in other cases that it is 
the duty of the Superintendent to liqui- 
date for the benefit of creditors, policy- 
holders and shareholders wherever they 
may be situated. 

There was considerable pressure on 
the Department to make a renort show- 
ing distribution of the surplus, but the 
liquidation had not been completed for 
the purpose of adjudging and paying all 
the claims of the first class. First class 
creditors are persons who dealt with 
United States branches of the Russian 
companies directly, either through taking 
out policies or doing work for them in 
reference to the American branches. 

Early in the liquidation receivers were 
appointed by the Supreme Court, and the 
Department and the Russian companies 
appealed from those decisions and the 
receiverships were reversed by the Ap- 
pellate Division. Thereafter, the liqui- 
dator was directed to submit a plan, be- 
ing given three days in which to do so. 


Locking Up the Funds 


Mr. Fowler’s plan substantially was to 
lock up the funds. What he had in mind 
was this. Locking up the funds would 
prevent changes or expenditures in liqui- 
dation proceedings and let the injunction 
stand to protect funds against suits; in 
other words, to guard against more liqui- 
dation. 

The Attorney General entered at this 
point and said if the state were to hold 
the funds in custody they should not be 
held by the state superintendent but by 
the state comptroller. 

In stopping further liquidation expense, 
the Liquidation Bureau carried out the 
statutes where the Court of Appeals had 
previously held that the reversionary in- 
terests, after the creditors of the first 
class had been paid, should go to the 
parent corporation or its legal represen- 
tative at the domicile. The Department 
knew that they could not send money to 
Russia because there was no legal rep- 
resentative at the domicile with whom 
the Department could communicate be- 
the Government of the United 
States, under its policy of non-recogni- 
tion, did not recognize the Soviet Gov- 
ernment or any branch of it. 

The superintendent's reports to the Su- 
preme Court were confirmed and several 
persons appealed to the Appellate Divi- 
sion which affirmed the orders confirming 
the reports. The next step was appeal 
to the Court of Appeals, and it is the 
Court of Appeals decisions, given last 
week, which are reviewed in other col- 
umns. 


cause 


INLAND RATE PAMPHLET 
The National Union Fire has issued a 
handy pamphlet for agents giving the 
inland marine rate schedule for a long 
list of coverages. Thirty coverages are 
listed together with brief descriptions of 
each. 


DEATH OF N. L. CARPENTER 


N. Leslie Carpenter, treasurer of the 
Mississippi Fire of Jackson, Miss., and 
well known there as a banker and cot- 
ton merchant, died last week at the age 
of 61 years. 


Decision Where There 
Is No Board Quorum 


KEEPING GUARD OF _ ASSETS 








Court of Appeals Says Surety Bond 
Must Be Executed; Delivery to a 
Trust Company 





In a separate decision relative to the 
Moscow Fire and Northern of Moscow 
the court says that this situation is dif- 
ferent as these corporations are no long- 
er represented by a quorum of directors. 
There is only one director of the Mos- 
cow Fire left, and two of the Northern. 
Discussing that situation the court said: 

“Directors less than a quorum may be 
treated as conservators of the property 
of their companies when there are assets 
within the state that might otherwise be 
lost (Severnoe Securities Corp. vs. Lon- 
don & Lancashire Ins. Co., decided Jan- 
uary 6, 1931). Even so, a court of equity 
will exercise a measure of discretion be- 
fore surrendering possession to claimants 
whose powers and duties are born of an 
emergency. 

“Delivery of the assets to directors not 
constituting a quorum should be condi- 
tioned upon the execution of a surety 
company bond to the people of the state, 
in a sum equal to the value of the assets 
so delivered, with a condition to the 
effect that the director or directors shall 
faithfully apply the assets to the use of 
the corporation, its creditors and share- 
holders, the bond to be enforcible, in case 
of breach of the condition, by the cor- 
poration or by any creditor or share- 
holder affected thereby. 

“ ° = - 

In the event of inability or failure to 
comply with this condition, delivery may 
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be made to a trust company in the city 
of New York as agent or depository upon 
the stipulation of the insurance company 
and its conservators that the fund will 
not be withdrawn except upon the order 
of a court of competent jurisdiction. 

“The orders of the Appellate Division and 
those of the Special Term should be reversed. 
and orders entered dissolving the injunction and 
directing the transfer or deposit of the surplus 
in accordance with this opinion. 

“The form of the order and of the bond pre- 
scribed thereby may be settled upon notice.” 





WESTCHESTER FIRE FIGURES 

The Westchester Fire, in presenting 
its ninety-fourth annual statement, shows 
assets on January 1 of $15,131,492. The 
net surplus is $4,040,688, capital $2,000,000 
and reserve for unearned premiums $7,- 
571,663. This company is a member of 
the strong Crum & Forster group. 





DEERING ASS’T MANAGER 
The Atlantic Marine department of the 
Fireman’s Fund, Home Fire & Marine 
and Occidental announces the appoint- 
ment of Thomas S. Deering as assistant 
manager. 











A Good Time 


Life Insurance 


ued without further payment. 


used to tide them over. 


been paid. 





-_ as a savings and invest- 
ment plan, life insurance is giving financial independence to 
thousands. From the viewpoint of availability for every indi- 
vidual, safety and permanent value, certainty of return, easily 
carried cost, and control by the investor—it is a solid rock on 
which to build personal and family security. 


If liquidation is necessary or desirable, your clients receive 
a fair and immediate settlement of their equities. 


Should they be totally and permanently disabled, they 
receive a definite income regularly, and insurance is contin- 


If financial accommodation is needed, the policy can be 


If the policy is in full force at death, the beneficiary will re- 
ceive the proceeds, no matter how few premiums may have 


If they live, they will receive the amount themselves. 





Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
A Mutual Company Returning Annual Dividends and 
Offering a Policy for Every Need 


to Suggest 


as a valuable complement 
to an investment program 























C. C. WRIGHT ADVANCED 





Made an Assistant Secretary of Spring. 
field F. & M.; Twenty-five Years 
With Company 


Charles C. Wright of the Springfield 
Fire & Marine was last week elected 
an assistant secretary. He has been gen- 
eral agent at the head office at Spring- 
field, Mass., since March 18, 1929, in 
charge of the underwriting of the Middle 
department territory. He joined the 
Springfield on January 1, 1906, as mail 
clerk and worked his way up through 
the various underwriting departments. 
On November 1, 1917, he was appointed 
special agent in the central Pennsyl- 
vania field with headquarters at Wilkes- 
Barre. Subsequently he was moved to 
Philadelphia, where he had supervision 
over eastern Pennsylvania, Maryland, 
Delaware and the District of Columbia. 
On January 1 of this year Mr. Wright 
celebrated his twenty-fifth anniversary 
with the company. 


LONDON & LANCASHIRE 








All Companies in Group Show an Under- 
writing Profit; Combined Premiums 
Were $6,870,478 

The London & Lancashire group, com- 
prising also the Orient, Law Union & 
Rock and the Safeguard, had a combined 
net premium income at the close of 1930 
of $6,870,478. The losses incurred were 
$3,153,515 or 46%, and after deducting all 
expenses there was a trade profit of $58,- 
163 or 85%. There was also a decrease 
in reserve of $347,538, thus bringing the 
total underwriting profit to $405,701 or 
5.90%. The decrease in the group pre- 
miums was $530,758 and in surplus $112,- 
089. 

The London & Lancashire itself had net 
premiums written of $3,162,386 or a de- 
crease of $205,007 compared with 1929. 
The losses incurred were $1,443,597 or 
45.65%. After deducting all other ex- 
penses there was a trade profit of $76, 
421 or 242%. With the decrease in re- 
serve of $163,153 the underwriting profit 
was increased to $239,574 or 7.58%. The 
Orient had an underwriting profit of 
4.31%, the Law Union & Rock 2.37% 
and the Safeguard 10.03%. 


RATING ORGANIZATION MEETS 


The New York Fire Insurance Rating 
Organization held its annual meeting last 
week and elected the following new mem- 
bers to the governing committee: Frank 
E. Jenkins, vice-president of the Queen; 
J. Lester Parsons, president of the 
United States Fire; E. V. Nourse, presi- 
dent of the Manhattan Fire & Marine; 
Oswald Tregaskis, United States mana- 
ger of the Sun, and W. E. Maynard, 
vice-president of the Providence-Wash- 
ington. To fill vacancies on the com- 
mittee President Otho E. Lane of the 
Fire Association was elected to succeed 

Cochran, resigned, and United 
States Fire Manager Harold Warner of 
the Royal was elected to succeed William 
Mackintosh, deceased. The governing 





committee then elected Mr. Jenkins of 
the Queens as chairman and President 
James Marshall of the Northern of New 
York as vice-chairman. 
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This is one of our many In- 
land Marine coverages which 
can help you increase your 
premium income during 1931. 


The AMERICA F ORE GRO UP | of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM, Chairman of the Boards 


Eighty Maiden Lane, Co PAUL L.HAID. Prendent SS New York,N.Y. 
a THE FIDELITY AND CASUALTY COMPANY . 
ERNEST STURM. Chairinan of the Board 
WADE FETZER. Vice Chairman 
PAUL L. HAID., President 
NEW YORK —_ CHICAGO aoa N FRANCISCO —. ATLANTA DALLAS MONTREAL 








Page 26 











Automobile Maddionn 
At Hartford Meeting 


BETTER BUSINESS IS KEYNOTE 
Home Office Executives Address Fire 
and Marine Specials on Wide 
Variety of Topics 
The better business boosters of the 
\utomobile of Hartford and the Stand- 
1 Fire convened in Hartford at the 
w building of the Aetna Life and 
\ffiliated Cos. this week. The entire 

ld force, representing the fire and ma- 
rine departments in the East, Middle and 
New York suburban departments was 

resent, and the keynote of the conven- 

m was “Better Business.” The aim of 
the company is not only to increase busi- 

ess, bat to maintain its good loss ratio, 
) increase its agency reputation and to 
wer expenses. 

To assist in this direction a number of 

resting talks featured the convention. 
Following an inspection of the new 
building the opening address was given 
y Vice-President Alfred Stinson who 
turned from a trip to the Pacific Coast 
time ‘to preside at this meeting. The 
ictivities of the marine departments 

re discussed by Vice-President E. J. 

1 Vice-President J. K. Hooker 
“What we can look forward 

Secretary Olaf Nordeng discussed 
“Fire Underwriting.” “Where the Others 
Leave Off” was the subject of a talk by 
\ssistant Secretary Clarence T. Hub- 
bard. “Unusual Underwriting Problems” 
was a paper read by Assistant Secretary 
T. D. Olmstead. “What Re-Insurance 
\lcans to Us” was the topic of Assistant 
Secretary H. J. Parker, while the “Moral 
Hazard” was the problem tackled by 
\ssistant Secretary W. S. Hart. 


Ale 
it 


liscussed 


Maccabe on Marine Underwriting 


Ocean marine underwriting came in for 
its attention in an address by Assistant 
Secretary Fred Maccabe. The various 
inland marine covers were described by 
Secretary D. R. Sibley. Agency Mana- 

J. R. Donovan related some of his 
sales experiences. E. D. Wood, superin- 
tendent special risk department, spoke 
ind also Assistant Secretary H. N. Smith, 
and the matter of fire insurance losses 
was discussed by Assistant Secretary W. 
I’. Patton. ; 

\s guest speakers the subject of “Co- 
Operation” was the address of Vice- 
President K. A. Luther of the life de- 
partment, and “The Legal Angle” the 
address of General Counsel Oliver Beck- 
with. “Publicity” was the subject of S. 
F. Withe and H. C. Pulver. One of the 
features of the convention was the ses- 
sion of the field club wherein the trav- 
cling representatives of these companies 
held their own meeting without anyone 

m the home office being present. 

On the evening of February 18 a ban- 
quet was held in the cafeteria in the new 
building at which Vice-President J. H. 
Brewster was the chief speaker. Presi- 
dent Morgan B. Brainard also made a 

ef address, and there were responses 
from the vice-presidents of the various 

mpanies. The toastmaster was Assist- 
int Secretary Clarence T. Hubbard. Fol- 


lowing the dinner the convention attend- ° 


ed a basketball game of the Aetna Life 
irls’ team held in the Bulkeley Memo- 
rial Hall. The remaining days were de- 
voted to a series of private conferences 
whercin the visiting field men circulated 
n accordance with a carefully prepared 


schedule so that they spent a certain 
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of what is insurable; how it should be 
insured to produce an underwriting profit; 
and a willingness to share that profit with 


Germanic Representation an Agency Asset 








number of hours in conference in the 
various offices of the company officials. 

Immediately at the conclusion of this 
conference the following officials will 
journey to Chicago to attend a similar 
meeting for the Western representatives: 
Vice-Presidents Alfred Stinson, E. J. 
Perrin and J. K. Hooker; Secretaries 
Olaf Nordeng and D. R. Sibley; Assist- 
ant Secretaries Clarence T. Hubbard, R. 
R. Stone, H. J. Parker and Fred Mac- 
cabe. During the week of March 2 a 
convention will be held in Atlanta, 
wherein the company will be represented 
from the home office by Vice-President 
Alfred Stinson, Vice-President E. J. 
Perrin, Secretary Olaf Nordeng, Secre- 
tary D. R. Sibley, Assistant Secretary 
Clarence T. Hubbard and Manager T. Z. 
Franklin. 





SWIFT WITH R. B. McFALLS 

Lee W. Swift, executive special agent 
of the Fireman’s Fund, is resigning 
March 1 to become an officer of R. B. 
McFalls & Co., Inc., New York City. 
He is a native of Wheeling, W. Va., and 
began his insurance career in June, 1908, 
with the Franklin of that city. When 
that company retired he joined the gen- 
eral agency of Alfred Paull & Son. He 
served in the army during the World 
War and after that went with the Fire- 
man’s Fund in 1919. For some time he 
has been executive special agent super- 
vising underwriting and production in the 
metropolitan area, with headquarters in 
the New York City office. 


N. Y. AGENCY FIRE FIGURES 

Crum & Forster again lead the New 
York fire agencies for the production of 
fire premiums in Manhattan and the 
Bronx for the last half of 1930. The 
agency’s total was $599,768 compared 
with $779,051 for the same period of 
1929. The Central Fire Agency was sec- 
ond with $553,905 as against $769,246 for 
the last half of the previous year. Other 
leading agencies among the first ten were 
Hoey & Ellison with $504,880, Hooper 
& McDaniel with $378,154, Wallace Reid 
& Co., Inc., with $338,660, the F. H. Ross 
Agency with $307,029, Hall & Henshaw 
with $304,526, Willard S. Brown & Co. 
with $263,388, Fowler & Kavanagh with 
$260,246 and William H. Koop with $234,- 
239, 





ASSOCIATES HONOR E. E. COLE 

President E. E. Cole of the National 
Liberty was honored last’ Saturday, the 
thirtieth anniversary of the founding of 
the company, by gifts and a host of con- 
gratulatory messages received at the 
home office in Pittsburgh. His fellow 
officers and the fieldmen presented him 
with an electric clock and an office can- 
delabra containing thirty beautiful roses. 
Another gift was a bound volume of let- 
ters sent by persons outside the com- 
pany voicing their tributes to Mr. Cole. 
He was also guest of honor at a luncheon 
at the Pittsburgh Athletic Association 
attended by the National Liberty officers 
and old time employes. 





— 


THOMSON SUCCEEDS LAIDLAW 





Former General Manager of Norwich 
Union Group for Canada; Came F rom 
England Four Years Ago 
John B. Laidlaw, who has been man. 
ager and general manager in Canada at 
Toronto for the Norwich Union group 
for many years, has retired and is suc. 
ceeded by William A. Thomson who 
for the last four years has had the title 
of Canadian manager. Mr. Laidlaw will, 


. however, continue as chief agent for 


Canada for the Norwich Union Life and 
as a director of the Norwich Union Fire 
and the Canada Security. He was to 
have retired on March 31, his sixty-fifth 
birthday, but as he is going to the Ar- 
gentine on a good-will trip tomorrovw, 
February 21, the retirement date has 
been advanced. 

Mr. Laidlaw was born in Toronto jn 
1806 and after graduation from Jarvis 
Collegiate Institute was for awhile con- 
nected with a wholesale millinery house, 
He entered insurance in 1882 with the 
City of London as chief clerk and four 
years later took a similar position with 
the Norwich Union Fire at Toronto. 
Later for two years he was with the 
Lancashire but returned to the Norwich 
Union in 1895, taking the post of man- 
ager. The title of general manager for 
Canada was given him in 1927. 

Mr. Thomson joined the Norwich 
Union as a clerk twenty-nine years ago 
in Edinburgh, Scotland. He is a native 
of that city. He served later at Glas- 
gow, Leeds and Manchester, and in 1922 
became home fire superintendent at the 
company’s head office at Norwich, Eng- 
land. In 1927 he was promoted to man- 
ager for Canada. 





JANUARY FIRE LOSSES 





Total of $44,090,449 Is Increase of 4% 
Over January, 1930; Trend of 
Losses Downward 
Fire losses in the United States during 
January showed an increase of about 
4% over January, 1930, according to fig- 
ures compiled by the National Board of 
Fire Underwriters. The losses last month 
were reported as $44,090,449 compared 
with $42,344,035 in the same month last 
year. Although the figures do show an 
increase there are two encouraging re- 
sults. In the first place the rate of in- 
crease is the lowest since last June and 
in the second place while the January 
losses were in excess of last January 
they are over $600,000 lower than for 
January, 1929, when business was con- 
sidered at its height. If the present 
trend in fire losses is maintained it should 
be only a few months before the month- 
ly losses of 1931 are less than those for 

the corresponding month of 1930. 





BANKERS & MERCHANTS FIRE 

The Bankers & Merchants Fire, a di- 
vision of Insurance Securities Co., Inc., 
issued its annual statement last week, 
making a favorable showing despite the 
severity of declines in securities during 
1930. The company’s premium income 
increased from $273,499 to $346,754, an 
increase of $73,255. 


FRANK E. BURKE IN SOUTH 

Frank E. Burke, vice-president of the 
Home, was in Georgia this week to 
attend the annual meeting of the Georgia 
Home at Columbus on Wednesday. Yes- 
terday he attended a meeting of the ex- 
ecutive committee of the South-Eastern 
Underwriters’ Association at Atlanta. He 
left there for a business trip in Florida. 
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LOYALTY GROUP 
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TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself: Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon. and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 
History. that Just Judge of Humanity. reads the record and inexorably records the verdict. 


The Verdict is. always has been. and always will be that True Optimism is justified and its results proven. 
that False Optimism cannot last because of its unsound foundation. and that Pessimism cannot prevail. but 
must ever fail because of its inherent untruth and viciousness. 


= History records that the world progressed. and was in every way better and more prosperous in the year 
| 100 than in the year 1 A. D., History records that the world progressed. and was in every way better and 
| more prosperous in the year 1000 than in the year 100 A. D.. History records that the world progressed. and 
= was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.. and History will 
continue to record the progress of the world. and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will bein every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 
Almost two !housand years ago a wise teacher and leader of men said: 
‘‘Now Faith is the substance of things hoped for, the evidence of things not seen". 
Today Faith is as then. Today, as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed. and that individuals 
will suffer misfortunes in the future and more will succumb. cannot be denied, but such misfortunes. however 
= hard for the individuals. are after all individual misfortunes and will not. in fact cannot stay the world march = 
of progress and prosperity. = 
Do not be ashamed of your True Optimism, and do not be afraid to express it because you = 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so’’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 
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Royal Group Shows 
Underwriting Profit 


EXPENSES AND LOSSES GAIN 


Trade Results for the Companies Are 
About Even But Reserve Declines 
Enhance Profits 
The companies in the Royal group had 
last year a very small trade loss on theit 
fire business but a good sized underwrit- 
ing profit due to the decreases in pre- 
mium reserves of most of the companies 
The figures for the individual companies 
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SYRACUSE AGENTS’ MEETING 

The Syracuse Underwriters’ Exchange, 
Inc., of Syracuse, N. Y., will have its 
annual dinner meeting on Monday eve- 
ning, February 23, at the Hotel Syra- 
cuse. Either T. Alfred Fleming or W. 
Warren Fllis of the National Board of 
Fire Underwriters will be present to dis- 
cuss the municipal loss ratio in New York 
State and reply to a recent insurance 
survey by Syracuse University which rec- 
ommends_ self-insurance by municipali- 
ties. Spencer Welton, vice-president of 
the Massachusetts Bonding, will also be 
there to talk on matters of interest in 
the casualty business. 








follow : 
Royal Figures 
Met PCIE. -.. 52 dew isicndessics dm csindiured $11,255,448 
Tri ed Losses $5,573,350 (49.52%) 
Adjustment Expenses .....600.200ssc0sseres 222,988 ( 1.98%) 
(; il Expenses er veeeeeeeeees 5,497,798 (48.85%) 11,294,136 
fie ae Oc ee re ( 34%) 38,688 
ay Ss Premium Reserve............0. ( 5.78%) 649,906 
Underwriting Profit sin orig Meccan ( 543%) $ 611,218 
Liverpool & London & Globe 
Net Premiums Te en ree $10,616,410 
PCT TOR TUOSBSOS: oie cs cbanccdcscwsdccdaemouee $5,174,115 (48.74%) 
Adjustment Expenses .............c0s0c0006 252,747. ( 2.38%) 
General Expenses . 5,153,402 (48.54%) — 10,580,264 
PEARME PUGRE 6 keiicck pce odlsncetewas ( 0.34%) 36,145 
rr s n Premium Reserve.............. ( 4.03%) 427,819 
Underw1 i Cc | ee er ( 4.37%) $403,905 
Queen 
Net Premiums ...........c.cccsccceccevoces $ 8,703,220 
SRCUEECE LOGBCS 6a 555 ids wb vawedccnwsweeen $4,242,762 (48.75%) 
Adjustment Expenses ............cccccecees 161,266 ( 1.85%) 
Geeneral <FExQenseS: osc sis cidwics scenes duemsed'e 4,249,676 (48.83%) 8,653,704 
Trade Profit eT ey were ( 57%) 49,515 
Decrease in Premium Reserve ....... ( 5.12%) 445,556 
Underwriting Profit ................ ( 5.69%) $495,072 


rred Lo 
Adjustment 


i 1 
(seneral 


Expenses 
Expenses 


ium Reserve 


Underwriting Profit 


Star of America 


Incurred Losses 


aunts $ 3,727,789 


. $1,927,953 (51.72%) 


haere 69,237 ( 1.86%) 

wii peigudowita 1,864,008 (50.01%) 3,861,798 
3.59%) 134,009 

cases 208,877 


( 

( 5.00%) 
( 201%) $ 74,808 
$ 2,064,576 
(48.81%) 





Adjustment Expenses ............ 0005 $8,972 ( 2.37%) 

General Expenses ............... ccc cece eee 981,908 (47.50%) 2,038,540 
Trade Profit penne irs ues hesawuaes ( 1.26%) 26.036 

Decrease in Premium Reserve.............. ( 2.38%) 49.1006 
Underwriting Profit toss uss seach ashes ( 3.04%) $75,142 

American & Foreign 

Net Premiums cok $960,850 

Incurred Losses rere er $461,761 (48.00%) 

Adjustment Expenses ..........cccccucecuce 20,756 ( 216%) 

General Expenses 467,772 (48.68%) 950,289 
Trad Profit GMA 6 wien epee ( 1.10%) 10,561 

Increase in Premium Reserve.............. ( 3.43%) 32,947 
Underwriting Loss ................ ( 2.33%) $22,386 

; Federal Union 

Net Premiums ..............0cccceccceececs $701,342 

Incurred Losses esis is Risin We bias bok SS $371,667 (48.82%) 

Adjustment Expenses ............0. cee e ee 18,004 ( 2.30%) 

General Expenses 349,317. (45.88%) 738,989 
Trade Profit 5 Gtanaretd i arkte a eeteia ( 2.94%) 22,352 

| ease in Premium Reserve............... ( 0.12%) 879 
Underwriti PEOHE <a sshia bose wiereceus ( 282%) $21,473 


LA SALLE FIRE FIGURES 


The annual statement of the La Salle 
Fire, a division of Insurance Securities 
Co., Inc., shows good results, notwith- 


standing the poor business and financial 
conditions of last vear. Premium income 
amounted to $849,933, an increase of $79,- 
717 over 1929. This necessitated the es- 
tablishment of an increased premium re- 
serve of $132,111 in spite of which under- 
writing losses amounted to only $1,317, 
or two-tenths of 1%. The La Salle Fire 
reports a reduction of 5.7% in its expense 
ratio over the previous year. 


NEW JERSEY DIVIDEND 
At the regular meeting of the board 
of the New Jersey Insurance Co. held 
last week, a semi-annual dividend of $1.25 
a share was declared. The dividend will 
be payable on February 28 to stockhold- 
ers of record on February 19. 





GUY H. FULLER DEAD 
Guy H. Fuller, president of the Fuller 
Adjustment Co. of Oklahoma City, died 
of pneumonia there last week. He had 


been on a trip to New York only a few 
weeks ago. 


E. U. A. HONORS SHALLCROSS 





North British & Mercantile Manager 
Elected Vice-President to Succeed 
Late Wm. Mackintosh 

The Eastern Underwriters’ Association 
last week elected Cecil F. Shallcross, 
United States manager of the North 
British & Mercantile, as vice-president 
of the association to fill the .vacancy 
caused by the death of William Mackin- 
tosh, assistant United States fire man- 
ager of the Royal. The association also 
adopted a memorial on Mr. Mackintosh 
stating among other things that “any- 
thing he undertook to do he did well. 
To him investigation of any question 
meant thorough investigation. To all his 
problems he brought wisdom, integrity 
of the highest order, a breadth of view 
which ignored useless trifles and a sav- 
ing sense of humor which bridged many 
a difficulty.” 





R. S. STODDART PROMOTED 


Robert S. Stoddart is now assistant 
secretary of the New York Underwriters 
Insurance Co., having been promoted from 
the post of executive special agent. He 
is a brother of John C. Stoddart, vice- 
president of the company, and a son of 
the late John H. Stoddart. Robert S. 
was graduated from Yale in 1917 and 
after serving abroad with the American 
army joined the New York Underwriters. 
He has been in the underwriting depart- 
ment and has served as assistant exam- 
iner, chief examiner, special agent and 
executive special agent. 





BOSTON AGENCY TO MOVE 


William H. Brewster & Co., of Boston, 
for the last five years located at 20 Broad 
Street, is moving on February 24 into 
new and larger quarters at 4 Liberty 
Square. The Brewster agency, which 
since 1923 has been under the manage- 
ment of Gustavus Holt, represents in 
the Boston metropolitan area the Quaker 
City Underwriters, Ohio Farmers, South- 
ern Fire, Chicago F. & M., Merchants 
of Colorado and the Union Indemnity. 


WANTED TO BUY 


Insurance Broker’s Business, 
New York City or Brooklyn, 
No large accounts. Fire and 
Automobile lines desired. 


Address Box 1159 
THE EASTERN UNDERWRITER 
110 Fulton Street, New York, N. Y, 














TEXAS COMPANIES MERGE 





Utility Merged With Gulf; Latter With 
Assets of $4,600,000 Becomes Largest 
Texas Owned Company 

The Gulf and Utility insurance compa- 
nies, both of Dallas, Tex., have merged, 
creating a company with total assets in 
excess of $4,600,000. The company, which 
will be called the Gulf, has a capital of 
$2,150,000 and surplus in excess of $1,500,- 
000. G. Sheerin, president of the 
Utility, goes with the Gulf as a director 
and manager of the automobile depart- 
ment. G. W. Jalonick, Jr., is president of 
the Gulf. The entire office and field 
force of the Utility have been taken 
over. The Gulf now becomes the largest 
Texas-owned fire insurance company. 





N. Y. STANDARD FIGURES 


The Standard of New York, a member 
of the Tokio Marine & Fire group, closed 
1930 with assets of $4,684,422. The net 
surplus is $2,172,133 and the capital $1,- 
000,000. The liabilities including an un- 
earned premium reserve of $1,276,758 are 
less than one-half the policyholders’ sur- 
plus, thus showing the strong financial 
position of the company. J. A. Kelsey, 
prominent in fire insurance circles here, 
is president of the Standard. 
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THE LOSS RATIO 


in Relation to 


PREMIUM VOLUME 


T is a curious paradox that the recent increased loss 
ratio has caused people to think more about insur- 
ance. Comment is frequent that the companies must 
pay more dishonest losses than they did in such years 
as 1928 and 1929. Thus assureds are getting a better 
idea of what moral hazard means to insurance—and 
perhaps other problems as well. 


This is the last way insurance men would choose 
to focus attention on insurance. But we can take ad- 
vantage of greater public interest in a business that 
paid a large share of such conflagrations as that in Fall 
River, 1928; Berkeley, 1923; Atlanta, 1917; Kingsland 
(N. J.), 1917; Augusta, 1916; Paris (Tex.), 1916; 
Chelsea (Mass.), 1908; San Francisco, 1906; Baltimore, 
1904 and Chicago, 1871. 


Such public interest indicates sympathy, but fire 


insurance doesn’t want that—unless it is properly ap- 
plied in the purchase of adequate indemnity, based on 
appreciation of insurance as the bulwark of other busi- 
ness. Some day, we all hope, people will learn that it 
is economical to leave all risk possible to an insurance 
company. They will then be better able to devote them- 
selves to building their own business, secure in the 
knowledge that, come what may, it will go on at a profit, 
though the profit may be paid for a time by an insur- 
ance company. 


But the object now is to take advantage of greater 
public interest in insurance. That requires calls on 
clients and prospects, and consideration with them of a 
complete insurance program. It means work, but it 
may mean too capitalizing on this interest of which we 
have been speaking. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








James A 


old-time 


Hays, of Hays & Wormuth, 
Amsterdam, N. Y., 


had just emerged from a clerkship in the 


agents at 


Seymour Birch agency, to a partnership, 
with his friend Wormuth, long. since 
passed on, when I called at that office 
for the first time in 1804. I had just 
been promoted to a special agency by 
the old Germania of New York, so we 
were both young men starting on our 
careers in the creative part of the busi- 
ness 

Mr. Birch was still taking a part in 
the business. I learned a lot from Mr. 
Birch and Messrs. Hays and Wormuth 


about the local business, especially about 
knitting mills and brush factories. With 
cards of introduction from these gentle- 
men I presented myself to the practical 
men in the mills and told them that I 
Was young, new and inexperienced and 
asked them to help me. One of these 
mill superintendents told me it was a 
delightful experience to meet an insur- 
ance inspector who did not know it all. 
He probably had an experience with some 
smart aleck insurance special. 

In those days we obtained a rate of 
about one per cent. on sprinklered full 
process mills, which is quite different 
from the pittance we receive nowadays 
if we receive it at all, many of the knit- 
ting mills now being down as 
women and men wear rayon or silk un- 
derwear today. 

Mr. Birch, who had just sold out to 
his young men, Hays and Wormuth, was 
himself the successor of wey may & 
Birch, which firm was preceded by Geo. 


closed 


F. Munson & Co. This enterprise 
reached back to before the Civil War. 
his is probably one of the oldest plants 


in the state and, as I remember, was 


carried on from generation to genera- 
tion through the young men growing up 
in the office as clerks and managers and 


then yer partners. Mr. Hays’ son, 
whom I call the “Little One,” because he 
is Over six anda hz cul feet tall, is now a 
partner and is carrying on the traditions 
f this first class agency. 


Mr. Hays, Sr., is a keen observer of 


men and matters, and also has a reten- 
tive memory. Kecently he sent me a 
story which happened over fifty years 
igo. It shows also the quaint sense of 
— that the Negro porters of those 
days had, which has been lost by their 
chi Idren and grandchildren of post-bel- 

un days. | quote his letter to me ver- 
batim: 

“Your item in ‘Tales of the Road’ in 
urrent number of The Eastern Under- . 
writer about ‘An Old Porter’s Jokes,’ 
brings to mind the reply of ‘Sid’ Van 
aimee ae negro porter at the Jackson 
House at Mayfield, N. Y., my _ native 
town. Sh iy after the Civil War when 
the stage route ran from Fonda_ to 
Northville, a traveler stopped over night 
at the hotel and: was awakened <in the 
morning by ‘Sid’ ging a large bell to 
arouse the guests. ee the traveler 
had performed his morning ablutions and 
was descending into the hall below, he 
saw ‘Sid’ again ringing the bell—thi¢ time 
for breakfast—and wanting to be cotr- 
eous and say something to the porter, 

1 . ‘Well, my man, | see vou 
have two bells here.’ ‘No sah,’ said ‘Sid.’ 
This am the second ringing of the fust 


bell.’ 
“J am’ reading with much interest your 
‘Tales of the Road’ as I know or have 


known many of the men you mention in 
your racy articles. 
“Respectfully, 
“James A. Hays.” 
cia oe 
Tom Gallagher’s Wit 

Tom Gallagher, formerly western de- 
partment manager of the Aetna (Fire), 
before that for many vears special agent 
in New York State for the Continental 
and the Aetna and the friend and father- 
ly advisor of young fieldmen who flocked 
to him for advice and consolation as I 
did when a youngster in the field, wrote 
me as follows from Chicago recently, 
when my item on the surrounding hills 
of Dansville, N. Y., his home town, at- 
tracted his favorable attention and 
caused the letter he wrote me, which is 
written in clear and stately longhand 
with a brain and hand as steady as that 
of a young man: “* * * but most of 
my friends have gone to a better world, 
but I stop over for a day or two (at 
Dansville) nearly every time and still 
love the old town where (and here comes 
a touch of Tom’s old sense of humor) 
I arrived eighty-two years ago, without 
a shirt on my back and unable to speak 
a word of English. My father arrived 
there from Ireland in 1847 and I was 
born in 1848, eighty-two years ago.” 

It is truly Gallagheresque to describe 
his coming into the world “without a 
shirt on his back, and unable to speak a 
word of English.” 

Dansville, by the way, produced two 
great insurance men in Tom Gallagher 
and John McCurdy, his brother-in-law, 
who was special agent, company execu- 
tive and later company adjuster. The 
old general agency of Post & McCurdy 
will be remembered favorably by some 
old-timers in New York. 

Mr. French of the loss committee of 
the New York Board of Fire Underwrit- 
ers also came from Dansville. 

Tom Gallagher’s son, Vincent, secre- 
tary of the America Fore group, whom 
I knew from babyhood, comes to his 
ability in, and knowledge of, the insur- 
ance business pro rata from the Gal- 
lagher and McCurdy insurance strain in 
his blood. 

x ok Ox 
Corn Plant As National Flower 

Men on the road are usually keen ob- 
servers and readers and take a part in 
the discussions on public and _ general 
matters, outside of insurance with agents 
and other traveling men in topics of the 
day, such as the selection of a national 
flower. I remember well the discussion 
that was waged for many years about 
the merits or demerits of certain flowers 


for this honor. In the early nineties 
everyone was “nuts” about the golden 
rod as a national emblem. Then came 


the chrysanthemum and so forth. Re- 
cently an argument in favor of Indian 
corn was started in the New York Her- 
ald Tribune, which inspired the follow- 
ing letter to that paper by me: 

‘ %* %* very much interested in your 
editorial entitled ‘Candidate Corn,’ in 
which you set forth why this native Am- 
erican plant should be a candidate for na- 
tional honors. It is the backbone of our 
country agriculturally, as you say, is as 
graceful and decorative as it is sustain- 
ing both for men and beast, besides lend- 
ing itself to the manufacture of many 
useful byproducts, and it could very 
properly be chosen as our national em- 
blem. The Canadian people selected the 
maple leaf as a national emblem for 
similar reasons.” (Here I might add that 


the golden rod has no claims on the 
popular fancy now, except that it might 
be used to symbolize the national afflic- 
tion of hay fever, and that every time 
I look at it I feel the urge to sneeze.) 

“I might mention that artists and 
architects have long ago discovered the 
beauty you describe. If you will visit the 
old Litchfield Mansion in Prospect Park, 
Brooklyn, taken over when that park 
was laid out in 1896, it will probably 
delight you and others of the same mind 
as to our great staple, Indian corn or 
maize, to see the beautiful column design 
made by some unknown architect, who 
created an original capital by using the 
ripening cob and the large leaves of the 
cornstalk artistically as the Egyptians 
used the lotus plant and the Greeks the 
acanthus—this architect has really cre- 
ated an American columnar order, origi- 
nal, beautiful and pleasing. The Litch- 
field Mansion is now used as an admin- 
istration building by the park commis- 
sioners and is near the West Drive not 
far from the Third Street entrance.” 

An editorial appeared in the New York 
Herald Tribune based on above informa- 
tion a little later, and the editor stated 
that, as a correspondent points out, an 
American columnar order was formed 
when the architect of the old Litchfield 
Mansion in Prospect Park used Indian 
maize for his design. My object in writ- 
ing this in my column (also as an inter- 
esting matter of information) is to have 
my fieldmen friends take an interest in 
the matter and to become boosters for 
making the corn plant the national 
flower. 

* * x 


Percy Jarvis’ Questions 

Percy Jarvis of the Security, a veteran 
fieldman in New York State, and a good 
friend of mine, has a habit of always 
thinking up some question ta ask after 
I have given him information about some 
subject concerning which he had none 
before. He is a darned good listener 
and appreciates information, but his fer- 
tile mind is not satisfied until, after 
turning the matter over in his mind, he 
has evolved some question that I can’t 
always answer. As for instance, when I 
told him the astounding fact that, after 
being in the sea for a long while, the 
salmon returns to spawn in the very pond 
or headwaters of the river where he had 
been spawned, and where, after spawn- 
ing it dies. The National Bureau of 
Fisheries has proven this fact to their 
satisfaction. 

This to me seems a very wonderful 
thing, and so it seemed to Percy. After 
turning the matter over in his mind a 
while, during -which time I foresaw that 
he would ask some question, he said: 
“Well, well! And how long do they 
stay in the ocean before returning to 
spawn?” I had not looked into that, 
and referred him to the Bureau of Fish- 
eries at Washington for further particu- 
lars. But it shows that he can always 
think up some such question or other 
readily and he does it with a great deal 
of pleasure. I told him one time that 
certain plants in the tropical climates 
bloomed in the night only and he asked 
me “Why?” This time I was ready with 
an answer, however, which was that the 
sun’s rays were too hot during the day 
and that a flower would wilt too soon, 
and peo ng the Power that Directs 
Everything had taken care of this par- 
ticular species. “But why couldn’t it grow 
under trees?” he asked then. The an- 
swer was that there are no trees where 
this plant grows. 

Be it understood that these conversa- 
tions are hugely enjoyed by both of us, 
and while away otherwise humdrum 
hours. 





TO CONTINUE AGENCY 

Mrs. M. M. O’Hara has decided to 
continue the general insurance agency 
operated by her husband in Lackawanna, 
a Buffalo, N. Y., suburb, until the lat- 
ter’s recent death. She will operate un- 
der the name M. M. O’Hara Insurance 
Agency. 
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NAME MARKHAM FOR C. OF C. 


George D. Markham of St. Louis, one 
of the founders of the National Associa- 
tion of Insurance Agents and its third 
vice-president, has been notified by Pres- 
ident William Butterworth of the Cham- 
ber of Commerce of the United States 
that his name has been proposed by pe- 
tition for nomination to membership on 
the Board of Directors, to represent in- 
surance. In accordance with the by- 
laws of the National Chamber, the peti- 
tion has been signed by the presidents 
of five organization members. It will be 
voted on at the meeting of the National 
Councillors, representing the trade asso- 
ciation membership, April 28 at Atlantic 
City, immediately preceding the annual 
meeting of the Chamber. 





TO SPEAK IN CALIFORNIA 


Two insurance men from the East are 
on the speaker’s list for the fifty-fifth 
annual meeting of the Fire Underwriters 
Association of the Pacific in San Fran- 
cisco, March 3-4. These include John 
R. Dumont of New York of the Inter- 
state Underwriters’ Board and Ira G. 
Hoagland of New York, secretary of the 
National. Automatic Sprinkler Associa- 
tion. 


GESCHEIDT WITH N. B. & M. 

Anthony R. Gescheidt has joined the 
New York local department of the North 
sritish & Mercantile, taking charge of 
the schedule and engineering division. 
He has had a rating experience extend- 
ing over a period of twenty-five years, 
having been with the New York Fire 


Insurance Exchange for sixteen years 
and since then with various -brokerage 
houses. 
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Laboratories’ Label 
Service Expanding 


ANALYSIS OF 1930 RESULTS 
Manufacturers More and More Insisting 
Upon Use of Labels on Their 
Approved Product 


Last year reflected in a striking man- 
ner the extent to which the general pub- 
lic is demanding more and more labels 
of the Underwriters Laboratories on va- 
rious devices and materials as evidence 
of their compliance with recognized 
standards. Curtis W. Welborn, in re- 
viewing the work of the label service de- 
partment of the Laboratories during 1930 
for the Laboratories’ Data, says that the 
label volume in 1930, as compared with 
1929, showed only about half the reduc- 
tion experienced in various business lines, 
thus indicating that manufacturing sub- 
scribers attached labels to a larger pro- 
portion of their total output than was 
the case in previous years. 

One result of the present business situ- 
ation has been the concentration of most 
of the manufacturing activities in a rela- 
tively few large factories and this de- 
velopment has made it unnecessary for 
the engineers of the department to spend 
as much time in traveling as in former 
years, according to Mr. Welborn. The 
additional time thus made available for 
work at the Chicago office has been 
utilized in developing and putting into 
effect a number of refinements in the 
operation of many of the factory inspec- 
tion and label service programs. 

During the year 381 new label serv- 
ice listings were added and 297 were 
withdrawn. The tabulations show the 
new listings for each department and the 
number of listings withdrawn for the 
various reasons indicated. 


New Listings 
Hydraulic department ......... 


5 
Protection department ........ 76 
Electrical department ......... 136 
Chemical department .......... 21 
Gases and oils department..... 133 
Casualty department .......... 7 
Burglary protection department 5 
Withdrawals 

For failure to conform to mini- 
mum ready-to-serve require- 
WICHES® cc cardia ees c wate qeeente 6l 
Discontinuance of manufacture. 60 
Request of manufacturer....... 36 
Two years’ inactivity in the use 

Cr ELS ical ai iene xe een no 121 
Miscellaneous: o.0.. 25.0 ccc0cnes 19 


More than 60,000 factory inspection re- 
ports and more than 24,000 records of 
label sales were cleared through the de- 
partment during 1930. This represents a 
slight increase over 1929 in the number 
of factory inspections and a material in- 
crease in the number of label sales. This 
latter is indicative of the general policy 
of close buying adopted by most  busi- 
ness organizations during the past year. 

For several years, “Electric Motors for 
Use in Hazardous Locations” have been 
listed under the reexamination service. In 
common with all other devices and ma- 
terials listed under this form of serv- 
ice, it has been necessary to identify the 
listed devices by a comparison of the 
style or model numbers of the motors 
with the markings shown on the cards 
and in the lists. 

“The multiplicity of style or model 
numbers used to designate these motors, 
the frequency with which new designs 
have been developed and listed, and the 
fact that the lists are revised or amend- 
ed only semiannually, have made the field 
identification of listed motors particular- 
ly difficult,” says Mr. Welborn. In order 
to overcome these objectionable features, 
label service has been adopted for this 
class of equipment. 

“The labels indicate the class (I or 
11) location for which the motor has been 
found suitable as a result of test. As a 
means of providing further information 
to authorities and users of these motors, 
these devices are classified in several 
groups and arranged according to the 


degree of hazard of the location in which 
the motors may be used. 
Changes in Method of Labeling 

“During the year there have been sev- 
eral changes made in the method of la- 
beling certain types of wiring materials. 
In the past, armored cable, flexible steel 
conduit, and flexible non-metallic tubing 
have been labeled by means of labels ap- 
plied directly to the material itself. The 
new method consists of applying the 
labels to tags which are attached to coils 
of the materials in a manner similar to 
that employed for rubber-covered wire, 
non-metallic sheathed cable, etc. 
_ “Somewhat of an innovation in label- 
ing is now being tried out by manufac- 
turers of flexible cord and heater cord. 
A substantial proportion of the total vol- 
ume of this class of material is utilized 
by manufacturers of various types of 
electrical appliances and devices. The 
cord so used is necessarily cut into rela- 
tively short lengths. The fact that la- 
bels are applied to tags attached to coils 
of the material makes it impossible to 
identify the short lengths used on appli- 
ances as standard goods. In order to 
overcome this difficulty the manufactur- 
ers have developed a machine for apply- 
ing metal labels directly to the cord at 
5-foot intervals. In this way each short 
length will bear one or more of the 
metal labels as evidence that the ma- 
terial is of standard, listed quality. It 
is expected that the new method of la- 
beling cord will materially reduce the 
present widespread use of so-called ‘boot- 
leg’ cord. 

Market Sample Program 

“The market sample purchase program 
as related to the various types of wires 
and cords has been greatly augmented 
during the year. About 4,500 market 
samples were tested and reports rendered 
to manufacturers. This represents an 
increase of more than 100% over 1929. 

“An intensive market sample program 
on armored cable was recently inaugur- 
ated and it is planned to continue this 
important supplementary counter-check 
work as a part of the regular service 
on this class of material in the future. 

“Three hundred and fifty-two new re- 
examination service listings were added 
and 453 withdrawals made during the 
year. About 150 of the withdrawals were 
made following the increases in the re- 
examination fees announced on March 1, 
1930, at which time many manufacturers 
advised that production of certain de- 
vices had been discontinued for some 
time but that they had neglected to pre- 
viously request a discontinuance of list- 
ing. ? 

“Beginning January 1, 1931, the entire 
administration of the reexamination serv- 
ice program was placed under the direct 
supervision of the superintendent of label 
service. This change has made it pos- 
sible to co-ordinate the work of the va- 
rious engineering departments in each 
locality and to assign all such work in 
any given territory to one engineer. The 
rescheduling of the work in this manner 
will avoid, in so far as possible, the dupli- 
cation of traveling time and expense and 
it is expected to result in a much more 
economical and efficient operation of the 
service. In addition, a number of rela- 
tively isolated accounts and some of the 
semiannual and quarterly reexamination 
work have been assigned to local inspec- 
tors.” 


SEEK QUALIFICATION LAW 

The Insurance Brokers’ Association. of 
Illinois has started a vigorous campaign 
for a brokers’ qualification and licensing 
law in that state, to be passed if possible 
at the current session of the legislature. 
This campaign will terminate with a ban- 
quet on April 16 at the Midland Club 
and among the public officials invited 
are Gov. Louis L. Emmerson of Illinois; 
Leo H. Lowe, director of trade and com- 
merce; Harry W. Hanson, superintend- 
ent of insurance; C. D. Livingston, 1n- 
surance commissioner of Michigan, and 
James A. Beha, general manager of the 
National Bureau of Casualty & Surety 
Underwriters. Frank P. Lavin is presi- 
dent of the Illinois Brokers’ Association. 





CONGRATULATE B. R. MOWRY 


Small Change in Volume of Uncollected 
Premiums in 1930 Tribute to Manager 
of Central Bureau 


The report of the Central Bureau, 
which is “operating under the jurisdiction 
of the State of New York Insurance De- 
partment for the elimination of the ‘free 
insurance evil’ and covering the City of 
New York operations of all fire and cas- 
ualty companies licensed to do business 
in the state,” is being read with much 
approval. The figures showing only a 
small increase in the total of reported 
earned but uncollected fire and casualty 
premiums in 1930, a year when a big 
increase in overdue accounts was expect- 
ed, were published in these columns last 
week. Manager Benjamin R. Mowry 
and his efficient staff are doing fine work 
along the line of discouraging those who 
would like to work the free insurance 
game more from actually trying it, and is 
being congratulated on it. 

The Central Bureau is supervised by 
a strong committee of fire and casualty 
company or agency executives. H. E. 
Maxson, vice-president of the Continen- 
tal, is chairman. The other fire mem- 
bers are W. R. Crane of Crum & Fors- 
ter; E. C. Decker, head of the Home’s 
local department; Bennett Ellison of 
Hoey & Ellison; A. R. Hanners, mana- 


‘ger of the metropolitan department of 


the Commercial Union; W. C. Howe, 
metropolitan department manager of the 
Liverpool & London & Globe, and W. 
J. Reynolds of Corroon & Reynolds. The 
casualty division representatives are F. 
N. Dull, vice-president of the Continental 
Casualty; J. H. Grady, New York man- 
ager of the General Accident, and John 
S. Turn, vice-president of the Aetna Cas- 
ualty. 





PRIZES FOR NEWS ESSAYISTS 

The Insurance Brokers’ Association of 
Ilkinois is sponsoring a prize letter or 
essay contest open for competition to the 
staff of insurance journals of the United 
States. The subject is “What are the 
benefits of an insurance brokers’ quali- 
fication bill?” Contest will close March 
10. First prize is $25 and there are two 
others. Fred C. Bracken, Insurance Ex- 
change Building, Chicago, is chairman 
of the publicity committee. 

NEW U. & O. BOOKLET 

The Springfield Fire & Marine and its 
affiliated companies have just issued to 
their agents a new explanatory booklet 
on use and occupancy, or business inter- 
ruption, indemnity. This coverage they 
say is vitally important for the manufac- 
turer, wholesaler, retailer, public utility 
corporation, hotel and theatre owners 
and many other types of progressive 
business men. This booklet explains the 
different forms in use and also gives a 
schedule for determining amount of use 
and occupancy to be carried under the 
per diem forms. 





FIRE PREVENTION GUIDE 

The National Fire Waste Council, affi- 
liated with the Chamber of Commerce 
of the United States, yesterday issued 
a new fire prevention guide for local 
chambers of commerce in connection 
with the inter-chamber fire waste con- 
test which is conducted annually with 
such profitable results. This booklet tells 
the procedure to be followed by cities 
entered in this contest. 





CARVALHO’S DAUGHTER WEDS 

Mr. and Mrs. Bertram N. Carvalho an- 
nounce the marriage of their daughter, 
Adelaide, to Lester Ward Manning. 
After April 1 Mr. and Mrs. Manning will 
be at home in Boston. Mr. Carvalho is 
president of the Fire Reassurance of 





New York and vice-president of the 
Rossia. 

AGENCY CLAIMS $5,213 
The Bentley Chain Stores, Inc., St. 
Louis, is in bankruptcy. Among the 


debts alleged is $5,213 claimed by the 
General Insurors, 822 Chestnut Street, 
St. Louis. 


North Dakota Fund 
May Cut Reinsurance 


SEEKS A SAVING OF _ $70,000 
Bills Now in State Legislature to Extend 
Net Lines Taken by State Fire 


Fund Itself 


There are now bills before the North 
Dakota state legislature designed to save 
the state fire and tornado insurance fund 
about $70,000 a year according to F. E. 
Tunell, manager of the fund. Mr. Tun- 
ell has proposed that premium rates be 
reduced 20%; that the fund be permitted 
to write hail insurance on public build- 
ings, and that the classifications of pub- 
lic buildings be changed prescribing limi- 
tations placed on amount of net lines 
to carried by the fund on risks in each 
class. Out of the state fund of $1,137,720 
a reserve of $103,163 has been set aside 
for the payment of losses arising out of 
the recent state capital fire. The rein- 
surance carried by the: fund is placed 
with fire insurance companies. 

Following are the text of some of Man- 
ager Tunell’s recommendations : 

“1. That the State Treasurer be au- 
thorized to invest the fund in North Da- 
kota bonds, retaining a sufficient amount 
on deposit to pay current expenses and 
losses. Investment of the fund in State 
bonds will increase the interest income 
nearly $20,000 annually; 

“2. That the rate of premium be re- 
duced 20%. Such a reduction will con- 
stitute an annual saving to the State 
and subdivisions of more than $50,000 
annually ; 

“3. That amounts in the fund exceed- 
ing $2,000,000 be refunded to the State 
and subdivisions in proportion to pre- 
miums paid by each assured; 

“4. That the State fire and tornado 
fund be authorized to write insurance to 
cover public buildings against loss by 
hail in conjunction with tornado insur- 
ance; 

New Classifications 

“5. That the classifications of public 

buildings be increased from three to four 

classifications, and limitations for net 
lines carried by fire and tornado fund be 
fixed on the several classes as follows: 

I—A and AX (fire proof) fund to carry 

entire risk; 2—B and BX (brick, stone, 

concrete) fund to carry all risks not to 
exceed $100,000; 3—E and EX (hollow 
concrete block, concrete block, and hoi- 
low tile) fund to carry all risks not to 
exceed $75,000; 4—all other classes 
(frame, etc.) fund to carry not to exceed 
$25,000; reinsurance or excess insurance 
in accordance with the foregoing limita- 
tions will cost approximately $15,000 an- 
nually, whereas reinsurance or excess in- 
surance under the present law costs ap- 
proximately $100,000 per year in accord- 
ance with the present board rates. Ac- 
cording to past experiences the fund will 

Save approximately $60,000 annually 

through this proposed change. 

“Many of the best public buildings of 
the State outside the fire proof class are 
classified as E and EX on account of 
hollow tile construction. Such buildings 
are now included in Class Three. The 
fire hazard on this type is extremely less 
and such buildings constitute far more 
favorable risks than those of frame con- 
struction. For the purpose of reinsur- 
ance, the E and EX buildings should be 
classified in a different division from 
those of frame construction. 

“Under the foregoing proposed classi- 
fication, reinsurance will be required in 
the different classes as follows: 

“Class I, none; Class II, 21 risks, $1,- 
021,803; Class III, 11 risks, $392,000; 
Class IV, 15 risks, $239,690. 

“A list of buildings of combustible con- 
struction with valuations exceeding $100,- 
000 will be found on page +44 of the 1929 
report. If the lines of reinsurance are 
reduced as proposed the saving may be 
expected to offset the reduction of 20% 
in premium rates and the growth of the 
fund will therefore not be retarded 

through such reductions.” 
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Fire Executives Want 
Dunham Reappointed 


PETITION GOVERNOR CROSS 
Large Group at Hartford Meeting En- 
dorses Record and Administration 
Of Commissioner 


Colonel 


term 


Howard P 
as imsurance 

necticut will expire 
1 view of this fact 


ition 


Dunham's present 
commissioner of Con- 

July 1 this year and 

and the further con- 
that Governor Cross went into 
at the head of a victorious Demo- 

ticket in a traditionally Repub- 
lican state, Hartford political circles have 
had rumors of a new commissioner to 
succeed Colonel Dunham. 

What the insurance business thinks of 
Colonel Dunham as insurance commis- 
sloner was made a matter of record at 
held in Hartford last week 

officers of Connecticut fire 
companies and admitted companies hav- 


sic r% 
( fice 
cratic 


a meeting 


by executive 


ing their headquarters in that. state. 
James Wyper acted as chairman and the 
following companies were represented: 
sg a. (Fire), Automobile, Connecticut 
i East & West, Hartford Fire, Na- 
ti nal Fire, Orient, Phoenix of Hartford, 
Rossia, Security, Standard, Travelers 
Fire, orld Fire & Marine, American 
Union, yo te American, Central 
Union and Safeguard 


\ resolution was prepared and sent to 


Governor Cross asking the reappoint- 
ment of Colonel Dunham as commis- 
sioner The letter said Commissioner 


Dunham has established a notable rec- 
ord and has devoted himself intelligently 


and honestly to matters coming under 
his jurisdiction. “The experience and 
isefulness of Colonel Dunham,” states 
the letter, “in his present office fairly 
entitle him to favorable consideration in 
the interest of the state on one hand 
and for the protection of this important 
home industry on the other hand.” 


Concluding 
company 
administration 
Dunham as 


the resolution says that the 
officials “endorse the record and 
of Colonel Howard P. 
insurance commissioner of 
this state and respectful commend him 

the favorable consideration by the 
governor of this state, for reappointment 
at this time.” 


MEETS BRITISH PRINCES 





Cornelius J. Reid Went to Jamaica to 
Attend Opening of New Hotel in 
United Hotels Chain 


Cornelius J. Reid, president of Crom- 


well Reid & Co., Inc., New York insur- 
ance brokers, who handles the United 
Hotels group and other Jarge insurance 


lines, has returned from Jamaica where 
he went as a guest at the opening of 
the new Gonstant Spring Hotel there, the 
latest addition to the United Hotels 
chain. He was in Jamaica when the 
Prince of Wales and his brother, Prince 
George, visited the island and met both 
of them. He joined in the world-wide 
praise that is accorded the attractive per- 
sonality of these royal brothers. “Both 
mighty fine fellows,” said Mr. Reid. He 
was also on the links while both of them 
were playing golf. The Prince of Wales 
is the better golf player of the two, and 
a good one. 


F. J. McCORMACK’S NEW POST 


F. J. McCormack has resigned as man- 





ager of the automobile department of 
the Universal Insurance Co. to become 
vice-president and secretary of White 
& Camby, Inc., agents of New York 
City. This agency specializes in auto- 
mobile, inland marine, jewelry and cas- 
ualty lines and the addition of Mr. Mc- 


Cormack rounds out an efficient and ca- 
pable executive staff. In 1922 Mr. Me- 
Cormack was office manager for Talbot, 
3ird & Co., Inc., where he assisted F. S. 
Bowen, automobile secretary of the Uni- 
versal, in organizing that company’s au- 
tomobile department. Edward I. White 
is president of the White & Camby, Inc., 
agency. 












THE EASTERN 4 
+ UNDERWRITER 


ees 











February 20, 1931 








WOULD ELIMINATE RIDERS 





Troy Agents Ask Legislation Changing 
Standard Policy So That Riders 
Are Taken Out 
The delegation of Troy, N. Y., agents 
which attended a hearing in the Albany 
office of the New York State Insurance 
Department last week presented argu- 
ments advocating the elimination of many 
of the riders attached to the New York 
standard fire policy and the incorpora- 
tion within the policy itself of such pro- 
Visions as are essential and enforceable. 
The Troy agents and brokers specifically 
mentioned several restrictions attached 


as riders which are causing considerable 
trouble. At the conclusion of the hear- 
ing Chief Executive Officer Thomas J. 
Cullen told the delegation that such leg- 
islation would probably not be introduced 
in New York this year as the proposal 
had first to be considered by the Na- 
tional Convention of Insurance Commis- 
sioners and the National Board of Fire 
Underwriters. 

Among the features. of the present 
standard policy to which the agents took 
exception were the use of gasoline rid- 
ers, prohibition of inflammable liquids, 
electrical wiring permit, mortgage clause 
and “no control” clause. John P. Kelly, 


an attorney who spoke for the agents, 
said that neither agents nor assureds 
know where they stand with respect to 
their insurance as the result of numer- 
ous conflicting and useless riders. 





BENJAMIN DEWEY DEAD 
Benjamin Dewey, 87 years old, a promi- 
nent fire insurance man in Cicero, Ind, 
for many years, died recently. 





WILL VISIT JAMAICA 
Robert O'Gorman of O’Gorman & 
Young, Newark agents, has sailed for 
Jamaica. 
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Real Estate ... ay 
Interest Due and Accrued...... pie oe 
Cash in Company’s Office a ree 
Uncollected Premiums not overdue......... 
Due from other Insurance Companies. ...... 


Admitted Assets 


Emergency Reserve 
SN i iciviennckecivendas 
Surplus to Palicylicdidae. (ieee: ee 


Total Liabilities and Surplus. 





December 31, 1930 
ASSETS 


Government, Municipal, and other Bonds. . . 
Banks and other Stocks..................- 


e238 6 CEO CE OS 4H 8S Se 


LIABILITIES 


Reserve for Unearned Premiums........... 
Reserve for Losses... .. 
Reserve for Taxes and Expenses.............. 
....+-% 200,000.00 
1,201,298.77 
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OHIO FARMERS 
INSURANCE Co. 


FINANCIAL STATEMENT 


.$ 781,672.00 


1,102,854.00 
1,430,997.83 
513,920.15 
71,273.58 
560,970.15 
415,745.44 
82,748.47 





. $4,960,181.62 


. $3,081,745.83 


367,658.00 
109,479.02 





Levee ees -$4,960,181.62 


Organized 1848 


LEROY 


The Ohio Farmers Insurance Company owns and operates the Ohio 
Farmers Indemnity Company, a casualty insurance running mate. 


OHIO 
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Rhode Island Makes 
Field Force Changes 

T, T. TALLY FLORIDA SPECIAL 

Nash Transferred to Philadelphia to 


Assist Stief; Mable to Confine 
Field to Georgia 





The Rhode Island Insurance Co. of 
Providence, I, has made several 
changes in its field force in the Southern 
territory. 3. 3; Tally will be special 
agent in Florida, having practically the 
entire state, with headquarters in the 
Exchange Building, Orlando. Mr. Tally 
was at one time special agent for the 
Firemen’s Fund, which he left to asso- 
ciate himself with a big general agency 
in Florida, and from which office he goes 
with the Rhode Island. Mr. Tally re- 
places Messrs. Mable and Nash who have 
previously been supervising the Florida 
feld together with Georgia. 

Mr. Mable will henceforth confine his 
activities solely to Georgia and will make 
his headquarters at 746 Trust Co. of 
Georgia Building, Atlanta, where he has 
previously had his headquarters. Mr. 
Nash is transferred to Philadelphia to 
assist John Stief, with headquarters at 
416-20 Walnut Street, who has supervi- 
sion of eastern Pennsylvania and Mary- 


land. 

Ronald G. Eaton, 310 Watts Building, 
Birmingham, Ala., who has previously 
had Alabama under his supervision, now 
adds to his duties Mississippi and will 
henceforth have supervision over the two 
states. 

South Carolina Special Agent S. Clyde 
Roper has left to enter other fields of 
endeavor. His place is being taken by 
y. A. Martin who will have his head- 
quarters at 411 Peoples Building, 
Charleston, S. C. Mr. Martin has previ- 
ously been special agent for the Equi- 
table Fire at Charleston, S. ‘C., and comes 
from that position. He is a native of 
Charleston, and has spent his entire in- 
surance career in South Carolina. 





MISS CLARA ROGERS DIES 


Daughter of President T. L. Rogers of 
New York Agents’ Association Suc- 
cumbs to Long Illness 
Miss Clara Elizabeth Rogers, only 
daughter of Theodore L. Rogers of Little 
Falls, N. Y., president of the New York 
State Association of Local Agents, Inc., 
died last week at her home following an 
illness of several months. She would 
have been 17 years of age on March 27 
and was a senior in the Little Falls 
High School. She accompanied her father 
to several insurance agents’ conventions 
last year and those who met her were 
most favorably impressed with her sweet 

personality. 
Miss Rogers was interested in music 
and planned to attend the Eastman 


t 


ie 
a 
ei 


School of Music at Rochester. She was 
an accomplished pianist and a member of 
the B Sharp Club of Utica, N. Y. She 
is survived by her mother and father 
and a brother, Theodore B. Rogers. 
Agents in all parts of New York State 
are extending their sympathy to Mr. and 
Mrs. Rogers in their loss. 


Qualification Bill 


(Continued from Page 22) 


a long way towards keeping unqualified 


non-policy writing agents out of the bus- 
iness. 





Why Brokers Support Bill 


The reason for the brokers’ support 
is summed up in the following resolution 
adopted last week by the executive com- 
mittee of the General Brokers’ Associa- 
tion: 

“Whereas the Legislature of the State 
of New York, during the session of 1927, 
has enacted a law making it mandatory 
for applicants for licenses as insurance 
brokers to take a written examination, 
in order to prove their qualification; and, 

“Whereas said law has proved of in- 
estimable benefit to the insuring public 
and is meeting with the unanimous ap- 
proval of the entire insurance fraternity; 
and, 

“Whereas applicants who fail to pass 
such examinations, find it possible to 
become agents of fire, casualty and sure- 
ty insurance companies, for which func- 
tion no examination whatever is now 
required; and, 

“Whereas this condition has the effect 
of nullifying the scope of the written 
examinations required of brokers, for the 
reason that such agents in addition to 
other duties, perform the self-same func- 
tions as are required of brokers: 

“Now Therefore Be It Resolved that 
this association favors a written examina- 
tion for agents of fire, casualty and sure- 
ty as provided for in bill introduced by 
Assemblyman Harry J. McKay, intro- 
ductory No. 912; and, 

“Be It Further Resolved that a copy 
of this resolution be forwarded to the 
Governor, Lieutenant-Governor and_ to 
every member of the Legislature of this 
State of New York.” 

The fire insurance companies have usu- 
ally opposed agents’ qualification bills, 
sometimes successfully and sometimes 
otherwise, on the ground that they inter- 
fere with the rights of companies to 
appoint as representatives whomsoever 
they consider fit to act as agents. The 
companies contend that they investigate 
the fitness of agents and are responsible 
for their representatives’ acts. However, 
there are some qualification bills, such 
as the model prepared by the National 
Association of Insurance Agents, which 
the National Board of Fire Underwriters 
has agreed not to oppose. The New 
York bill, unlike the so-called model bill, 
does not provide for any waiving of ex- 
aminations by the state insurance de- 


partment and contains the provisions for 
fees. 


Full Text of Bill 


Following is the full text of the pro- 
posed law: 

“The people of the State of New York, rep- 
resented in Senate and Assembly, do enact as 
follows: 

“Section 1. Subdivision two of section one 
hundred and forty two of chapter thirty-three 
of the laws of nineteen hundred nine, entitled 
‘An act in relation to insurance corporations, 
constituting chapter twenty-eight of the con- 
solidated laws,’’ as added by chapter seven of 
the laws of nineteen hundred thirteen and last 
amended by chapter five hundred and twenty- 
two of the laws of nineteen hundred twenty- 
five, is hereby amended to read as follows: 

= No person, partnership, association or 
corporation shall as agent act for any such 
underwriter in this state, unless such under- 
writer shall have fully complied with the pro- 
visions of this chapter, nor unless such agent 
shall have procured a certificate of authority so 
to act from the superintendent of insurance. 
Before any agent’s certificate of authority shall 
be issued by the superintendent of insurance 
pursuant to this section, there shall be filed in 
his office: 

“(a) A written application by the person, 
partnership, association or corporation desiring 
such authority which shall be in the form or 
forms and supplements thereto prescribed by the 
superintendent of insurance and containing such 
information as he may require; (b) a certificate 
by the underwriter desiring to employ the ap- 
plicant as agent, executed by one of its executive 
officers or managing agents, that such underwriter 
has satisfied itself that he has a good business 
reputation and is trustworthy and competent to 
act as its agent; (c) every such underwriter 
shall, upon the termination of the employment 
of any agent, forthwith file with the superintend- 
ent of. insurance a statement of the facts -rela- 
tive to the termination of such employment and 
the cause thereof. The superintendent of insur- 
ance shall, in order to determine the trustworthi- 


“ness and competency of an applicant for a cer- 


tificate of authority to act as agent, require such 
applicant to submit to a personal written exami- 
nation. Such examination shall be held at such 
times and at such places as the superintendent 
of insurance shall determine. z 

“Each application for a certificate wf author- 
ity shall be accompanied by a fee to be paid 
to the department in the following sums, viz: 
$20, if the applicant maintains a place of busi- 
ness or customarily solicits business in a city 
containing a population of 500,000 or more in- 
habitants according to the last preceding federal 
census or state enumeration; $15, if the appli- 
cant maintains a place of business or customarily 
solicits business in a city containing a population 
of more than 100,000 and less than 500,000 in- 
habitants according to the last preceding federal 
census or state enumeration; $7.50, if the appli- 
cant maintains a place of business or customarily 
solicits business in a city containing a population 
of more than 50,000 and less than 100,000 in- 
habitants according to the last preceding federal 
census or state enumeration; $5, if the appli- 
cant maintains a place of business or customarily 
solicits business in a city containing a population 
of not more than 50,000 inhabitants according 
to the last preceding federal census or state 
enumeration, and $2 if the applicant does not 
maintain a place of business or customarily so- 
licit business in a city. The fee to be paid by 
a non-resident individual applicant shall be $20, 
provided that if such applicant does not solicit 
business or place insurance covering property 
or risks situated in a city containing more than 
100,000 inhabitants according to the last pre- 
ceding federal census or state enumeration, the 
fee to be paid shall be $10. an 

“No application shall be filed or examination 
had until such fee has been paid. The supevin- 
tendent of insurance shall in order to determihe 
the trustworthiness and competency of an apphi- 
cant for a license under this section require 
such applicant to submit to a personal written 
examination. Such examination shall be held 
at such times and at such places as the superin- 
tendent of insurance may determine. No exami- 
nation shall be required for a renewal of a 
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ASSETS 
Government and Other Bonds. .$ 6,870,025 
R. R., Bank and Other Stocks.. 10,073,958 
Real Estate Mortgages 
Cash and Premiums Receivable. 
Accrued Interest, etc 217,601 
Call Loans 400,000 


$19,355,569 





ENT JAN. 1, 1931 


LIABILITIES 
Unearned Premium Reserve....$ 5,023,265 
Taxes and Contingencies....... 480,711 
RaGses ttt PVOCEGS. ow. 6 ccc ceeds 814,858 
Capital $4,000,000 
Net Surplus 9,036,735 
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Policyholders’ Surplus 13,036,735 


$19,355,569 
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certificate of authority issued pursuant to an 
examination, unless the certificate of the agent 
has been revoked as provided in this section, 
provided that the superintendent of insurance 
may, in his discretion, require such examination 
to determine the trustworthiness and competency 
of an applicant for good cause shown. The su- 
perintendent of insurance shall file in his office 
evidence of the issuance of every such certificate 
to an agent, together with evidence of such 
agent’s authority from each underwriter for 
whom he is to act. An agent once licensed 
as herein provided may without further examina 
tion be licensed to represent additional under- 
writers after filing with the superintendent of 
insurance authority to so act. This section as 
amended shall affect only licenses granted here 
after and shall not affect licenses granted here 
tofore. ; 
“2. This act shall take effect January 1, 1932, 
excepting that applications for licenses and cer- 
tificates of authority may be made, examinations 
held and licenses and certificates issued at any 
time within ninety days prior to such date.” 





Auto Directors Meet 


(Continued from Page 1) 


lision risks and to a limited extent to 
theft insurance. 

Several members of the National As- 
sociation have expressed themselves as 
favorable to the insertion of a franchise 
clause in the restricted form of com- 
prehensive policy if one is so perfected 
as to be acceptable for use here. A 
franchise clause would provide that on all 
claims up to a stipulated amount, wheth- 
er it be $50, $100, $200 or whatever is 
decided upon, the assured would bear the 
entire cost of repair while if a loss were 
in excess of the named figure the in- 
surance company pays everything. 

This clause is considered preferable to 
the deductible form by some for the rea- 
son that with the application of the 
franchise clause there are no deductions 
or divisions of payments on any claim. 
Either the assured pays everything or 
the insurance company is responsible for 
the entire amount the deciding factor 
being whether any particular claim is be- 
low or above the figure named in the 
policy. The form with the franchise 
or deductible clause would be in addi- 
tion to the full cover form and not to 
its exclusion, so that there would be 
several comprehensive forms available to 
fit all pocketbooks. 

The board of directors also considered 
last week the matter of rates for 1931. 
It is reported that a new method for 
computing certain rates has been ap- 
proved. The manual for agents will be 
issued within the next month and the 


report is that there will be few big 
changes in the rates. There have been 
some alterations but no definite trend 


country-wide either up or down is noted. 
Another question discussed was that of 
the minor finance risks but nothing con- 
clusive was done. 

J. Ross Moore, manager of the auto- 
mobile association, left New York short- 
ly after this session at Briarcliff to at- 
tend a meeting this week at Altanta, 
Ga., of the governing committee of the 
National Automobile Theft Bureau. 





$4,000,000 CAPITAL 


$13,036,735 POLICYHOLDERS’ SURPLUS 


$19,355,569 ASSETS 


LOSSES PAID SINCE ORGANIZATION $73,088,808 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres. 
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Agent Puts Assured In Former’s 
Place and Beats Mutual Argument 


Producer Pictures Client Running His Own Business on Cut- 
Rate and Profitless Basis; Uses Terms and Language 


Assured Understands 


Local agents are always eager to get 
hold of original and worthwhile material 
which they can use to offset the danger 
of mutual competition. The argument of 
lower the big weapon of assess- 
ment mutuals, is difficult to overcome 
when the objective of an insurance sale 
is generally one who does not understand 
the business. However, one successful 
method of deflecting a mutual attack is 


costs, 


found when a local agent talks to his 
wavering client or prospect in the lan- 
euage of the latter’s own business. 

An increasing number of agents are 


following this method. They resort to 
language with which the prospect is en- 
tirely conversant. An outstanding ex- 
ample of this retort to the mutual argu- 
ment is presented in Northern Lights of 
the Northern Assurance and the London 
& Scottish in the form of a letter writ- 
ten by a local agent of the Northern to 
a client who had constantly threatened 
to give his insurance to mutual compa- 
Extracts from this letter follow: 

“Every business conducted for the pur- 
pose of supplying the public with a need- 
ed commodity, or service, should be al- 
lowed to make legitimate profits on its 
sales, provided, of course, the operation 
is carried on in an efficient and economic- 
al manner. The consumer should clearly 
understand and cheerfully agree, that the 
price he pays’ for a given article must 
include a fair profit for those who fill his 
need. Without profit there can be no 
erowth; no financial stability; no in- 
crease in wealth; no ownership of prop- 
erty to protect one against the non-pro- 
ductive years that are sure to come in 
every man’s life. The scheme of doing 
business without profit is strongly social- 
istic in its tendency and opposed 16: “ev~ 
ery principle of sound economics. 


Assured Seeks Fair Profit for Self 


“You—to illustrate my point—are en- 
eaved in the hardware business. You are 
selling various articles of merchandise 
that the people of this community need. 
Indeed, many articles handled in your 
store are absolute necessities. Others are 
comforts, while still others may be con- 
sidered luxuries. All are looked upon 
as legitimate items of trade, and serve 
purposes in the hands of those 
Your customers should 


nics 


useful 
who buy them. 


and Wins Argument . 


be willing—indeed, I am sure they are 
willing—for you to make fair profits on 
your sales. Without profits you cannot 
survive. Without profits on your trans- 
actions of past years, today you would 
be a man wholly without means. 

“As you are engaged in selling hard- 
ware, so I, likewise, am engaged in sell- 
ing various kinds of insurance. The only 
difference between your business and 
mine is that you sell merchandise, while 
I sell contracts—promises to pay under 
certain contingencies. Insurance, let us 
admit the point, is just as necessary as 
hardware. The business world cannot 
function without this sort of protection. 
I, and the companies I represent, should 
be permitted to sell insurance at a legiti- 
mate profit, just the same as merchants 
and others who deal in commodities 
needed and used in every community. 
Without this profit my companies can- 
not grow; they cannot maintain surplus 
funds so necessary to meet great emer- 
gencies that sometimes arise in the in- 
surance world. (Sometimes fire confla- 
grations and other debacles come and 
literally strip, almost to the bone, the 
coffers of the companies.) 

“Now there is a form of insurance 
known as the mutual, or reciprocal. The 
two kinds are practically the same as 
far as principle is concerned. The out- 
standing idea in this form of insurance 
is that at the end of the year the insur- 
ing organization, composed of policyhold- 
ers, will give back to its customers all 
profits that have accrued. It is a non- 
profit making scheme, and on its face ap- 
pears to be a clever plan. But—in real- 
ity—it will not stand up under analysis. 
What if the hardware business should be 
placed on the same basis, What if you 
should be called on at the end of the 
year to pro rate your profits among your 
customers? To ask these questions is 
to answer them. You would close your 
doors and quit rather than undertake to 
run your store under a plan so unsound. 
Hardware Customers Don’t Ask Refunds 

“You are enjoying a legitimate profit 
on your business. The people in 
and its vicinity are making that possible. 
They do not ask you to refund to them 
any part of your profits. They want you 
to keep it; you have earned it; it be- 
longs to you. I am merely asking for a 


similar privilege. Why not let me also 
make a fair profit on my business? It 
is simply a question of living and letting 
live. Tam unwilling to believe that you 
are going to deny me the privilege that 
you enjoy, and that makes it possible for 
you to prosper. 

“Picture a store in our town, say with a 
capital of $50,000 made up of 1,000 stock- 
holders at $50 each. This store deals in 
hardware, drugs, groceries, drygoods. At 
the end of the year each stockholder, in 
proportion to the amount of his trade at 
the store, gets back his share of the 
profits. The manager and clerks would 
be on a salary basis. There would be 
no profits for anyone, mind you, except 
those who buy the store’s merchandise. 
Picture also, other stores, and other en- 
terprises operated on the same. basis. 
Carry the idea to its logical conclusion 
and mutualize the entire town. Then, 
what sort of town would we have? Well, 
we would at least have to change the 
name of to that of Profitlessville. 
Consistency would demand that. You 
would move away, and I would too. The 
whole thing seems preposterous; yet such 
a result is only one short step removed 
from your present custom of buying a 
part of your insurance from the mutuals. 

“Every merchant who makes a_ profit 
on his sales should be willing to allow 
other merchants and business men, who 
are selling lines that he himself does not 
sell, to make profits on merchandise or 
services that he needs and buys from 
them. When a merchant buys mutual 
insurance he goes into the insurance 
business and gets his policies at cost. 
He demands and gets a profit on the 
things that he sells—but refuses to pay 
a profit on the things that he buys. The 
trouble with most merchants who buy 
mutual insurance is that they cannot get 
around the idea that they are practicing 
economy, and effecting big savings. In 
other words, when they pay an addi- 
tional premium for stock company insur- 
ance they feel that they are throwing 
away the difference. 

“There is a dangerous fallacy in this 
reasoning; when you refuse to allow 
other merchants and business men (in- 
surance agents included) to make a profit 
on their wares, on their services, on their 
labors—all of them, mind you, custom- 
ers, Or prospective customers, of your 
store—you make it impossible for them 
to maintain their buying power. These 
customers of yours to whom you sell 
at a profit, but from whom you refuse to 
buy because they are asking for a profit 
just like yours—cannot continue to buy 
from you unless they are permitted to 
make profits. They who buy mutual in- 
surance are doing a thing that, followed 
to its logical end, will ruin their own 
business.” 





Agent — Senator 


a 








ALEXANDER COWAN 


Alexander Cowan of Port Huron 
Mich., has again been made chairma, 
of the Michigan Senate Committee anf 
co-sponsor in the Insurance Code Reyi- 
sion passed during that session 

He has served his district in the Michi- 
gan Legislature as a member of th 
House of Representatives during 19}5 
1917, 1925 and 1927 and was elected sen- 
ator in 1929. Between the years of 19] 
and 1923 he served four years as treasur- 
er of St. Clair County, Mich. 

lor eight years he has been engagul 
in the insurance business and is one oj 
the most prominent members of th 
Michigan Association of — Insurance 
Agents. He represents the Common- 
wealth, Sun, Travelers Fire, Union of 
London, World Fire & Marine, Halifay, 
Provident, Reliance and Trans-Continen- 
tal. His casualty companies are the An- 
erican’ Employers, Detroit Fidelity & 
Surety, General Accident, Globe Indem- 
nity, Maryland Casualty, Michigan Cas- 
ualty, Michigan Surety, National Surety, 
Southern Surety. 





SECURITY STATEMENT 

The Security of New Haven had as- 
sets of $12,669,045 at the close of 1930, 
net surplus of $4,082,041 and capital of 
$2,000,000. The reserve for unearned pre- 
miums is $5,615,362. This is a strong 
company which has been functioning for 
nineteen years. 
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Agents of this Company receive the benefit in the upbuilding of their 


premium volume that comes from the use of modern underwriting methods 


by a long established Organization. 
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Managers 


GEO. W. BLOSSOM _W. A. BLODGETT 


149 William Street - 


O. F. WALLIN 
New York 





PACIFIC COAST DEPT. 
108 Sansome St. 
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opeful On This Year 


bINSURANCE CO. MANAGER 





Itessing Liverpool Underwriters He 
fs Real Profits Must Await Gains 
in Shipping 


siding at the annual meeting of the 
Boa! Underwriters’ Association at 
nd of January, Oscar Prentice, man- 
of the Sea Insurance Co., said that 
e. underwriters could not expect to 
every prosperous in the times through 
which they were passing, as their pros- 
pefity usually went hand in hand with 
that. of shipowners. 


During the past year, however, strenu- 
ous efforts had been made to put the 
marine insurance house Jin order. In 


many cases it had been’ found impos- 


sible to get co-operation in matters where 
it was urgently needed, but he had no- 
it there had been a much freer 





of knowledge and informa- 
tion between members of the underwrit- 
ing nnunity, and if this were only 
iveased five-fold. the business would 
benefit vastly. 

Apart from the 


con 


extraordinarily unfor- 
tunate loss of a new and magnificent 
liner, 1930 did not suffer any exception- 
ally heavy individual casualties, and if 
there was any chance of there being a 
profit in the business at all the 1930 ac- 
count should come out on the credit side, 
although it was difficult to ascertain as 
yet, owing to there being still eleven 
months of time risks to run. 

\lthough a fleet might show over a few 


years a fairly substantial credit balance, 
the heavy loss would inevitably occur, 
Fand it was ridiculous to accept a rate 


Pwhich did not leave a considerable mar- 


p better if 


a serious casualty. It would be 
underwriters would look more 
carefully at the liability they were run- 
ning than at the paltry margin of premi- 
um which in so many cases was all that 
was left after paying small claims. It 


gin for 


- would be useful, he said, if the provision 


of the following information became a 
standard practice among all brokers :— 
(1) Premium shown net of rebates, re- 
turn premiums, and after deduction of 


| premium for unexpired periods, and (2) 


| the owners’ 


own estimate of the cost of 


| outstandings, in addition to claims paid 


Band those 


i 


q 





ss sas 


pbeen a general increase, 


B system ~~ brought 
4 orable id 


in course of collection. 


Reinsurance Treaties 

Prentice said that he 
was a little more hopeful about 1931 
hecause, although the increase in hull 
rates had been quite small, there had 
and, most im- 
vast and devastating 


Continuing, Mr. 


portant of all, the 


F system of large hull reinsurance treaties 


had been smashed. Unfortunately, the 
down several hon- 


old-established foreign com- 


p panics, pee Liverpool underwriters could 
s only express their deep regret that such 


a thing 


should have taken place. 
felt the necessity nor 


They 


had not the in- 


p clination to indulge in excessive hull re- 


: insur UIC 
: pool 


P which had been quite remarkable. 


treaties. During 1930 Liver- 
underwriters and underwriting 
agents had stood together and had given 
cach other a helping hand in a way 
He 
anxious to see in 1931 attention 
paid to the whole question of surveys and 
the sums with which underwriters were 
debited in repair bills. As he looked 
through the innumerable extremely heavy 


Was most 


Claims Which came forward for casual- 
hes of the most trivial nature, he could 
Not help feeling that in the long run 
hoth owners and brokers, as well as un- 


derwrit rs, would be glad to see the mat- 
ter carefully investigated. : 

the 
erection 


He would also like to 
British 


see round 


coast of Isles the 


the 


Indemnity Marine 
Issues 1930 Figures 


IMPROVEMENT | Is IS INDICATED 
First Year’s Settlements Fall and Ex- 
penses Were Lower Last Year; 


Slight Premium Reduction 


The Indemnity Mutual Marine of Eng- 
land is one of the first British insurance 
companies to publish a 1930 statement 
thus giving some definite idea of the 
trend of marine insurance experience last 
year. The policy of a reduction in pre- 
mium income, which was adopted four or 
five years ago, has been continued and in 
1930 the premiums amounted to £361,648, 
compared with £378,230 in 1929. Against 
this the first year’s settlement of £103,- 
354 is 28.58%, against 34.85%, and it is 
also to be noted that the expenses on 


other charges, amounting to £24,275, o 
6.7%, shows a reduction compared with 
1929, when the figure was £29,919, or 
7A. 

At the end of 1929 the balance of the 
underwriting account was £216,475, and 
during 1930 £169,626 of this was dis- 


bursed in settlements, leaving a balance 
of £46,849, which has been transferred 
to underwriting suspense account to close 
the year. -This represents 12.36% of the 
premium, which compares with 16.98% 


of a much greater number of radio bea- 
cons. The coastlines of the United States 
and British North America were splen- 


didly equipped, and an analysis of the 
results obtained had shown that they 
were of inestimable value to shipping. 


The value of the wireless direction-finder 
— also been strikingly proved in the 
last few years, and he hoped there would 
be a considerable increase in the number 
of ships equipped with this service. He 
thought that the Government should ren- 
der more assistance in making the coast- 
line safer for shipping by means of radio 
beacons. 

\t a meeting of the committee for 
managing the affairs of the Liverpool 
Underwriters’ Association, held after the 
annual meeting, Sydney |. Grundy, un- 
derwriter of the Elders Insurance Co., 
and N. B. Barnes, underwriter of the 
Standard Marine, were unanimously 
clected chairman and deputy-chairman of 
the association respectively for the cur- 
rent year. 

There was agreement with Mr. Pren- 
tice in his conviction that the troubles 
in some of the Continental markets have 
wrought a signal change in the marine 
insurance markets of the world by limit- 
ing the opportunities for reinsurance on 
the Continent and also by increasing the 
demand for British cover. 


on the 1928 account at the same stage, 
but on the two previous years the bal- 
ance at the end of the second year did 
not reach 6%, so that there is an obvi- 
ous imrovement, and while from the fig- 
ures of the account it is impossible to ob- 
serve whether any underwriting profit 
has been made on 1928, or whether any 
will remain on 1929, it is evident that the 
accounts on both years show an improve- 
ment on those of the immediate preced- 
ing years, and this is a matter on which 
the company’s underwriter, E. H. N. 
Dowlen, has been congratulated. 

The figures are also encouraging from 
the point of view that they are an indi- 
cation of a better state of affairs in the 
market in general, for the accounts of 
the Indemnity company have a special 
interest in that, being the first to be is- 
sued, they give the first indication of the 
general trend of business during the pe- 
riod covered by them. 





SEES BIG AUTO PRODUCTION 


M. V. Ayres, Fimance Association 
Analyst, Says New Cars in 1931 Will 
Exceed Every Year Except 1929 
The prediction that the automobile in- 
dustry would lead the country out of the 
business depression by a production of a 
million more cars than last year was 
made last week by Milan V. Ayres, 
analyst for the National Association of 
Finance Companies. who pointed out that 
the replacement of wornout and junked 
‘cars this year should exceed the actual 
number of cars produced last year. In 
the analyst’s opinion, this year’s produc- 
tion of new cars will exceed any year 

in history with the exception of 1929. 

An automobile life table, similar to the 
life expectancy tables used by insurance 
companies, Mr. Ayres said, has been de- 
veloped by Prof. C. E. Griffin of the ‘Uni- 
versity of Michigan. By using this ta- 
ble in connection with the figures for 
cars actually produced and sold in the 
United States during the past twenty 
years, the number of cars normally pass- 
ing out of use each year may be com- 
puted 

“These computations show that more 
than three million cars will be retired this 
year, which is more than the total num- 
ber of cars made and sold in this coun- 
try in 1930,” Mr. Ayres said. “Further- 
more, the 1930 production was scarcely 
more than enough to replace the cars 
normally worn out and scrapped in that 
year. Therefore, unless many people 
who have acquired the habit of riding 
in automobiles are going to go back to 
walking, 1931 must witness a very large 
increase in the number of cars produced.” 





TO MAKE AVIATION TALK 

Alvin Smith, aviation underwriter for 
the Associated Aviation Underwriters of 
New York, will speak before the sec- 
ond annual Greater New York Safety 
Congress on Wednesday, February 25, at 
the Hotel Pennsylvania in New York 
City on the subject of “Recommended 
Good Practice Requirements for Fire and 
Life Safety in Aviation.” 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $7,289,004.71 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $12,994,064.64 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,394,635.82 
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Chinese Again Ignore 
Proxima Causa Rule 


HOLD UNDERWRITERS LIABLE 


Decide Perils Which Ar Are Not Specifically 
Excluded From Policy May Be 
Held to Be Insured 


insurance court casi 
has been decided in a Chinese court in 
which the whole doctrine of proxima 
causa is ignored. Like the one mentioned 
a few weeks ago the Chinese court de- 
cided again that where a marine insur- 
ance policy does not specifically exclude 
the hazards of piracy or theft these risks 
are held to be covered. 

However, in both instances the under- 
writers maintained that the real cause of 
the accidents was stranding, the looting 
of the vessels following. In spite of this 
the Chinese ruled that the underwriters 
should pay on the theft hazards which 
were not covered. The only satisfaction 
for the underwriters is that the court de- 
cisions are not enforceable as the com- 
panies involved have no assets within the 
jurisdiction of the Chinese court which 
may be seized to pay the judgment. 

It would seem that the principle that 
Icoting by pirates is covered under a pol- 
icy which specifically excludes the risks 
of piracy, enunciated by the Shanghai 
courts, has been accepted as laying down 
a principle of law, for another similar 
case, recently before the Kiangsu High 
Court at Shanghai has been decided on 


A second marine 


similar lines to that of the Pingfu. It 
appears that the steamer Hsinchi, bound 
from Shanghai for Foochow in Novem- 


ber, 1928, grounded and incurred such se- 
rious damage that she was beached near 
Strawstack Island, and native fishermen 
took forcible possession of the vessel. 
driving the master and crew away, and 
subsequently looting the cargo. 
Court Determined Underwriters Should 
Pay 

There can have been no question of the 
cargo having been lost as a result of the 
casualty since there was proof that the 
vessel was on the beach in the same po- 
sition three months after the beaching. 
The policy on the cargo was on F. P. A 
conditions, the risk of piracy and theft 
not being included and it was argued on 
behalf of the underwriters that the risks 
covered were only those specified in the 
policy. The eourt held, however, that if 
the vessel had not stranded she would not 
have been beached on the island and the 
cargo would not have been looted. Quite 
apart from this, moreover, the court made 
it clear that it was prepared to find that 
the looting by fishermen was not piracy, 
and that if it was, a policy which did not 
specifically exclude piracy must be 
deemed to include it 

As in the case of the Pingfu, a finding 
based on so great a departure from the 
doctrine of proxima causa is astounding, 
while the additional observations of the 
court are even more astounding. The 
exact text of the policy is not available, 
but it is obvious that it did not include 
the risk of piracy, and since the tradi- 
tional British form of policy specifically 
includes the risk of pirates, it would seem 
that the omission of the — specified 
peril from the policy would almost cer- 
tainly be held to amount to the exclu- 
sion of the risk. The court held that the 
act of looting was not piracy, so pre- 
sumably it was theft, which was not cov- 
ered by the policy, and the effect of the 
decision must be that in Chinese law. 2 
remote cause is recognized as a cause of 
loss. 

In such 
cannot be 


circumstances underwriters 
too careful in taking precau- 


tions that insurances in which thev are 
interested do not come under the juris- 
diction of the Chinese courts. 


ON ATLANTIC MUTUAL BOARD 

Herbert TL. Satterlee and 
Doubleday have been clected 
of the board of trustees of the 


Mutual. 


George 
members 
Atlantic 
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The Behans An Insurance Family 


Death of T. F. Behan 


(Continued from Page 1) 


the Equitable Casualty & Surety as 
chairman of its board, and Clarence C 
Fowler, still in the department but who 
retires February 28. Samuel D. Mac- 
second deputy, because of poor 
health went to Lake Saranac, where he 
now is. This placed on the shoulders of 
Charles P. Butler, third deputy, the ac- 
tual running of the department. He rose 
» the emergency and did fine work. This 
included presiding over a number of im- 


peak, 





JOSEPH C. 


BEHAN 


tant hearings. Recently, a new first 
deputy was named. He is Henry A. 
Thelluson, a New York City lawyer, and 
he succeeded to the post Mr. Behan held 
before he was made superintendent. 


Able Division Heads 


Fortunately, the New York Insurance 
Department, for many years the leader of 
all the state departments, has been fun- 
damentally very strong. In addition to 
the superintendent and deputies there is 
a small army of experts who head the 
various divisions, some of whom have 
been with the department nearly their 
whol With a record of 
very long service in the department is 
Nelson B. Hadley, chief examiner of life 
companies, recognized country-wide as a 
splendid type of public servant. Other 
chiefs of examinations, and all of them 
experienced and able executives, include 
Charles Wheeler, casualty; C. E. Ryan, 
fire; and J. E. Diefendorf, miscellaneous 
companics. Mr. Diefendorf has had the 
longest service with the department, hav- 
ing been with it thirty-three years. J. J. 
McGrath is in charge of the rating bu- 
reau; J. Laverne Wood of the complaint 
bureau; Charles Hughes, auditor; J. J. 
Cunningham, in charge of reports of 
company examinations; W. A. Billing- 
ham, chief examiner of rating organiza- 
1 
| 


ions; W. H. Nangle, chief of brokers’ 


business lives. 


Thomas F. Behan was a member of an 
nsurance family. One of his brothers 
is Joseph C. Behan, second vice-nresi- 


dent and head of the production division 
the Massachusetts Mutual, well known 
and highly regarded in every part of the 
intry \nother brother, Tay W., is 
registrar of the New York Life, having 
heen with that company since 1911 when 
he entered the home office as a special! 
of risks. 
July, 1930 
brother, 


nspector He has been registrar 
John Behan, the oldest 
was with the New York Life as 


SINCE 


an agent in Albany for a number of 
years. Two sons of Joseph C. Behan 
are in the business. Louis B. is with the 
T. R. Fell agency of the Massachusetts 
Mutual Life, this city; and Herbert G. 
is with the same company in Hartford. 
Two sisters of T. F. Behan, Katherine 
and Winifred, are living in the family 
home at 248 State Street, Albany, where 


lr. F. resided. 
Tom Behan’s Career 
Tom Behan went into the Insurance 


Department as a boy twelve vears old 
when he was appointed messenger boy 





THOMAS F. BEHAN 
by John A. McCall who at that time was 
State Superintendent of Insurance and 
who later became president of the New 
York Life. At the time Grover Cleve- 
land was Governor of New York. He 
was popular from the start, making 
friends with everyone with whom he 
came in contact. He found time to study 
law in his spare moments and was later 
graduated from the Albany Law School 
after which he was admitted to the bar. 
Mr. Behan went through various places 


in the Insurance Department. His work 
in more recent years had to do with 
interpreting insurance company charters 
and rights and to underwrite new and 
additional types of coverage. He also 
had to pass upon applications of compa- 
nies of other states and countries for ad- 
mission to New York. He did all his 
work in fine, ship-shape fashion. 

When the late Henry D. Appleton, 
first deputy in New York, retired in 
March of last year on account of age, 
Superintendent Conway immediately ap- 
pointed Mr. Behan first deputy. When 
Superintendent Conway resigned to be- 





JAY W. BEHAN 


come a judge in Kings County Mr. Be- 
han automatically became Acting Super- 
intendent. 


Named Superintendent by Roosevelt 


For some time Governor Roosevelt did 
not make ar appointment. John H. Mc- 
Cooey, the Democratic leader in Brook- 
lyn, had recommended Edward Ward 
McMahon, a prominent New York law- 
ver, for the post. John F. Curry, the 
New York Tammany leader, had recom- 





Sons of Joseph C. Behan 








LOUIS B. BEHAN 


HERBERT G. BEHAN 








Mother of T. F., J. C. and 
Jay Behan 
























Mrs. Winifred G. Behan Who Was 4 
Years Old When She Died A Few Year 
Ago. 


mended a classmate of Governor Roos. 
velt. The daily newspapers all printed 
that Ward McMahon had the job, but 
this turned out to be incorrect. Gover. 
nor Roosevelt went to Warm Springs, 
Ga., remaining some weeks. Upon his 
return he appointed Mr. Behan, much to 
the satisfaction of the staff of the New 
York Insurance Department as it wa 
the first time in the history of the de. 
partment that a superintendent had been 
promoted from the post of deputy. It 
was a big surprise to Tom Behan, too, a 
Governor Roosevelt had not told him he 
was going to appoint him and he gat 
his information from newspaper men. At 
the time Governor Roosevelt said to re- 
porters: 

“He knows the business of the depart- 
ment thoroughly, he is solid and has his 
feet on the ground. You only need take 
one look at his face to know that he is 
honest. In appointing him without cor- 
sulting the local leader I have merely 
followed a policy that has been applied 
during the two years of my first admin- 
istration.” 

The first intimation that the insurance 
business had of Mr. Behan’s illness and 
that he was to retire as insurance super 
intendent was in The Eastern Under 
writer of last week. 

The funeral on Thursday was attended 
by many department and insurance met. 


Behan Tribute 


(Continued from Page 15) 





so clearly worded that most any one cal 
understand them. With it Mr. Behat 
submitted to me a neatly gotten up book 
take out additional insurance. I asked 
him, however, to submit another plat 
which does require the taking out of at 
ditional insurance. I am so immensely 
pleased with what he has done that | 
cannot help but feel a terrific moral ob- 
ligation toward him. While he does net 
know it, T have determined that such 
additional insurance as I take on from 
time to time will be placed through him, 
despite the fact that I have intimate 
friends and relatives in the business. 

I commend him most highly to you. He 
has brought your company closer to ™ 
than I ever thought it was possible 
Rightfully or not, I have a greater sens 
of security for my wife and my children 
than I ever possessed heretofore 

Would chat all insurance men were “! 
the ability. character, and of equal 
portance, brevity of Mr. Behan. 

I wish your company all success. 
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R. J. Maloy Elected V.-P. 
Grand Central Surety 


NEW GROUP NOW IN CONTROL 
Capital Increased by $150,000; To Reduce 
Par Value of Stock; L. J. Thompkins 
Resigns 





\ new group obtained control of the 
Grand Central Surety this week, repre- 
sented by Benjamin R. Harriman, a law- 
yer with offices in the Chrysler Building, 
and this group is putting $150,000 into the 
company. At the same time Robert J. 
Maloy, formerly vice-president and 
comptroller of the Equitable Casualty & 
Surety, was elected vice-president of the 
Grand Central Surety and will jointly 
manage the affairs of the company with 
H. Robert Burney, also a vice-president. 

\t a stockholders’ meeting last Satur- 
day the capital was increased from $250,- 
000 to $400,000 by the issuance of 15,000 
shares at $10 par value. This par value 
is expected to be reduced to $6.25 a share 
at a meeting next Tuesday so that it 
will leave the company with $250,000 cap- 
ital and increase its present surplus by 
$150,000. 


Tompkins Resigns; Maloy’s Career 


Due to the recent resignation of Leslie 
J. Tompkins, president of the company 
since its inception in 1929, this office is 
temporarily vacant but his successor is 
expected to be named at next Tuesday’s 
meeting. The new group is already rep- 
resented on the board of directors and 
the underwriting committee and is con- 
sidering expansion plans for the company 
in the near future. 

Mr. Maloy has had some valuable ex- 
perience since he came into the business. 
He was with the New York Insurance 
Department for eight years as a casualty 
and surety examiner and served also as 
engineer in charge of the Bureau of Re- 
search operating throughout the United 
States and Canada. He is a brother-in- 
law of Supreme Court Judge Edward J. 
McGoldrick of New York. 





COMPENSATION HEARINGS 

The subcommittee on workmen’s com- 
pensation, appointed at the December 
convention of Insurance Commissioners 
to hold hearings on the amendment to 
the constitution of the National Council 
on Compensation Insurance, will begin 
its hearings at the Hotel Roosevelt, New 
York City, on February 26, 27 and 28. 

It has been tentatively arranged to 
hear the stock insurance carriers on Feb- 
ruary 26; the nonstock carriers on Feb- 
ruary 27, and to hold an open hearing at 
which both sides may be heard on Feb- 
ruary 28, 





HOWARD M. FROST RESIGNS 

Howard M. Frost, vice-president and 
treasurer of the Seaboard Surety since 
its inception more than three years ago, 
resigned this week. His future plans are 
not yet announced. Before joining the 
Scaboard Mr. Frost was with the Euro- 
pean General Reinsurance and prior to 
that with the Royal Indemnity. 


Cavanagh Now Heads 
Bureau’s Claim Dep’t 


MANY YEARS OF EXPERIENCE 





In Private Law Practice for Past Few 
Years; Organized Hartford A. & I. 
Claim Department in 1913 





After an absence of some years from 
the company end of the casualty business 
W. P. Cavanagh is back in the harness 
again as head of the claim department 
in the National Bureau of Casualty & 
Surety Underwriters, succeeding H. W. 
' Hargrave who resigned to join the 
Fireman’s Fund Indemnity. 

Ever since the war during which he 
was a captain of infantry in the old 
69th Regiment, Mr. Cavanagh has been 
engaged in the private practice of law, 
representing James A. Beha, when he 
was New York State superintendent of 
insurance as special counsel. 

His first connection with casualty in- 
surance after his graduation from New 
York University where he studied both 
civil engineering and law was with the 
old Casualty Co. of America. He left 
that company four years before it passed 
out of the picture to join the then newly 
formed Hartford Accident & Indemnity. 
Mr. Cavanagh organized and managed 
the claim and legal department of the 
Hartford, thus laying the foundation for 
the very efficient staff it has today along 
these lines. He was with the company 
up until his army enlistment. 

In the National Bureau Mr. Cavanagh 
is carrying on the good claim department 
work started by his predecessor, Mr. 
Hargrave, and is making progress in the 
right direction. 





R. B. TAYLOR IN BUFFALO 





Put in Charge of U. S. Casualty Branch 
There; Broad Experience With 
Zurich and Reliance Casualty 

Russell B. Taylor, whose background 
in the casualty business includes experi- 
ence as a branch office manager, special 
agent, chief adjuster of personal injury 
claims and manager of the claim depart- 
ment in the Zurich’s eastern department, 
has been appointed by the United States 
Casualty as manager of its Buffalo 
branch office. For some time prior to 
this appointment Mr. Tavlor was con- 
nected with the home office of the United 
States Casualty engaged in special pro- 
duction work. 

A native of Virginia and. graduate of 
the University of Virginia, Mr. Taylor 
spent about nine years with the Zurich 
and then took over the active manage- 
ment of the Reliance Casualty of New- 
ark in 1926, handling both its executive 
affairs and agency planting. This com- 
pany was retired from active operations 
last year (through no fault of Mr. Tay- 
lor’s) and since then he has been doing 
some traveling and special legal work. 


RE-ELECT DRUG CLUB BOARD 

The whole board of governors of the 
Drug & Chemical Club, 85 John Street, 
New York City, headed by John S. Turn, 
president, were re-elected on Thursday. 
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PROGRESS ON P. G. BUREAU 

Committee Report Recommends 
Establishment May 1; Manager 
Not Yet Selected 

The plan of operation for the proposed 
plate glass bureau in the downtown busi- 
ness section of New York was approved 
by companies who were represented at a 
meeting held on Wednesday in the Trav- 
elers’ branch office on John Street. This 
new bureau would take in the Plate Glass 
Insurance Exchange and the Survey Bu- 
reau and would be under the jurisdiction 
of the National Bureau of Casualty & 
Surety Underwriters. 

The report of the supervisory commit- 
tee of nine, headed by E. R. Lewis, 
United States F. & G., recommended that 
the bureau, definitely approved, would 
start active operations May 1. For the 
next two months, therefore, an organized 
effort will be made to bring casualty 
companies into membership in the new 
organization. 

The committee of nine is also giving 
serious consideration to the manager’s 
post, fully appreciating that the success 
of the bureau will depend upon the se- 
lection of the right man. 


Its 





NOT TO MOVE TO NEW YORK 

Ray Yenter, who was named last week 
as the president-elect of the Federal 
Surety of Iowa, will retire as insurance 
commissioner of the state on or about 
the end of March. It is understood that 
the Federal’s home office will not be 
moved to New York City as recently an- 
nounced, but will be retained at Daven- 
port. 





ACCIDENT BILL PASSED 
A bill providing that persons injured in 
accidents or the heirs of persons killed 
in accidents may sue insurance companies 
when the defendants are insolvent has 
passed the Indiana House of Representa- 
tives. 





Ocean Accident Wins Tax Victory 

The United States Circuit Court of 
Appeals of the Second District has just 
handed down a decision reversing the 
Board of Tax Appeals and sustaining the 
contention of the Ocean Accident & 
Guarantee Corp. that for the years 1918, 
1919 and 1920, in determining their net 
income for Federal tax purposes they are 
entitled to deduct the losses incurred in 
addition to the deduction for the increase 
in the reserves required by law. 


_ SPECIAL AGENT 


Young man 35 years of age with 
twelve years’ casualty-surety field 
and agency experience desires posi- 
tion in New England, preferably 
Cennecticut. | 


Box 1163 
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COURT HEARING ON CO. NAME 
Testimony Taken in N. Y. on Right of 
Standard Surety to Use “Standard” 
in Its Title 
The trial of the action by the Stand- 
ard Accident of Detroit for an injunction 
against the use by the Standard Surety 
& Casualty of the word “Standard” in 
its corporate title was heard before Judge 
Coleman in the United States District 
Court, New York, this week. This was 
an action in equity. Testimony of both 
sides was heard before Judge Coleman 
on the first three days of this week in 
the Woolworth Building courthouse. 
Briefs are being filed by counsel for 
both companies and Judge Coleman's de- 
cision is expected in the near future. 


N. Y. CASUALTY ELECTIONS 

The annual board meeting of the New 
York Casualty on Tuesday marked the 
re-election of J. Carroll French as presi- 
dent and the election of W. E. McKell, 
formerly executive vice-president, to first 
vice-president and a director. Ten vice- 
presidents of the American Surety, the 
parent company, were elected to the 
same post in the New York Casualty. 





SPENCER WELTON IN TOWN 

Spencer Welton, vice-president of the 
Massachusetts B. & I., is here on a six 
weeks’ trip. 





As far as is known, the Ocean Acci- 
dent is the only company which will have 
the benefit of this decision as no other 
company saw the advantages to be 
gained by so construing a paragraph in 
the 1918 tax law. 

The Ocean tax matters are in the 
hands of S. H. and Lee J. Wolfe, con- 
sulting actuaries of New York City who 
were assisted in the trial of the case by 
Messrs. Miller & Chevalier of Washing- 
ton, D.C. 
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Nearly 40 Companies Now Belong 
To Alliance Against Accident Fraud 


25-Year-Old Organization Recently Saved One Carrier $7,500 
in Fake Auto Injury; Has 1,500,000 Claiman‘s’ Cards 
On File; R. N. Caverly President 


A few weeks ago one of the largest 
casualty companies along William Street 
was saved $7,500 which would have been 
paid out to an accident claimant if it had 
not been for quick co-operation on the 
part of the Alliance Against Accident 
Fraud. It was one of those fake cases 
where the so-called automobile accident 
victim simulated paralysis of the lower 
part of his body and thus was able to 
fool the best of doctors. 

The Alliance Against Accident Fraud 
has been going along for the past twen- 
ty-five years quietly but efficiently check- 
ing up on those who make a “racket” out 
of collecting damage money 
from insurance companies. A good indi- 
cation of the Alliance’s activity is that 
it now has 1,500,000 claimant’s cards on 
file and whenever one of its members 
reports a claim it is at once checked back 
to see if there is a previous record of 
the claimant. If there is and it looks 
suspicious that is the signal for F. L. 
Arnold, secretary of the Alliance for the 
past twenty-two years, to get busy. 


Warned Members Twice 


Let’s take the above mentioned case as 
an example of how the Alliance runs 
down fraudulent cases. Back in June, 
1930, Mr. Arnold advised casualty com- 
pany members of his organization to be 
on the lookout for Italian claimants with 
an alleged back injury or an injury caus- 
ing paralysis. Then again last month he 
referred to the same type of injury in a 
special letter to members saying: “Re- 
cently two cases were referred to, us 
where the assured (Italian) drove his car 
up on the sidewalk and hit an Italian, 
injuring his back and in one case caus- 
ing paralysis of his legs. If you have 
any cases with such injuries or if any are 
hereafter reported, will you please take 
the matter up with the secretary.” 


accident 


How Fake Claimants Operate 


Mr. Arnold felt entirely justified in so 
warning members of this particular type 
of accident claim. The supposedly in- 
jured man had collected $5,000 from one 
company last year and would have suc- 
cessfully collected the $7,500 from an- 
other company if a private detective who 
knew the “racket” had not been em- 
ployed by that company. This detective, 
incidentally, was put in touch with the 
company by the Alliance Against Acci- 
dent Fraud. 

According to a signed statement the 
accident happened when the insured 
driver swerved sharply to the right to 
avoid collision with another car and 
struck the claimant. There were no po- 
lice officers or other witnesses on the 
scene; the injured man begged to be 
taken home and the insurance company 
was notified. One of the best doctors in 
casualty company medical work examined 
the injured man and renorted that he 
was in bed with an apparent paralysis of 
lower extremities. Acting on such ad- 
vice the company adjusted the claim and 
the injured man quickly deposited the 
money in his thrift account in a Brook- 
lvn bank. 

\ similar accident occurred later in the 
vear with no witnesses or police officers 
to contradict the insured’s story that “in 
order to avoid a collision with a taxicab 
he was forced to drive his car on the 
sidewalk with the result that he hit the 
claimant, who, in this case, was the same 
man only with a slightly changed name. 
The victim refused to go to a hospital, 
according to the insured’s statement, and 


while he said the accident was reported 
the police station, there was no record 
of it. 

It was when the company’s investigator 
went to see the injured man at his home 
that the circumstances surrounding the 
case aroused his suspicions. Again it 
was claimed that the man’s spine had 
been injured and paralysis of both legs 
had resulted. And the doctor who made 
the examination reported a total paraly- 
sis of lower limbs, pronouncing the case 
a bad one. Even a specialist called in 
for consultation substantiated the first 
doctor’s report. For this substantiation 
he was paid $75 

It was at this point that the company 
employed an Italian detective who inter- 
viewed the injured man’s daughter, got a 
confession from her that the case earlier 
in the year had been framed by her 
father and another man, and that in this 
particular case, also a frame-up, her 
father had never been injured. The de- 
tective went to the man’s home, ordered 
him out of bed (which he did without 
help from anyone), nut his feet on the 
floor and signed a release for $1. 


Convictions Obtained 


Since the Alliance Against Accident 
Fraud was started its membership~ has 
steadily mounted until there are now rep- 


resented nearly forty stock and mutual - 


casualty companies and fifteen more 
public utilities, transit companies and le- 
gal offices. From January 1, 1930, to 
January 1 of this year these members 
sent in 137,249 accident reports, com- 
pared with 122,582 in 1929 and 99,492 in 
1928. 

It is interesting to note that since 1910 
the Alliance Against Accident Fraud has 
been instrumental in obtaining convic- 
tions in more than two dozen specific 
cases with a number of attorneys’ cases 
pending at this time before the Bar As- 
sociation whose names cannot now be 
mentioned. 

The president of the Alliance for 1931 
is R. N. Caverly, Globe Indemnity; vice- 
president, Wm. R. White, Corporation 
Counsel’s office; treasurer, F. D. Ed- 
munds, a Rapid Transit Co., 
and secretary, F. Arnold. The board 
of directors Bea H. E. Almberg, 
Consolidated Gas Co.; I. Berger, Greater 
N. Y. Taxpayers’ Association : HV: 
Drown, Public Service Co- Ordinated 
Transport; B. E. Emory, Aetna Life; H. 
W. J. Hargrave, Firemen’s Fund Indem- 
nity; S. I. Preston, Transportation Ad- 
justments, Inc.; C. P. Reid, Travelers, 
and R. E. Talbert, Zurich. 





ASSETS SLIGHTLY OFF 





National Surety Reserves $20,998,581; 
Net Surplus $8,667,112; No Credit for 
Insurance Securities Shares 
The National Surety closed 1930 with 
total assets of $45,165,693, compared with 
total admitted assets of $48,040,092 as of 
December 31, 1929. Reserves for claims 
in process of adjustment, unearned pre- 
miums and all other obligations, includ- 
ing $1,563,718 for claims not yet reported, 
total $20,998,581. In addition, a reserve 
of $500,000 was set up for contingencies. 
This leaves a net surplus fund of $8,- 
067,112 in addition to $15,000,000 capital, 
or a total surplus for its bond and _pol- 
icyholders of $23,007,112. The latter fig- 
ure, in view of the insurance laws as to 
holdings of stock in other insurance com- 
panies, includes no credit for the 150,000 
shares of Insurance Securities Co., Inc., 
taken in exchange for holdings of the 
New York Indemnity. These shares had 
a market value on December 31 of ap- 

proximately $1,010,000. 


1930 Was Busy Casualty 
Year for Laboratories 


STUDY REFRIGERATION DEVICES 





Consideration Also Given to Safety of 
Window Cleaners; Burglary Protec- 
tion Trends 





In the Underwriters’ Laboratories of 
Chicago the past year was marked by 
three outstanding and important devel- 
opments in the work of the casualty and 
automotive departments. As explained at 
the recent annual meeting by S. V. 
James, engineer, the first of these was 
the growth in the volume of work done 
in the investigation of refrigerating ma- 
chines and their accessory equipment, es- 
specially the recent expansion into the 
field of so-called commercial refrigera- 
tion. 

“This development,” he said, “has been 
largely due to the conclusion of the work 
of the committee in charge of the safety 
code for mechanical refrigeration. The 
code has, after a struggle extending over 
several years, been found acceptable to 
the sponsor committee and has been ap- 
proved as American Standard by the 
American Standards Association. 

“The code is very comprehensive, in- 
cluding industrial and commercial sys- 
tems, unit (household) systems and 
apartment dwelling systems. The work 
of the casualty and automotive depart- 
ment was for several years concerned 
only with the small unit machine for 
individual household service. This kind 
of work continues with increased devel- 
opment in the apartment dwelling sys- 
tems better known as multiple systems. 

“As in other phases of the work on 
refrigeration, the essential items of in- 
terest from the Laboratories’ point of 
view are those considerations having a 
bearing on the insurable hazards—fire 
hazards to property and accident haz- 
ards to persons. The safe use of elec- 
trical power in the various current-car- 
rying devices, the safe use of fuel gas 
or other source of energy, the proper 
control of the various pressures through- 
out the equipment, and the properties 
of the refrigerant are some of the major 
features of the investigation. The code 
specifies clearly the generally recognized 
requirements for the safe operation of 
such systems. 


Window Cleaners’ Safety Devices 


“The second item of universal interest 
is the matter of window cleaners’ safe- 
ty devices. For a number of years the 
Laboratories has been passing on vari- 
ous forms of anchor and safety harness 
for use by the window washer. The 
problems involved in the design and in- 
stalation of the bolts or anchors at- 
tached to the building are difficult and 
of a serious nature. These parts must 
be relied upon by the washer who con- 
nects his harness to them and normally 
leans back, thus imposing a pull on the 
belt ropes or straps. The anchors are 
continually exposed to the effects of 
weathering, which tend not only to weak- 
en the anchor itself, but to weaken the 
window frame or other part of the build- 
ing to which they are secured. 

“Until recently, anchors have been at- 
tached either to the wall or to the win- 
dow frame. The wall type has generally 
been of such design as to permit the 
shank of the anchor to pass between 
bricks and offer a secure anchorage in 
the interior of the wall. The wall or 
masonry type has lost favor and is now 
being rapidly superseded by the window 
frame type. The latter is made to be 
attached to hollow metal, solid-section 
metal, cr to wood frames. 

“The Laboratories’ requirements for 
devices of this nature have been rad- 
ically changed during the past year. The 
most important item is the change from 
castings to forgings for the anchors and 
the belt hardware. Heretofore, brass or 
bronze castings have been used exclus- 
ively. Present requirements call | for 
brass, monel metal or a_ copper-nickel 


alloy of certain specified composition in 
the form of drop forgings. The strength 
test specifications have also been revised 
and now call for considerably greater 
strength. The industry has responded 
with gratifying co-operation. 

“In recent months considerable inter- 
est has been shown by large municipali- 
ties, states and architects. A national 
code on thé general subject of window 
washing safety is being developed under 
the procedure of the American Stand- 
ards Association, the National Safety 
Council being the sponsor body. The 
casualty and automotive department is 
represented on this code committee. 

Burglary Protection Developments 

“The only radical new development in 
the alarm field which appears in the 
offing is the possible application of the 
photoelectric cell or tube as a substitute 
for troublesome fine wire and contacts 
now used on mercantile premises in con- 
nection with alarm systems. 

“Manufacturers are experimenting with 
cells which are sensitive to invisible light 
rays and are endeavoring to obtain a 
sufficiently powerful light source or a 
sufficiently sensitive detector to enable a 
single beam to be thrown for several 
feet or reflected back and forth in' a 
number of beams across the premises in 
such a way as to provide practically com- 
plete protection. . 

“Present practice in connection with 
the protection of mercantile premises 
consists of two or more contacts on every 
accessible opening in conjunction with 
wire, foil, or linings to provide what is 
called instalation No. 3 or a minimum 
of protection. In order to completely 
protect a room of any size it is neces- 
sary, in addition, to apply several thou- 
sand feet or wire or foil to the walls, 
ceilings, and partitions surrounding the 
premises. 

“This form of protection involves con- 
siderable expense, is sometimes objec- 
tionable in appearance to the owners of 
highly finished retail stores, and intro- 
duces a certain number of troubles which 
cannot be avoided. It is evident, there- 
fore, that the development of a proper 
invisible ray amd sensitive light detector 
system might revolutionize the method 
of protection for mercantile premises. 
Such a development would encourage 
complete protection even on smaller es- 
tablishments with resultant saving to 
customers, alarm companies, and under- 
writing organizations. 

“Tt is predicted that within a few years 
the application of the photoelectric cell 
will constitute one of the outstanding 
.developments in the burglar alarm indus- 
try in the sixty years or more of its ex- 
istence. When perfected it will be nec- 
essary to develop an entirely new stand- 
ard or basis for complete coverage of the 
premises with light protectin.” 


J. P. MARRON TALKS 








Describes Mutual Benefit’s Supplemen- 
tary Policy Before New York A. & 
H. Underwriters’ Club 
Joseph P. Marron, assistant secretary 
of the Mutual Benefit, who joined the 
company a year ago to sunervise disabil- 
ity underwriting and claims under the 
new disability provision, gave an instruc- 
tive talk a short time ago before the 
Accident & Health Underwriters’ Club, 
New York City, on the new supplemen- 
tary policy written by the Mutual Ben- 
efit. Mr. Marron had been asked to “tell 
something about your policy and its 
workings as we are having quite a prob- 
lem with the total disability clause in 
present day accident and health policies. 
It is not, from a claim standpoint, pro- 

ducing the results anticipated.” 

He more than satisfied his listeners 
with a clear and complete explanation 
of the Mutual Benefit’s supplementary 
policy, emphasizing that this policy does 
not indemnify for loss of time because 
of disease or accident but does indemnify 
for the specified diminution of earned 
income because of disease or accident. 
Mr. Marron was formerly assistant vice- 
president of the Independence Indemnity. 
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Elect J. Horace Shale 
V.-P. and Gen’] Manager 


COMMONWEALTH CAS. POST 





Refinancing Program of Company Will 
Add $500,000 to Capital and $500,000 
to Surplus 





The election of J. Horace Shale to be 
vice-president and general manager of 
the Commonwealth Casualty of Philadel- 
phia was made known late last week by 
President W. Freeland Kendrick follow- 
ing a directors’ meeting. At the same 
time President Kendrick gave out the 
good news that $500,000 additional capital 
and $500,000 additional surplus have been 
subscribed by stockholders and will be 
paid in by February 27 in keeping with 
the recently announced financial read- 
justment program of the comnany. This 
program when completed will enable the 
Commonwealth Casualty to add $1,246,000 
to its reserve accounts, increasing the to- 
tal reserves to approximately $4,000,000, 
at which time the company will have an 
outstanding full paid cash capital of $1,- 
250,000 and a clear net surplus of approx- 


imately $1,000,000. The total assets when - 


the new funds have all been paid in will 
be in excess of $6,000,000. 


Milestones in Shale’s Career 


Vice-President and General Manager 
Shale has had more than twenty years’ 
experience in the casualty business. He 
is taking over the active management of 
the Commonwealth immediately. 

Born in Williamsport, Pa., in 1877, Mr. 
Shale first studied law and was admitted 
to the Lycoming County Bar in 1900. He 
specialized in insurance law and in 1909 
became associated with the legal depart- 
ment of the General Accident. Later he 
was appointed manager of the claim de- 
partment, resigning that post in 1912 to 
become head ofthe claim department of 
the Commercial Casualty. 

In 1915 he was made treasurer and 
elected to the directorate of the Com- 
mercial Casualty and three years later 
was made vice-president and general 
manager. He retained this post for ten 
years and during his administration the 
annual premium income of the company 
increased from $2,500,000 to $12,000,000. 
He resigned this post in 1928 because of 
ill health. 

Recently he was called in to try ‘to re- 
habilitate the Pennsylvania Surety but it 
was too far gone. In the Commonwealth 
Casualty Mr. Shale succeeds E. W. Cook, 
who resigned last September. 





L. A. NUNNINK RESIGNS 





Leaves National Union Indemnity Where 
He Was in Charge of Claims to Re- 
Enter Private Law Practice 


L. A. Nunnink, second vice-president 
of the National Union Indemnity, has 
resigned his connection to re-enter pri- 
vate law practice. Mr. Nunnink joined 
the company shortly after its organiza- 
tion, subsequently assuming charge of the 
claims department. Prior to entering 
this field he was practicing attorney at 
Kansas City, associated with the out- 
standing insurance attorneys in that city. 

In returning to the practice of law, 
Mr. Nunnink will be associated with 
George Y. Meyer, who for the past fif- 
teen years has been a member of the 
Allegheny County bar, specializing in 
handling claims for fire and casualty 
companies. In addition an organization 
is maintained for the investigation of 
claims. 





A. C. MILLIKAN VICE-PRESIDENT 


The National Surety has appointed A. 
C. Millikan as a vice-president. Mr. Mil- 
likan has been in charge of the court 
bond department of the company for 
many years and is well known to many 
agents in the field. Prior to joining the 
home office he was associated with the 
Indianapolis branch of the company. 
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LARGE SHARE of the residence bur- 

glaries committed are “by invitation” 

of the householder. That such invitations 

are implied rather than expressed does not 
change the fact. 


There are a number of ways in which the 
burglar may be practically invited to make 
a nocturnal call. Some of the most effec- 
tive are: 


Leaving the house entirely dark at night— 
when one or two small bulbs burning would 
give the impression that someone was at 
home and awake. 


Allowing mail or newspapers to accumulate 
at the door during a temporary absence of 
the family—instead of arranging with a neigh- 
bor or friend to put such things inside every 
day or so. 


Discussing before servants the money or jew- 
els kept in the house and their repositories— 
or allowing servants to retain keys when 
changing their place of employment. 


Leaving doors unlocked or windows open 
where they can readily be discovered by de- 
livery men and others who have errands to 
the house. 


Agents can do much to protect their in- 
sured clients from annoyance and the pos- 
sible loss of valuables that cannot be re- 
placed, by advising such precautions as 
those suggested above. 


Indemnity Insurance 


Company 


of North America 


PHILADELPHIA 


Tilinois Fédénation 
As Clearing House 


COORDINATION ON LEGISLATION 





Legislative Committee Giving Close 
Attention to Measures Now Pend- 
ing and in Prospect 





The legislative committee of the Insur- 
ance Federation of Illinois has developed 
a plan whereby it will act a8 the clear- 
ing house for all insurance legislation 
during the present session of the legisla- 
ture. All branches of the business are 
represented on the committee and 
through the individual representatives the 
legislative efforts of the several major 
insurance interests in behalf or in oppo- 
sition to legislation will be coordinated, 
with a view to giving strength to the 
legislative desires of insurance. 

In session last week the committee re- 
viewed several insurance legislative pro- 
posals now pending and in _ prospect. 
Bills providing for qualification of in- 
surance agents and licensing of brokers 
are now being drafted. The committee 
is composed of Ernest Palmer, manager 
and counsel, Chicago Board of Under- 
writers; George M. Eddy, Brokers’ As- 
sociation of Illinois; James M. Newbur- 
ger, Illinois Association of Insurance 
Agents, and A. J. Brockman, Cook 
County Real Estate Board. 

Opposing Compulsion Auto Bill 

The plan now being followed in formu- 
lating the qualification bills will be used 
in other insurance legislative matters, 
with each division of insurance working 
out its legislative program and submit- 
ting it for general support through the 
office of the secretary, E. M. Ackerman, 
of the Federation. A legislative bulle- 
tin service to members of the Federa- 
tion will be maintained as usual present- 
ing the status weekly of all insurance 
legislation before the Illinois General 
Assembly. 

It develops through information pre- 
sented to the committee that the auto- 
mobile drivers’ license bill now before 
the legislature will meet with consider- 
able opposition from the farming districts 
of the state which may prevent its pas- 
sage. The bill is being sponsored as an 
important safety measure, and has the 
support of motor clubs and civic inter- 
ests. 

A bill providing for compulsory auto- 
mobile liability insurance similar to the 
Massachusetts law will have the serious 
attention of the Federation legislative 
committee, and organized opposition is 
planned. A financial responsibility bill 
being urged by both motoring and insur- 
ance interests as a substitute for com- 
pulsory measures is being amended to 
provide for $5,000 and $10,000 limits of 
liability and $1,000 property damage. 

The Federation legislative committee 
has been advised that mutual insurance 
interests will arrange to have presented 
a bill covering the liability of motor 
vehicle owners for injuries to or death 
of their guests. In addition numerous 
important changes in the workmen’s 
compensation act are to be proposed by 
labor interests. 





DEFINE COMMERCIAL USE 

A truck lent by the branch manager 
of a supply company for the purpose of 
transporting a troop of boy scouts on a 
pleasure trip was not being used for 
“commercial’ purposes” under the provi- 
sions of a liability policy limiting the 
truck to such uses, the Circuit Court of 
Appeals, Fifth Circuit, has held in Wil- 
liams v. American Automobile Insurance 
Co., 44 Fed. (2nd) 704. 





PAPER CARRIERS COVERED 

Newspaper carriers who deliver news- 
papers on a route under the direction 
of the paper’s circulation manager come 
within the provisions of the workmen's 
compensation act, but newsboys who sell 
papers for their own profit are not cov- 
ered, the Virginia industrial commission 
has ruled. 
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Miscellaneous Bonds, Carefully 
Solicited, A Desirable Sideline 


What To Avoid in Underwriting Such Business Pointed Out 
By J. C. Brodsky, Fidelity & Casualty; List Includes 
License and Permit, Blue Sky Law and Gasoline 
Tax Bonds; His Slant on Internal ; 

Revenue Bonds 


Although license, permit and miscella- 
neous indemnity bonds do not occupy the 
surety limelight as frequently as do fidel- 
ity, public official, depository, contract 
and other large premium bonds, it was 
conclusively indicated by J. C. Brodsky, 
bonding manager in the metropolitan of- 
fice of the Fidelity & Casualty, in an 


Insurance Society of New York lecture . 


several weeks ago that such bonds be- 
cause of their indispensability to enter- 
prises seeking special privileges are well 
worth the effort to solicit. Mr. Brodsky 
cautioned, however, in his talk that “if 
these bonds are to be produced at all, 
they must be written with as close an 
approach to absolute security as possible, 
else the most staggering premium would 
be but a drop in the bucket to the losses 
deluging the company.” 
Desirability of License Bonds 

Half the windows in every city’s Main 
Street, noted Mr. Brodsky, bear the leg- 
end “licensed—bonded” while the other 
half of the buildings shelter business 
which within the year will require a 
multitude of bonds. He took up first 
license permit and franchise bonds as 
those exacted of individuals or corpora- 
tions to effect compliance with law, ordi- 
nance or regulation for the protection of 
public health, safety and comfort. “Con- 
stantly these are threatened,” he said. 
“You think of smelly sewer digging, gas 
fitting, garbage disposal, fat rendering; 
you visualize builder, house-wrecker, 
lighting company encumbering street and 
sidewalks or digging yawning trenches; 
you hurry past an excavation when blast- 
ing goes on or cross the street to avoid 
a ten-ton girder dangling from a hoist- 
way: 

“All of this work is done, however, 
under regulation and constant inspection. 
Violations are quickly caught and rem- 
edied. As a result, with but few excep- 
tions, license and permit bonds covering 
such work are highly desirable because 
they have shown a generally handsome 
underwriting experience and have pro- 
duced by reason of their universal use 
a large premium aggregate. 

“Gather in all you can of bonds cov- 
ering licenses for areaways, awnings, 
stairways, boarding houses, canopies, con- 
tractors, drainlayers, draymen, electri- 
cians, gasoline filling stations, hack-driv- 
ers, hoist-ways, hunters, junk dealers, 
street openers, peddlers, physicians, pi- 
lots, plumbers, public accountants, scales, 
second-hand dealers, sewer tappers, sta- 
tionary engineers, street obstruction, the- 
atres and tobacco. On bonds of this sort 
the aggregate premiums are reported to 
reach $2,000,000 each vear. 

.“These bonds are solicited by canvass, 
direct and by mail, in cities from lists in 
trade journals, through trade organiza- 
tions, from license records in the many 
municipal departments and_ generally 
through approved insurance solicitation 
methods and particularly through insur- 
ance brokers. In towns and counties the 
clerk is usually the official licensing of- 
ficer, while in State and Federal govern- 
ments the licensing authority is distrib- 
uted in a number of departments. 

“Only as you facilitate the licensee’s 
getting his license are you likely to im- 
press him with the value of your serv- 
ice. I have known agents campaigning 
for some lines of bonds to spend more 
for signs to grace the licensee’s win- 
dow and for other so-called services than 
there was premium on the bond. Such 
production is sheer waste. Once on your 


books, the practice is to solicit renewal 


of the bond by actually executing the 
renewal bond and sending it to the li- 
censee or to his broker for delivery. This 
brings the licensee and the dotted line 
together, but if he does not sign you 
have a cancelation problem on your hands 
and, worse still, a collection problem if 
you do not get the bond back. Personal 
solicitation is best. In many licenses 
the expiration date of the bonds is uni- 
form, thus simplifying the renewal so- 
licitation. 
“Know Thy Bond” 

“To leave you with this injunction to 
go and produce license and permit bonds 
would be unfair, unless I cautioned appli- 
cation of an underwriting rule; namely, 
‘Know thy bond.’ Though practically all 
of these bonds indemnify the municipal- 
ity alone as obligee, some nevertheless 
permit aggrieved individuals to sue under 
the bond directly in their own names; 
again, most bonds show negligible loss 
ratios while a few carry a staggering 
loss load; and finally, some calling in a 
few seemingly innocuous words for com- 
pliance with a numbered sectien of a 
statute, are, in reality, credit and finan- 
cial guarantees, the careless handling of 
which would bring upon a surety an ava- 
lanche of trouble and loss.” 

At this point Mr. Brodsky told why 
caution should be used in writing third 
party bonds, permitting anyone aggrieved 


to sue in their own name. Such bonds 
are commonly invoked to give indemnity 
to individuals against liability and prop- 
erty damage as in blasting, automobile 
bus and railway spur track and siding 
operations. Although underwriters are 
urged to write these bonds sometimes 
against better judgment Mr. Brodsky 
said it was a wise thing to remember 
that a liability policy is hedged with con- 
ditions precedent to recovery often avail- 
able to relieve an insurer while the bond 
is practically conditionless. He further 
said that the liability policy is cancelable 
good for the term of the license; that 
in addition third party bonds are trou- 
blesome as a source of a multiplicity of 
costly law suits. 
Types to Underwrite Carefully 

“The second group of obligations mas- 
querading in the sheep’s clothes of li- 
cense bonds,” said the speaker, “are cer- 
tain collection agency bonds, money for- 
warders, real estate dealers, insurance 
company qualifying, warehouse and ‘blue 
sky law’ bonds. These may not be so- 
ligited freely. They must be underwrit- 
ten soundly. To get an application is 
often easier for the producer than to 
explain to the principal why, after all 
the producer’s eagerness to get the ap- 
plication, a stony-hearted ultra-conserva- 
tive company will not write the bond. 
It is good diplomacy to avoid soliciting 
an undesirable bond and thereby incur- 
ring a home office declination and cli- 
ents’ displeasure. Therefore, it is better 
to know your bond and its underwriting 
requirements. 

“Collection agency bonds are desirable 
only when the operators are honest and 
reputable, have had collection experience, 
have capital commensurate not alone to 
the size of the bond but also the size 
of their collection business. * * * Money 
forwarders’ and lenders’ bonds have 
caught many an unwary broker or agent. 
Consider the applicant, usually a foreign- 
er, necessarily unused to our laws and 
practices, dealing with people often ig- 
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HOW DO CONFERENCE STOCK CASUALTY INSURANCE 
COMPANIES PREVENT ACCIDENTS AND CONSERVE LIFE 


AND PROPERTY? 


Through their trade association, The National Bureau of Casualty and 
Surety Underwriters, these companies support the work of the National Safety 


Council education division. 


This organization distributes posters, lesson plans 


and safety booklets among teachers and safety councils throughout the United 
States, and publishes the magazine, Safety Education, having a circulation of 
over 10,000. It also assists in organizing safety patrols, and conducts several 
university courses in safety education for teachers and supervisors. 


Only because of cooperative activity are conference stock casualty insur- 
ance companies able to carry on this worthy humanitarian work. 
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norant, gullible, forced to rely on their 
own kind. Forwarding money to foreign 
lands is a long winded process and in a 
few months a dishonest forwarder can 
accumulate, lose or misappropriate sub- 
stantial sums. He skips. If he is a bank- 
er as well as a forwarder, then, though 
honest, he has the burden of trying to 
earn interest on small investments. Ne- 
cessity, ignorance, what-not, move him to 
make unsound investment with inevitable 
loss to depositors. This loss the state 
will reimburse to the depositors to the 
extent that the state can get reimburse- 
ment for them out of the bond. 

“Nothing short of unconsciousness 
should lull a solicitor to take one of these 
bonds without collateral. 

“Insurance company qualifying bonds 
in many states are prerequisite to the 
company’s doing business. Again, ‘Know 
thy bond.’ In California it guarantees no 
more than that the company will pay 
the premium tax on business written; 
but in Arkansas, it guarantees the per- 
formance by the company of all its pol- 
icy contracts written within the license 
year. Here is good business for the 
discriminating underwriter, grief for the 
heedless. The secretary of state, auditor 
or insurance commissioner is the, foun- 
tain head of production. Your alertness 
in discovering the applicant company’s 
need for the bond will doubtless award 
to you the privilege of writing the bond.” 

Blue Sky Law Bonds 


Mr. Brodsky had considerable to say 
about Blue Sky law bonds, describing 
them as the teeth in another license 
framed by paternal governments to shield 
their residents from raids against their 
savings by unscrupulous security sellers. 
“These bonds are becoming almost uni- 
versal,” he said, “and many are as high 
as $50,000 each in amount and when writ- 
ten for reputable securities houses are 
an excellent source of income. However, 
the bond forms in some states make even 
courageous underwriters decline the is- 
sue. 

“In one state, the form directly indem- 
nifies any citizen for all loss cost or 
damage suffered by reason of his pur- 
chase of a security through the false 
representation of a salesman. No restric- 
tion to wilful or fraudulent representa- 
tion, just false. No restriction to reim- 
bursement for the investment made, but 
indemnity for all loss cost and damage. 
No time limit for discovery of loss, none 
either as to when suit may be outlawed. 
Have you, any trouble prophesying the 
new business which would swamp a com- 
pany’s claim department, where some real 
estate bond house like the late Miller or 
Adair went into receivers’ hands while 
its Blue Sky law bond reposed in the 
Secretary of State’s files? 

“Avoid ‘producing’ such bonds. Cull 
these where promiscuous litigation is 
eliminated by the intervening trusteeship 
of a state official, where the term of the 
license is defined, where misrepresenta- 
tion is wilful and fraudulent and where 
there is a reasonable period of limitation 
on the right to claim and to sue. For 
well established reputable houses dealing 
in high grade securities, the writing of 
their Blue Sky law bonds in many juris- 
dictions is excellent business. I have 
found direct canvass of the security deal- 
ers or their correspondent banks in the 
most effective production channel in 
which to angle for the good bonds in any 
writeable jurisdiction.” 

Underwriting Observations 

Mr. Brodsky gave as the third excep- 
tion to the freely writable license bonds 
those assuring compliance with statutory 
provisions which in effect guarantee the 
credit and solvency of the licensee. 
Among them he listed workmen’s com- 
pensation bonds, commission merchants, 
live stock and produce dealers’, milk deal- 
ers’, boxing promoters, gasoline tax and 
bottle-cap tax bonds. “These bonds are 
often grouped among financial guarantee 
classification and I cannot take issue 
with that placing,” he said. 

The following observations were made 
on what to avoid in these types of risk: 


(Continued on Page 42) 
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INDEPENDENCE COMPLETE PROTECTION 








THE INDEPENDENCE CQMAPAIN 


CHARLES H. HOLLAND, President 


INDEPENDENCE BUILDING, PHILADELPHIA 


Corroon & Reynolds, Inc., Manager 
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THESE COMPANIES MAINTAIN HUMAN RELATIONS. WITH THEIR AGENTS, BROKERS AND POLICYHOLDERS 
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Promotions Made In 
Aetna Life Companies 


WALTER S. PAINE ADVANCED 





J. B. Slimmon Made Secretary of Aetna 
C. & S. and Automobile; Cox 
Associate Counsel 


Ten promotions made in the 
Aetna Life & Affiliated Companies last 
week at a directors’ They in- 
James B. who has been 
secretary of the Aetna Life since 1925, 
elected to the post of secretary of the 
Aetna Casualty & Surety and the Auto- 


were 


meeting. 


clude Slimmon, 





WALTER S. 


PAINE 


mobile. Walter S. Paine, in charge of 
engineering and inspegtion work in the 
accident and liability department, was 
made manager of the division. F. G. 
Ninslow. cashier, and L. E. Ames and 
H. A. Ensign, assistant cashiers, were 
named to similar offices in the Aetna 
Casualty & Surety and the Automobile. 
In the Aetna Life, Berkeley Cox, attor- 


ney in the 
associate 


legal department, was made 
counsel. 
Their Respective Careers 
Mr. Slimmon became associated with 
the Aetna Life in 1919. He was elected 
assistant secretary in 1924, and secretary 


in 1925. He is a director of the Bankers 
Trust Co. 
Mr. Cox, newly-elected associate coun- 


sel, was severely wounded in France dur- 
ing the war and was awarded the D. S. C. 
and Belgian Order of the Crown of Leop- 
old for heroism. After practicing in 
Richmond he joined the Aetna’s legal 
staff in 1925. 

Mr. Paine has been in charge of the 
engineering and inspection division since 
January of last year, when he succeeded 
the late David Van Schaack. Prior to 
this he was research engineer in the in- 
spection division for more than twelve 
years. 


SEEKS REPEAL OF 1926 LAW 

Repeal of Missouri’s workmen's com- 
pensation act, passed by the general as- 
sembly in 1925 and ratified by the voters 
of the state at the general elections of 
November, 1926, by an overwhelming ma- 
jority. is sought in a bill presented to 
the Missouri House of Representatives at 
lefferson City by W. G. Tracy, a Mc- 
Donald County lawyer. A similar bill in- 
troduced in 1929 by Representative Earl 
Roberts of Crawford was defeated. 





ROCHESTER Y. M. C. A. LECTURES 


Board of Roches- 
a series of seventeen 
lectures on insurance which are being 
given at the Central Y. M. C. A. in that 
city. They are being given on Wednes- 
day evenings from five to seven o'clock. 


The Underwriters’ 
ter is sponsoring 





110 Fulton Street - 





EXPERIENCED MANAGER 
for burglary insurance department with thorough knowledge of underwriting 
and claim work and well known among the brokers, would like to become 
associated with a good company in a similar capacity. 
Box 1160 
THE EASTERN CNDEITRET ER 


- New York, N. Y. 








LEAD POISONING TALK 





R. C. Stratton, Travelers, Giving Inter- 
esting Address on Dust Control in 
Industrial Plants 
R. C. Stratton, 
the Travelers, 


chemical engineer of 
told how to control the 
dust hazard in industry, before a large 
gathering of industrial workers last week 
in Newark, the talk being one of a 
series of talks which are being given 
under the auspices of the Newark Safety 
Council of the Industrial Disease Insti- 


.. Sate. 


Among other things’ he said that the 
control of the dust hazard, was one of 
the surest methods of reducing lead poi- 
soning of workers in industrial plants. 
Work involving lead-bearing materials 
should be conducted in large rooms, said 
Mr. Stratton, or in especially construct- 
ed buildings where there is plenty of 
ventilation, assuring the premises of pure 
air. 

He also mentioned the fact that lead- 
bearing materials should be covered in 
containers and that dust from lead should 
be removed at regular intervals from 
plants, which would keep the air entirely 
free of lead dust. He also added that 
respirators should be worn by those who 
are employed in the area where lead 
dust floats in the air. 

In conclusion he advised that physi- 
cians should have supervision in plants 
where lead was used over the hygiene 
conditions where workers are subject to 
lead dust. 





LONGEST BILL IN WISCONSIN 





Attempt Made to Get Together and Clar- 
ify All Laws Relating to State 
Insurance Department 
The longest bill so far introduced in 
the legislature in Wisconsin contains 275 
pages and weighs more than two pounds. 
It is known as 50 S. and is an attempt 
to get together all the laws relating to 
the state insurance department and to 
clarify them. Whenever any laws have 
been modified, this fact is noted in the 
bill. The bill was introduced in the sen- 
ate by the committee on judiciary. Clerks 
of the state department claim that the 

bill contains more than 90,000 words.- 


J.C. Brodsky Lecture 


(Continued from Page 40) 


“Compensation bonds guarantee that a 
manufacturer who is a self-insurer will 
continue to pay the awards against him 
for industrial injuries to his employes 
occurring during the license year—ex- 
tremely hazardous because of the prob- 
able long and indefinite term over which 
the surety guarantees the ability of its 
principal to keep on paying. The bond 
is not sufficiently desirable to canvass 
for at all. 


“Commission merchants must account 
for purchases, sales and commissions, this 
accounting going both to customers and 
usually to the state. The merchants deal 
in perishable goods amid quickly chang- 
ing prices and markets and often on their 
own account as well as for the account 
of ofhers. Unfortunate trading on their 
own account or just bad business has 
resulted in numerous faiMires and usual- 
ly they involve moneys belonging to their 
customers which should have been remit- 
ted to them. Sureties have been rather 
‘choosey’ about writing these bonds only 
for established and financially sound 
merchants and accordingly the experi- 
ence has been generally good. It will 
doubtless continue to be good if solicita- 
tion is restricted to the stable and sound 
merchants. 


“Bonds of live stock, produce and milk 
dealers are likewise direct financial guar- 
antees to the effect that the cattle-raiser, 
the farmer or the dairy operator will be 
paid for the cattle, produce and milk sent 
to the dealer. The cattle dealer’s credit 
is usually short, the milk station gets 
thirty days. In my own experience every 
bond of this sort which has gone into 
claim has been a total loss. 

“Promoters of boxing and other ath- 
letic exhibitions must assure the state 
that fighters will be paid their purses 
and prizes and that the state will get 
its share of the gate receipts. Here, 
unless the promoters are amply solvent, 
a rainy night, will convert a fifty dollar 
premium into a five thousand dollar loss. 
Avoidance of these bonds is advised un- 
less collateral to the full amount of the 





Reviews Monopolistic State Funds 


A review of monopolistic state work- 
men’s compensation funds which places 
special emphasis on the disadvantages of 
the Ohio fund has been prepared by the 


Association of Casualty & Surety Execu- 
tives. That the record of these state 
insurance plans as a whole has been 
anything but inspiring will be quickly 
appreciated by a perusal of the material 
in pamphlet form. Indicating the pres- 
ent trend the closing paragraphs of the 
review read: 

“Relative to those funds seeiillay. it 
needs to be noted in conclusion that em- 
ployers’ objection to monopolistic state 
fund insurance are or have been molli- 
fied as’ follows: In Ohio and Washing- 
ton—and; recently, in West Virginia—the 
expense of administering the state fund 
insurance is entirely paid by the state, 
thereby reducing the cost to employers 
pro tanto. In Oregon and Wyoming the 
state funds have been subsidized. In all 
states the state fund insurance is tax 
exempt, whereas all company insurance 
is heavily taxed. 

“In Ohio and West Virginia large em- 
ployers have*had the option to ‘self-in- 


sure, while in Nevada, the Nevada Con- 
solidated Copper Co. is in effect permit- 
ted to do the same. And in Nevada, 
Oregon and West Virginia the compen- 
sation law is ‘elective,’ with the conse- 
quence that ‘employers, if seriously mis- 
treated by the monopolistic state fund, 
can escape by ‘electing out’ under the 
‘liability law.’ 

“Further, it should be realized that it 
is fallacious to compare the expense ra- 
tios of the monopolistic state funds 
(which average about 9% of premiums) 
with the much higher expense ratios of 
stock companies in the competitive in- 
surance states. Stock companies have 
no monopoly in those states, but em- 
ployers have the option either to insure 
in stock companies, with the most com- 
plete and expensive service, or in mu- 
tual companies, with less expensive serv- 
ices, or to self-insure. The only fair 
comparison with the ‘expenses’ of insur- 
ing in a stock company are the ‘expenses’ 
of state fund insurance, efficiently admin- 
istered, plus the expense of employing 
an efficient ‘service agency’—for, the 
stock company ‘expense’ and the ‘service 
agency’ expense are alike voluntary.” 


bond accompanies the application or th 
principal is an association such as the 
large fraternal orders which sponsor 
such affairs. 
Gasoline Tax and Internal Revenue 
onds 


“The gasoline tax bond, of recent ori- 
gin in the east and the bottle-cap tax 
bond in the soft drink states, are the 
Government’s collection agents for these 
taxes. At periodical intervals the gaso- 
line dealer and the bottled goods dealer 
is required to report his sales and remit 
the tax, later the states check up. If 
there is a discrepancy between report 
and remittance and check, you have 
trouble. South Carolina bottling license 
bonds have proven very bad as to money 
loss. The Pennsylvania wayside gas sta- 
tion bond, contrary to expectation, has 
maintained for two years a good loss 
ratio, but has costly delinquency corre- 
spondence and claim investigation to 
squeeze the margin of profit. No need, 
however, to be discouraged on the pro- 
duction side of license bonds because of 
the number of dangerous bonds in this 
group. 

“Bear in mind that the number of sound 
business ventures and establishments in 
all these classes is legion and the’ bonds 
rate generally 1% premium. Production 
must be selective. Many of these vari- 
ous dealers operate through associations, 
granges, co-operatives who want to sce 
the credit of their organization units on 
a sound basis and the solicitor’s contacts 
may sometimes -be established through 
those organizations, always provided you 
don’t have to buy i in bulk, the bad bonds 
with the good.” 

. Before closing Mr. Brodsky discussed 
internal revenue bonds covering such 
things as licenses for withdrawal of alco- 
hol from warehouse, operation of alcohol 
denaturing plans, drug store and indus- 
tries using alcohol in manufacture, ete. 
All the prohibition law bonds, he said, 
require the utmost circumspection in un- 
derwriting and only legitimate industry 
well established and amply financed can 
be entrusted to operate without loss to 
the issuer. The revenue offices where 
applications for licenses are made, are 
the source of information as to whom to 
solicit, he suggested. 





EXTENDS PARTIAL PAYMENTS 





Pioneer New England Agency in Boston 
Now Writes All Fire and 
Casualty Lines 

Inspired by the favorable position of 
the Wamco plan of financing time pay- 
ments of automobile liability premiums 
the William A. Muller & Co. of Bos- 
ton now offers the time payment plan 
to the agents and brokers of New Eng- 
land for handling all forms of fire and 
casualty premiums 

The Muller Co. makes the following 
statement in explanation: 

“We offer this plan because it is based 
on sound business principles; the prop- 
erty owner will buy his insurance as he 
needs it and will not find himself in the 
position of having paid for something he 
cannot have; on the other hand, the in- 
surance companies, as they should, will 
receive their premiums in advance, as 
they will be paid by the William A. Mul- 
ler Investment Corporation, which in 
turn will collect in monthly instalments 
from the property owners.” 





WANT CITY VEHICLES COVERED 


Liability insurance would be required 
by all municipalities on city owned ve- 
hicles, including police and fire apparatus, 
under a bill introduced recently in the 
New Jersey legislature, which is spon- 
sored by the New Jersey Benevolent As- 
sociation and Harold F. Hoffman, ccin- 
missioner of motor vehicles. 





F. W. BALL STANDARD AGENT 
F. Wiley Ball has become Tulsa gen- 
eral agent for the Standard Accident. 
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